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MAPKETHHI'OBA JIUCTAHIIMHA POBOTA HA PEJIOKOBAHUX
HIAITPUEMCTBAX: BUKJIMKHU TA IIEPCIIEKTUBH

MeToro AOC/MKEHHS € KOMITIEKCHUY aHasli3 0COBIMBOCTEN Ta KITFOHOBUX BUKITMKIB OpraHi3aLlii MapKkeTUHIOBOI isi/IbHOCTI y
DOpMaTi ANCTaHLIIHOI pobOTU Ha PE/TOKOBAHUX TMIAMPUEMCTBAX, @ TAKOX OOIrPYyHTYBaHHS CTPATEMTYHUX [MIAX04IB | LMGPOBUX
IHCTPYMEHTIB, O 336E3MEYYIOTh KOHKYPEHTOCIPOMOXHICTL GI3HECY Ta Woro agantauito [0 HOBUX PUHKOBUX yMOB. Y CTarTi
AOCITIIKEHO 0COB/INBOCTI OpPraHi3aLlii MapKeTUHIroBoI 4is/IbHOCTI PE/IOKOBAHMX TGMPUEMCTB B YMOBAX BOEHHUX Ta EKOHOMIYHUX KPU3,
KO/ MaPKETUHIOBI MiAPO34IM NEPEXOASATb HA AUCTAHLIVIHMA (OPMAT poboTy. PO3KDUTO CYTHICTL pe/loKayii 6iaHecy Ta ii Brms Ha
MapKeTuHrosi cTparerii. [IpoarHasni30BaHo CyqacHi Miaxoam 40 Yripas/iiHHS MaPKETHUHIOM B OHJIGHH-DEXUMI, 30Kkpema customer-centric
marketing, data-driven marketing, Agile-MapKkeTuHr, [HTErpOBaHi MapkeTnHrosi KomyHikaulii (IMC) 1a OMHIKaHa/bHy CTpaTterio.
HaBeaeHo Ko4oBi UMGPOBI IHCTPYMEHTH A/1S aHA/IITUKY, aBTOMAaTU3AELIT KOMYHIKaLid | migTonmarHs 6e3rnepepBHOro KlEHTCbKOro
A0CBiAy. OKPEC/IEHO OCHOBHI BUK/MKN DEJIOKOBAHOIO OI3HECY - JIOFICTUYHI, OPUANYHI, K34pOB|, M3PKETUHIOBl, QIHaHCOBI Ta
pernyTauiviHi. 3arporoHOBaHO MPaKTHYHI pPEKOMeEHAAaLIi 14oA0 e@eKTUBHOI AUCTAHLIMIHOI pOBOTH MAapKETUHIOBUX KOMaHg Ta
1IABNLLYEHHS] KOHKYPDEHTOCTIPDOMOXHOCTI PESIOKOBAHMX IMIANMPHEMCTB Ha HOBMX PUHKAX.

Kito4oBi  ci0Ba: pesiokallis, MapKETUHIoBa AiS/IbHOCT, KOMYHIKauis, ANCTaHUMHa poboTa, uM@poBi [HCTPYMEHTH,
OMHIKaHaJ/IbHa CTPATErs, MaPKETUHIOBI BUK/TNKY, KOHKYPEHTOCTIPOMOXHICTL, OPraHizaLis, MapKeTuHr.
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MARKETING DISTANCE WORK AT RELOCKED ENTERPRISES: CHALLENGES
AND PROSPECTS

The study explores the distinctive aspects of managing marketing processes in enterprises that have undergone relocation
due to wartime disruptions and economic instability, with a focus on the transition of marketing departments to remote operations.
It highlights the concept of business relocation and its influence on the development of marketing strategies. The paper reviews
contemporary frameworks for digital marketing management such as customer-centric approaches, data-driven decision-making,
Agile methodologies, Integrated Marketing Communications (IMC), and omnichannel models. It also identifies essential digital tools
that support analytics, automate communication, and ensure a consistent customer journey. Furthermore, the article addresses the
core challenges faced by relocated enterprises—including logistical, legal, human capital, marketing, financial, and reputational
issues—and offers practical recommendations for enhancing the efficiency of remote marketing teams while boosting the overall
competitiveness of businesses in new market settings. This paper aims to explore the transformation of marketing management
practices in relocated enterprises operating under war-related and economic disruptions. The study focuses on identifying how remote
work formats reshape marketing strategies, tools, and organizational approaches, and highlights the ways in which digital solutions
can support competitiveness and sustainable development in new market environments. The research employs a combination of
systemic and comparative analysis, reviewing domestic and international experiences of business relocation and remote marketing
management, Structural-logical methods are applied to systematize key managerial approaches such as customer-centric marketing,
data-driven decision-making, Agile methodologies, Integrated Marketing Communications (IMC), and omnichannel strategies.
Additionally, classification and synthesis are used to define the role of digital instruments including CRM platforms, business
intelligence systems, and marketing automation tools. The findings demonstrate that relocation significantly intensifies the
dependence of enterprises on digital technologies for maintaining business continuity. Among the major challenges identified are
logistical constraints, workforce restructuring, legal and regulatory barriers, and the necessity of brand repositioning in unfamiliar
cultural and consumer contexts. The analysis confirms that the effective use of online channels—social media, targeted advertising,
analytics, content marketing, and e-commerce platforms—enables companies to ensure continuous communication with customers,
build trust, and accelerate market entry. A particular emphasis is placed on the integration of digital touchpoints to provide a seamless
customer experience across markets. Business relocation acts as both a stress test and a catalyst for marketing transformation.
Remote marketing management, supported by digital technologies and flexible methodologies, is not merely a temporary adjustment
but a strategic advantage. The study concludes that investment in digital infrastructure, the enhancement of employees’ digital
competences, and the development of hybrid collaboration models are essential for the success of relocated enterprises. Properly
managed, relocation can shift from being a survival mechanism to becoming an opportunity for strengthening competitiveness and
achieving long-term growth in new economic environments.

Keywords: relocation, marketing activities, communication, distance work, digital tools, omnicanal strategy, marketing
challenges, competitiveness, organization, marketing.
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MOCTAHOBKA IMPOBJEMMU Y 3ATAJIBHOMY BHUIJISIAIL
TA 1i 3B°5130K 13 BAXKJIMBUMHW HAYKOBUMU YU IIPAKTUYHUMU 3ABJJAHHSMHU
TToBHOMacIITaOHI cOIiaThbHO-EKOHOMIUHI KpH3H, 30KpeMa BOEHHI TOJi1 Ta TiI00aibHi MaHaeMii, 3SMYIITyIOTh
MiIIPUEMCTBA OTNIEPATHBHO 3MiHIOBAaTH reorpadiro cBoei mismmbHOCTI. Penmoxarisi Gi3Hecy - TOOTO TepeMilieHHs
BUPOOHMYMX TOTY>KHOCTEH abo ogiciB y Oe3neuHimn perioHn - crajia MOUIMPEHOI0 MPAKTHKOIO IS YKPaiHChKHX
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KOMITaHil OCTaHHIX POKiB. Y TaKMX YMOBaX MapKEeTHHTOBI I IPO3I1ITH MEPEXOIATh Ha TUCTAHITIHIIA popmaT poOOTH,
10 TOTpedye HOBHUX YIPABIIHCHKUX ITiXO/IIB Ta IHCTPYMEHTIB.

AHAJII3 OCTAHHIX JJOCJIJI)KEHbD I ITYBJITKAIIA
OxpemMHM IHMTaHHAM Ta IpobieMaM opraHizalii JUCTaHIiTHOT MapKETHHIOBOI AisSTIBHOCTI Ha PEIOKOBAHUX
MiANPUEMCTBAaX TNPHUCBSYEHI POOOTH SK YKPaiHCHKMX, TaK 1 MDKHapoAHMX HaykoBIiB. Cepen BiTUYM3HIHUX
JociiaHuKiB BapTo BigzHauutu O. [Tymkap, O. [Ipyrosa [1], 3epkans A. B., banadyxa K. €. [2], Uenemox M. 1. [3],
Cuuosa, O., Ocunenko, H., & Iletpimmuna [4], [Banuenko H., Kynpuipka XK., Pekaunnceka K. [5], Mepexko B.,
IBanuenko I'.[6], SIxkumora JI. [7], PomionoB C. [8] ta iH.. Cepen 3apyOiKHUX aBTOPIB HEOOXIHO BHOKPEMUTH
®. Kotnep, X. Kapramx, 1. CeriaBan [9], H. baywm [10], H. Pimri [11], K. ITayenc [12] Ta iH.

BUIIJIEHHS HEBUPIIIEHUX PAHIIIE YACTHH 3ATAJILHOI ITIPOBJIEMU,
KOTPUM NNPUCBAYYETHCH CTATTA

[Nompn HasgsBHICTH 3HAYHOI KITBKOCTiI HAYKOBHX IPallb, MPUCBIICHUX IpodieMaM Idposizalii 6i3Hecy Ta
PO3BHUTKY MapKETHHTOBUX CTpaTeTiii y KpH30BHX yMOBaX, IHTAaHHS OpraHi3alii MapKeTHHIOBOI MiSIPHOCTI Ha
PEJTOKOBaHUX MiANPUEMCTBAX y QopmaTti OUCTaHUIHHOI pPOOOTH 3aMMIAIOTBECS HENOCTaTHRO BHBYCHHMH.
HenocratHpo yBarw mpHIiJIeHO BU3HAYEHHIO KIIFOYOBHMX BHKIHKIB 1 3arpo3 s €()eKTHBHOCTI MapKeTHHTOBHX
MpOIIECiB, 30KpeMa IOA0 30CepeKeHHS OpEeHIO0BOI 1MEHTHYHOCTI, HANArO/PKCHHS KOMYHIKAIA y BiIJaJeHHX
KOMaH/aX Ta MiATPUMaHHS KII€HTCHKOI JOsuIbHOCTI. Takok MOTpeOyroTh MOAANBUIOrO0 PO3BHUTKY MIiAXOAW IO
CTpaTerivyHoro yNpaBiliHHA Ta BUOOPY UM(PPOBUX IHCTPYMEHTIB, SKi 3aTHI 320€3MeYUTH KOHKYPEHTOCIPOMOKHICTD
i cTanuidi pO3BUTOK PEJIOKOBAHHUX MIiANPUEMCTB Y HOBHX PUHKOBUX yMoBax. CaMe Iii MUTaHHS CTAaHOBIISITH HAYKOBY
NPOTANUHY, SIKid MPUCBIYCHO NaHe AOCIiKCHHS.

®OPMYJIOBAHHS IIIJIEA CTATTI
MerTa maHOTO JOCIIKEHHS - IPOaHaIi3yBaTH OCOOIMBOCTI Ta KIIFOUOB1 BUKJIMKH OpraHi3amii MapKeTHHTOBOT
IisUTbHOCTI Y popMaTi TUCTaHIIITHOT pOOOTH Ha PEIOKOBAaHUX MiIMPUEMCTBAX, a TAKOXK OOIPYHTYBATH CTpaTeTidHi
miaxoau # mupoBi IHCTPYMEHTH, IO 3a0€3MeUyI0Th IXHIO KOHKYPEHTOCIIPOMOJXKHICTD 1 CTANHI PO3BUTOK Y HOBHX
PHHKOBHX YMOBaX.
3aBaHHIMU TOCIIKEHHS €:

1. Po3kpuTn cyTHICTB penokaiii 0i3Hecy Ta ii BIUIMB Ha MAPKETHHIOBY JIiSUIBHICTS.

2. OxapakTepr3yBaTi OCHOBHI CTpPATETi4Hi MMiXO0H 0 YIPABIiHHSI MApKETHHIOM B OHJIAHH-(popMaTi
(customer-centric marketing, data-driven marketing, Agile, IMC, omnichannel strategy).

3. Bu3HauuTH KIIOUOBI LU(POBI IHCTPYMEHTH AMCTAHIIMHOIO MapKETHHTY Ta iXHE IpPaKTH4YHE
3HAYEHHS JUIS PEJIOKOBAHUX ITiIIPUEMCTB.

4. [IpoanamizyBaTd TOJOBHI BHUKIWKH, 3 SKHMH CTHKA€THCS PEJIOKOBaHW Oi3Hec (JIOTICTHYHI,
IOPUINYHI, KaJIpoBi, piHAHCOBi, MAPKETHHTOBI Ta PEITyTaIilHi).

5. 3anporoHyBaTH  pEeKOMEHIAlii IIOJ0 OpraHizamii  eQeKTHBHOI AWCTaHIIHHOI  pPoOOTH

MAapKETUHIOBUX KOMaH/I Ta MCPCHCKTHUB PO3BUTKY PEIOKOBAHUX HiZ[HpI/IEMCTB Ha HOBHUX pHUHKAX.

BUKJIAJL OCHOBHOI'O MATEPIAJTY

B VYkpaiHi npoIoBKyeThCsl akKTHBHHI Ipolec pesokamii Oi3Hecy. 3a mepuii BiciM wicsmiB 2025 poky
3adikcoBano 8 345 mepemilieHb KOMIaHii 3 oxHOro periony B inmmid. Ile Ha 10% menire, Hixk y 2021 pori. 3aragom
7 988 0i3HeCIB 3MIHHIK apecy, MPUIOMY JesiKi 3 HUX poOmin 1e HeoxHopa3oso [13]. Penokarris 6i3Hecy, TOOTO
MepeMilleHHs] MiATPHEMCTBA y HOBI PEriOHM YK KpaiHW, 3yMOBIIOE PaAWKaJIbHI 3MIiHH y HOTO MapKeTHHIOBIH
nisutbHOCTI. Lle akTyanizye moTpedy B THYYKHMX CTpaTeTidyHHMX MiIX0JaX [0 YNPAaBIiHHS MapKeTHHIOM B OHJIAWH-
PEXKHMMi Ta BUKOPHCTAHHS HIMPOKOTO CIEKTPY LU(pOoBUX iHCTpyMeHTIB. IloeTHaHHs aHANITHKH, aBTOMAaTH3alii Ta
KpEeaTHBHOT'O KOHTEHTY 3a0e3euye KOMIaHiIM KOHKYPEHTOCIPOMOSKHICTb 1 JI03BOJISIE IBHU/IKO pearyBaTH Ha 3MIHU
PHHKY.

OCHOBHUMHM CTpaTeriYyHUMH YHPaBJIIHCHKUMH ITJXOJaMH MapKeTHHI'OBOI AISUIBHOCTI B OHJIAHH-pEXHUMI
CTaIOTh:

1. OpienTanis Ha kiieHTa (Customer-Centric Marketing), o 6a3yeTbcst Ha TOCTITHOMY MOHITOPHHTY
TIOBEJ[IHKY CIIO’KMBAYiB OHJIAIH, BUKOpUCTOBYIoun Google Analytics, conmianbHi Mepexi Ta iHmi iHcTpymeHTH. Ctae
HEOoOXiJHOIO TIepCOHai3allisl KOMYHIKAIiH 1 IPOTIO3HUIIiif Ha OCHOBI JaHUX.

2. Mapxkerunr Ha ocHOBi gannx (Data-Driven Marketing), TOOTO mpHHHATTS YIPaBIiHCHKHUX PIlICHb
Ha IiJICTaBi aHAJITUKY BEIMKHUX MacuBiB maHux (Big Data) Ta s mporHO3yBaHHS MOMUTY BUKOPHCTAHHS CHCTEM
Oi3Hec- aHaITUKH, Takux Sk Power BI, Tableau ta inmi.

3. [Mixxin no ynpasiaiHHS MapkeTHHroM Agile, sikuil nepeabadae 3acTOCYBaHHS MPHUHIMIIB THYYKHX
METOJIOJIOTIH 10 MapKeTHHIOBOI JisUTbHOCTI, IO JIO3BOJISIE KOMaHAaM IIBHJKO aJaNlTyBaTHCS 1O 3MiH PHHKY Ta
NOTpeO KIIEHTIB, NPALfOBATH KOPOTKUMH iTepalisiMu (COPUHTAMM), MOCTIHHO MOKpAIlyBaTH Pe3yJbTaTH Ta TiCHO
CHIBIIPALIIOBATH 13 3al[iKaBJICHUMH CTOPOHAMH JJIsl CTBOPEHHS LIIHHUX IPOAYKTIB 1 KaMITaHIH.
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4. Crpareriunmii  minxin Integrated Marketing Communications (IMC),  sxuif mepenbauae
KOOpJAMHAINIO Ta IHTETPalil0 BCIX KaHAJiB KOMYyHiKalii koMmaHii (Takux sk pekiama, PR, ocobuctuii mpomax,
CTHMYJIOBAHHS 30yTy, NMPSAMHA MapKETUHI TOLIO) IS JOHECEHHS €JUHOTO, IOCTIJOBHOTO Ta IIEPEKOHIMBOTO
MTOBITOMJICHHA [0 IIJTFOBOI ayAUTOPiI.

5. OwmmnikaHanpHu# minxig (Omnichannel Strategy) - e 6i3Hec-cTpareris, sika 00'eTHye BC1 OHalH-
Ta oduialiH-KaHa M KOMYHIKAIl Ta B3aeMOIii 3 KIIEHTOM (CalT, COIMEpexXi, MOOUThHI JOJAaTKH, MECCHIKEPH,
TeneoH, (i3MYHI MarasMHMH TOLIO) B €AWHY CHCTEMY, 10O CTBOpUTH Oe3nepepBHHMH, NOCIHIIOBHHUH Ta
MepCOHAJI30BaHUH JTOCBIA AJIS KIIIEHTa Ha KOKHOMY €Tarli Horo nuisxy.

Tak, Il pelOKOBaHMX MIANPUEMCTB, IO BUMYLIEHO MNEPEXOJsITh HAa IUCTaHWiMHI (opMaTH podoTH,
MapKeTHHIOBa JISUIbHICTh B OHJIAHH-PEXHUMI CTa€ KIIOYOBUM YMHHHKOM 30€pEkKEHHS KOHKYPEHTOCIIPOMOXHOCTI.
3acTocyBaHHS CydaCHHX YTIPABIIHCHKUX MiIXOAIB 3a0e3Iedye MBHIKE MPUCTOCYBAHHS 10 HOBHX PHHKOBUX YMOB i
reorpadigHUX ayIUTOPIl MICIS peJIoKallii; HepCOHANI30BaHy B3a€MOIIIO 3 KJIIEHTaMH Ha OCHOBI aHANITUKU BEIUKHX
AHWUX; MITICHICTH 1 Y3TO/PKEHICTh KOMYHIKaIliif, He3ale)kHO BiJ KUIBKOCTI KaHAJiB; THYYKE VIPaBIiHHS
MapKeTHHTOBHMH KaMIIaHIsIMH, 110 Ja€ 3MOTY OINEPaTHBHO pearyBaTH HA 3MiHH MOINNUTY; €AWHWN Oe3mepepBHUI
KIIIEHTCHKUH JOCBI, SIKUH MiICHITIOE TOSIBHICTE CTIOKUBadiB. OTKe, MOETHAHHS IUX MIIX0AiB (POpMyE HOBY MOJICIb
MUCTaHIIIITHOTO MapKETHHTY, IO HE JIUIIE MIATPUMYE CTabLIbHICTE Oi3HECY PEIOKOBAHUX ITiJIPHEMCTB Y KPH30BUX
YMOBaX, a i CTBOPIOE TIEPEYMOBH [UIsl IXHBOT'O CTAJIOTO PO3BUTKY HA HOBHX PHHKAX.

CyuyacHi coliaJibHO-eKOHOMIYHI BHKJIMKH - BiifHa, IJ100abHI KpHM3W Ta IMIBHAKA nudpoBizauis OizHec-
CepelloBHIlla BUMarae Bij Oi3HECY CHCTEMHOTO BH3HAYEHHS Ta OL[IHIOBaHHS KIIIOYOBHX IHCTPYMEHTIB OHJIalH-
MapKeTHHTy - BIJI aHaJITHKM Ta KOHTeHT-MapkeTuHry 1o CRM-cuctem, aBTOMaru3amii KOMyHikamiid Ta
OMHIKaHAJbHUX pillleHb. 1X e(eKTHBHE BUKOPHCTAHHS CTa€ BHUPIMIATLHAM U1 CTPATETidHOrO YMpaBJiHHSA
MapKETHHTOBUMH TIPOLIECAMH Y BimaneHoMy ¢dopmari. B Tabnumi | mogaHo KIIFOYOBI iHCTPYMEHTH MapKETHHTOBOI
OHJIAIH MisIIBHOCTI.

Cepen MONAaTKOBHX I1HCTPYMEHTIB MAapKETHHTOBOi IiSUTBHOCTI CIiJA BHIUINTH HACTYIHI TIPaKTHKH
ynpaBiiHHA: 9aT-00TH Ta mtydauid iHTeNnekT (ChatGPT, ManyChat), siki JO3BOJNAIOTH MPOBOJUTH aBTOMATH3AIIIO
BINIOBieH KilieHTaM Ta 30upatu 3asBku; A/B-tectyBanHs (Google Optimize, Optimizely) s mepeBipku rimore3 y
peamsHOMY 9aci Ui TinBUIIeHHS KoHBepciil. Influencer marketing mOmiTPHO BHKOPHCTOBYBATH AJIS CITIBIpAIll 3
JIepaMH IyMOK Y COLIAJIbHUX MepeXax JUIs PO3IIUPEHHS OXOIICHHS.

Jnst eekTHBHOT MapKETHHIOBOI JIsUTBHOCTI PEKOMEHIYEThCS OOMpATH IHCTPYMEHTH 3aJIeKHO BiJl IiJIECH:
3aJy4YCHHsS, YTPUMAaHHS YM MiABHIICHHS IIHHOCTI Kii€HTa. J[Js €IuHOro OauyeHHsS KIIEHTCHKOTO IMUISAXY CIif
iHTerpyBaTu cucremu noequyoud CRM 3 aHanmiTHKOO Ta pekjiaMHUMH TutaThopMamu 3abe3nednTH Kidepoesneky ta
3aXKCT MEPCOHATBHUX JaHUX, 0COOIMBO MpU 00pOOIIl BeauKuX 00csriB indopmartii. [1[o0 edhekTHBHO MpairoBaTH 3
HOBUMH IUIaT(HOPMaMH Ta TEXHOJIOTISIMHU HEOOXITHO PEryJIsipHO MiJABUIIYBAaTH LU(PPOBI KOMIIETEHIIIT KOMaHIH.

Tabmums 1
KJ11040Bi iHCTPYMEHTH MAPKETUHIOBOI OHJIAIH AilJIbHOCTI
Kareropis IHcTpymMeHTH Ipu3Hayenns
Amnamituka ta BincrexxeHHs NMOBEMIHKM KOPHCTYBayiB, BOPOHKA IPOJAXIB,

Google Analytics 4, Yandex Metrica, Hotjar
Google Ads, Facebook Ads Manager, TikTok

MOHITOPUHT TEIJIOB1 KapTH

Pexnama (Digital Ads) KoHTekcTHa pekiama, TapreTHHT 3a iHTepecaMy Ta JIOKALIE0

Ads
ComianbHi Mepexi Ta . . . IInanyBanus myOumikamii, aHamitmka SMM ABITIHHS
P Meta Business Suite, Buffer, Hootsuite 5 yBaH Y ’ > YIp
KOHTEHT KOM’IOHITI
E-mail mapkeTuHr Mailchimp, SendPulse, UniSender ABTOMaTH3aLis] PO3CHIIOK, IEPCOHATI30BAHI MTPOMO3ULIT
L. 36ip Ta aBIiHHSA JaHMMHM [P0 KIIEHTIB, CerMeHTarlis
CRM-cucremun HubSpot, Salesforce, Bitrix24 p yip P >
ayuTopii
MapkeTuHr HubSpot Marketing Hub, Marketo, . .
ABTOMAaTHYHI KaMIaHii: TPUTepHi JIUCTH, peMapKETHHT
aBTOMATH3aLI1 GetResponse
SEO Ta KOHTEHT- L L . . .
Ahrefs, SEMrush, Yoast SEO Onrtumizauis cauTy, migoip KIFOYOBUX CIIiB, aHAIII3 KOHKYPEHTIB
MapKeTHHT
BisyanbHi KOMyHiKamii Canva, Figma, Adobe Creative Cloud CTBOpeHHS KpeaTHBiB, OaHEpiB, IIpe3eHTallii

3MiHa PUHKOBOT'O CepPEOBHIIA JUIsl PEIOKOBAHUX ITiIIPUEMCTB 03HAYa€ MOSBY HOBUX LIIBOBHX ayIUTOPIit
i3 BIIMIHHMMH KyJNbTypHHMH, €KOHOMIYHHMH Ta CIOXHBYUMH OCOONHMBOCTSMH, IO NOTpedye TIIHOOKOTO
JIOCITIJHKEHHS W KOPEKIi MapKeTHHTOBUX IUIaHIB. Y TaKUX yMOBax ocOOJMBOi BarM HaOyBa€ IMIBUAKA agamTarlist
OpeHIly: KOMITaHisIM HeoOXiJHO OHOBIIIOBATH KOMYHIKaLilHI cTpaterii, mo0 30eperTu BIi3HABAaHICTH i BOJHOYAC
BIJINOBiZaTH OUYiKyBaHHSM HOBOi aynuTopii. KpiM Toro, penokartis 9acTo cynpoBOIKY€ETHCSI OOMEXEHHAM (Hi3MIHOT
MIPUCYTHOCTI HAa HOBOMY PHHKY, TOMY IU(POBI KaHAIN KOMYHIKalil i MPpojaXKy CTAIOTh KIIOYOBUM 1HCTPYMEHTOM
MiATPUMAaHHS KOHKYPEHTOCIPOMOXKHOCTI. OHJIaifH-MapKeTHHT 3a0e3neuye Oe3lepepBHUI KOHTAKT 13 KIIiEHTaMH,
JIO3BOJISIE IIBUJIKO pearyBaTH Ha 3MiHU NONUTY Ta MIATPUMYBATH MO3UTUBHMH iMik KoMnaHii. ['0s10BHI 0cobiamuBoCTI
MapKeTHHIy B yMOBax peJoKarii mojaHo Ha puc. 1
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3MiHa LiNbOBUX IIBuaxa aganTaris 3pocranss podi
PHHKIB OpeHmy OHJIAMH-KaHAIIIB

Puc.1. I'o10BHi 0c00,1MBOCTi MAPKETHHIY B YMOBaX peJloKauil

Cuij 3a3HaYMTH, 11O IS TOMSIKIIEHHST €KOHOMIYHUX HACHIJIKIB BiiHM Ypsia Y KpaiHH 3a11poBaIvB Iporpamy
CTIPHSHHS penokauii (mepeMilleHHs1) yKpaiHChbKUX MiANPUEMCTB 3 TEPUTOpiH, Jie BinOyBatoThesi OoitoBi aii abo €
TaKWi pU3UK, y BiJHOCHO Oe3neuHi perionu. CyTh IporpaMu - J0roMora y nepeminieHHi obnaananus (Oe3miarHi
nepeBeseHHs cwiamu AT «Ykp3anizauig» ta AT «Ykpriomray), CIpUsSHHS Yy HOIIYKY BUPOOHMYMX NPHMIIIEHb,
PO3CEeJICHHI MpamiBHUKIB (CHJIaMH BiIIIOBIZHUX OONAacHUX BiMICHKOBHX aJMiHICTpaIliii) i 6€3KOMTOBHE CKIAICHKE
30epiranHasa oONMagHAHHS y IesSKuX perioHax [14]. ¥V paMkax mporpaMu mo4aTKoOBO IUTaHYBAJOCs, IO MiAMPUEMCTBA
MOJXYTh IIepeixatu 10 AeB’ATH o0acTeid, a came: 3akapraTchkoi, JIbBiBChKOi, [BaHO-DpanKiBchK0i, TepHOMUIBECHKOT,
XwmenpHUIBKO1, YepHiBenbKoi, BIHHAIBKOI, @ TaKOX MiBISHHUX TepuTopiit BommHcrkoi i PiBHEeHCHKOI. 3romom 1o
POTO TIEpeiKy [omamd me I'sATh obmactei: KwuiBcbky, JlHimpomerpoBceky, Yepkaceky, [lomraBchky Ta
KipoBorpaaceky. I'pomanu 3 iHIHX pPETiOHIB TaKOXX MOXYTh HaMaraTHCs 3aly9WTH Taki IMiAPHEMCTBA, OTHAK
JiepKaBHA MIATPUMKA I HUX (32 MEKaMH 3rajlaHux 00JIacTeil) € Hapasi HemocTymHa [14].

[Tpu oMy, Ci1iJ1 BIAMITHTH, IO OUIBLIICTE MIANPUEMCTB 00paIH JUIs peJIoKallii iHIIi perioHn YKpainu uepes3
MEHII BUTPATH Ta HASBHICTH JepkaBHUX nporpamM. OCHOBHUMH KpaiHaAMU peNIOKaLil Uil YKpaiHChKHX IMiAPUEMCTB
3a KopJoH €Bpornericbkoro Coro3y, cTaloTh 30kpeMa kpainu [Tombia, Himeuunna, Bosrapis, benbris Ta Ectowis, siki
MPOTOHYIOTh BUT/IHI YMOBH Ui 0i3HECY, pO3BHHYTY iHPPaCTpyKTypy Ta IOCTYH 110 KBanidikoBaHoi poObouoi cuiy.
Kpim Toro, Typeuunna, PymyHist Ta MongoBa Takox 3apeKOMEeHAyBalH ceOe K MpuBaOIMBi MICIs ISl pO3MIIICHHS
MiATIPHEMCTB 3 pi3HUX Tamy3edl. OgHak, epen 3aiiiCHeHHIM peloKamii HeOOXiTHO PeTeIhbHO BHBUUTH BCi aCIIEKTH
BelleHHA Oi3Hecy B oOpaHii KpaiHi, a TakoX JETAIbHO O3HAHOMHUTHCS 3 IIOJAaTKOBHM 3aKOHOJABCTBOM Ta
perynaTopHUMH BHMoramu. lle momoMoske yHUKHYTH HemepenOadeHHX mpoOsieM Ta 3a0e3MeYuTH yCITIIHe
(hyHKIIOHYBaHHS MiJIPUEMCTBA TMicis penokarii [15].

3MiHa MUTFOBUX PUHKIB MPHU PENIOKAIii - I1e HeoOXiTHICTh TOBHOTO MEPETIIITy MApKETHHTOBOI ITOJIITHKH, IO
OXOIUTIOE aHaJli3 HOBHX CIIOKMBAYiB, aJalTallil0 MPOIYKTIB 1 IiH, BHOIp HOBMX KaHaJB 30yTy Ta KOMYHiKaIliil.
VYcninHe ynpaBiiHHS UM TPOLECOM BU3HAYA€, HACKUIBKM IIBUJIKO KOMIIaHIS 3MOXE IHTErpyBaTHCS B HOBE
CepelloBHILE Ta 3a0€3MeUYNTH CTAINI PO3BUTOK HAa HOBOMY pHHKY. [licis nepeizay Gi3Hec moTparuise B iHIIMN perioH
4K KpaiHy, Jie LiHHOCTI, 3BUYKH CHOXXHMBaHHS, MOBa KOMYHIKaIlil Ta KyIiBeJbHa MOBEIIHKA MOXKYTh KapJHHAIbHO
BIZIPI3HATHUCS B monepeaHix. ToMy mOTpiOHI HOBI MIAXOIU 0 MO3HIIOHYBAHHS MPOJIYKTY, HEOOXITHO alanTyBaTH
peKyiaMHI TOBIZOMIJIGHHSI Ta Bi3yaJlbHMH CTWIb JO MicueBoro KoHtekcry. Kommanis mae nepedopmaryBatu
CETMEHTAII0 [iJTHOBOI ayAUTOPIi, IHOI HABITH 3MIHIOIOYH OCHOBHHI CIIOKWBYHIA CerMeHT. Harmpukiiam, mpoayKiis
npeMiyM-KiIacy MOXe IoTpeOyBaTH iHIIMH piBeHb IIIHOYTBOPEHH: ab0 HOBI KaHAJM KOMYHiKalii. Buaukae motpeda
y JOCIIKEHH] JIOKAIBHOTO PHHKY: ONMTYBaHHS, (POKyC-TpyIH, aHali3 KOHKYpeHTiB. Ha HOBOMy pHHKY KOMIaHis
3yCTpidae iHIMMX KOHKYPEHTIB i iHIII MpaBWiIa TPU, TOMY BaXXJIMBO BUBYUTH CHIIBHI Ta CTa0Ki CTOPOHHU MiCIIEBUX
TpaBIliB, MOTPIOHO MIBHIAKO 3HAWTH BIIACHI KOHKYPEHTHI IepeBardu. Perokarlis Oi3Hecy BHMarae KOPHUTYBaHHS
MapKeTHHTOBOTO MIKCy 4epe3: aJanTalis INPOAYKTOBOTO TOPTQENs 1O JIOKaJbHUX IOTped, BCTAHOBICHHA
KOHKYPEHTHHX IiH 3 YypaxyBaHHSM KyIiBeJIbHOI CIPOMOXXHOCTI, BHOIp HOBUX KaHaJiB pPO3MOALILY Ta 30YyT,
BUKOPHUCTAHHS BIAMOBIMHUX Meia-KaHAIIB 1 JOKaabHUX iH(IrOeHCepiB. TakoX Caix BiA3HAYUTH, M0 ITUPPOBHIA
MapKeTHHT CTa€ TOJIOBHUM JpKepesioM iHdopMarii mpo HOBUI PUHOK Ta KaHAJIOM MIBUAKOT KOMYHiKallii.

HacrymHoio 0coONHMBICTIO penakoBaHOTO Oi3Hecy € HeoOXigHicTh MmBHIAKOI axanTauii Openay. Ilpu
MepeMillleHHI Ha HOBHMH PHHOK KOMIIaHisl MOBMHHA 30eperTd BiKe HalpalboOBaHy pernyTaliio, 00 KIi€HTH
acoIoBaIM OpeH]I i3 MONEePeTHIMU MIHHOCTSAMH Ta SKiCTI0. BaXXJIMBO HE BTPATHTH KIIIOYOBI €IEMEHTH allJICHTHKH
(JroroTwI, KOJIHOPH, OCHOBHI MECEIXK1), 11100 YHUKHYTH IUTyTAaHHHH cepe]] HassBHUX KilieHTiB. HeoOxiHo migkpecnTu
CTAJNICTh IIIHHOCTEH HaBiTh y mepiox 3MiH. HoBMH pHHOK Mae BIacHI KyJIbTYypHI KOAM, MOBY, CTHJIb CIIPUHHATTS
iHpopmanii. ToMy moTpiOHO ajganTyBaTH pEKIaMHI Marepianu, CIOTaHH, KOHTEHT y COLIaJbHUX Mepexax o
MICIICBUX Tpaauliid. BapTo BpaxoByBaTH JIOKAJIBHI CBSATa, CHMBOIM Ta IOBEAIHKOBI 3BHYKH CIOXHBadYiB. [HOMI
peJIoKallis BUMarae rnepersily Mo3UioOHyBaHHs OpeH Iy: 3MIHIOEThCS LIIHOBA MOJIITHKA (HAIIPUKJIIa[, ITiIBUILECHHS Y1
3HIKEHHS I[iH 3aJIeKHO BiJ KYMiBEIbHOI CIIPOMOKHOCTI HOBOTO PHHKY); YTOUHIOETHCS IIITHOBA ayauTOpis (1HIIMHA
BiK, piBeHB JIOXOy Y1 MOTpedn crioknBaviB). OHIAH-MapKEeTHHT CTA€ TOJOBHUM IHCTPYMEHTOM JUIS OTIEPATHBHOTO
oHOBIIeHHS iMimKy. ColianpHi Mepexi Ta BiacHi BeO-pecypcH TO3BOJISIOTH IIBHAKO JTOHECTH HOBI MECEIXKi;
inctpymentn aHamiTHkH (Google Analytics, comianbHi METPHKH) JAIOTh MOXKJIMBICTH BiACTE)XXYBaTH pEAKIIIIO
ayIuTopii i KOPUTYBATH KOMYHIKAIlil B peXHUMi peaabHOro yacy. PanrtoBa 3MiHa JOKaIlii MOKe BUKJIMKATH MTUTAHHS
y KimieHTiB i maptHepiB. Tomy, Tpeba BpaxoByBaTH Ta YHPAaBIATH PHU3MKAMHU permyTarii. BaxmmBo 3abe3neduTn
MPO30pPIiCTh KOMYHIKAI[ii: MOSICHUTH NPUYMHHU peJoKamii, 3aleBHATH y CTaOLIBHOCTI SKOCTI TOBapiB 1 HOCIYT.
[IIBuaKka peakiis Ha BI'YKH Ta poO0Ta 3 HEraTUBOM JIONIOMOXXYTh YHUKHYTH BTPAaTH JJOBIpH.

Penokarist mianprueMcTBa B yMOBaxX BOEHHMX Jil, EKOHOMIYHUX KpU3 200 INI00aJbHUX IOTPSCIHb O3HAYAE
oOMexeHHsT (i3MYHOI NPHCYTHOCTI KOMIIaHII Ha HOBOMY PHMHKY. Y Takux OOCTaBHHAaxX came OHJIAHH-KaHaIu
KOMYHIKaIliif 1 NMpoJaxy CTaloTh T'OJOBHOIO OIOPOI0 MAapKETHHIOBOI MiSUIBHOCTI, a/PKe JO3BOJSIOTH ILIBHJIKO
MiATPUMATH KOHTAaKT 13 KiieHTaMu Ta 30epertu Oi3Hec-mipouecH. I[lepemilieHHs BHPOOHMYMX YHM O(DICHHX
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MOTYXHOCTEH YacTO CYMPOBOKYETHCS PO3PUBOM TpaaWIiHHUX oduaiiH-3B’s3kiB. CalT KOMIMaHii, CTOPiHKH B
COWiabHAX MeEpeXax, €JICKTPOHHI PO3CHIKH NAlOTh 3MOTY MHTTEBO iH(QOPMYBaTH ayguTOpil0 TpO 3MIiHH B
nistitbHOCTI. OHJIaH-KaHaT! 320€3MedyI0Th OTIePaTUBHUI 3BOPOTHHIA 3B 30K, IO BAYKIIMBO JJIS 30€pEKEeHHS JOBIpH
cnoxuBadiB. OTke, KOMYHIKaIlilo 3 KIIi€EHTaMH TOBHHHA OyTH Oe3mepepBHO0. [HTEpHET-KOMYHIKAMii TO3BOIIOTH
LIBUKO OXOIMTH HOBI reorpadiuni puHku 0e3 3HaYHMX BUTpar Ha QizuuHy iHppacTpykrypy. Lludpona pexiama
(Google Ads, Facebook Ads) mae MOXIMBICTH TapreTyBaTH pi3HI ayquTopii 3a MICIIeM NPO>KUBAHHS, MOBOIO Ta
inTepecamu. Ilnatdopmu enexTpoHHOT Komepuii (MapKeTIUIEHCH, BJAacHI IHTEpPHET-Mara3uHM) 3a0e3nevuyloTh
MUTTEBHH JOCTYII JIO MOKYIIIB. 3pOocTae 3HaYE€HHS IHCTPYMEHTIB aHAJIITHKY Ta aBTOMaTH3alii 3a fornomoroto Google
Analytics, Power BI, CRM-cuctemu 111 BiICTE:KEHHsI MOBEIIHKU CIIOKUBadiB;e-mail MapkeTHHr, 4yat-00TH, push-
CHOBIILIEHHS JJIsl TIEPCOHANII30BAHOTO KOHTAKTY; KOHTEHT-MapKeTHHT i SMM sik ocHOBa aist popMyBaHHS IMIJDKY
Openmy. HaBiTb 3a yMOB penokariii KoMIaHist Ma€ 3a0e3MeUnTH €IMHAHN KII€EHTCHKAN TOCBI Y BCIX TOYKAX KOHTAKTY.
ToOTo moBMHHA OyTH iHTETpamis OHIAWH- 1 o(raliH-KaHAIB (HAPHUKIAL, 3aMOBJICHHS OHJIAHH 3 OTPUMaHHIM Yy
¢I3MYHUX TYHKTaX BHadi); y3TOKCHICTh MOBIIOMJICHb Yy COLIaJbHUX Mepekax, Ha CalTi Ta B pEKIAMHHX
KaMIaHisX. TakuM YHHOM, MiJOPUEMCTBA, IO IIBHAKO IepeOyqOBYIOTh MApKETHHTOBI TPOLECH Ha KOPHUCTH
(pOBUX KaHANIB, OTPHMYIOTH CTiiKy KOHKYPEHTHY IIepeBary: CKOPOYYIOTh 4Yac BHUXOAY HA HOBHI PHHOK;
MIHIMI3yIOTb BUTPATH Ha TPAAUIIIIHI TOUKH MIPOJAXKY; Kpallle pO3yMIIOTh HOBY ayAUTOPIIO 3aBISKH JaHUM aHATI THKH.

VY mpoueci nepei3ny KOMIaHisi CTHKAEThCS 3 HU3KOI0 KPUTHYHUX BHUKIIUKIB, SIKi BIUIMBAIOTH Ha (iHAHCOBY
CTIMKICTh, MapKETHHIOBY IIOJITHKY Ta JOBIOCTPOKOBI mepcrnekThBH. Ha puc.2 mogaHo OCHOBHI BHKIIMKH
pEIIOKOBaHOTO Oi3HECY.

Cepen JOTICTUYHHX Ta OMEpaliiHUX BUKIIMKIB, 3 SKUMU CTUKAETHCS PEJIOKOBaHUU Oi3HEC, CIIiI BHILIUTH:
NepeHECeHHs] BUPOOHUIITBA i 00alHAaHHS BUMarae 3HaYHUX BUTPAT 4Yacy Ta pecypciB; HEOOXiHO HAIAroJUTH HOBI
JIAHIIOTH TIOCTaYaHHS CHPOBUHH W KOMIUICKTYIOUHMX; MOTPiOHA ajamTamis MpoIeciB 10 MicleBoi iHQpacTpyKTypu
(eHepromnocrayaHHs, TPAHCIIOPT, CKJIayBaHHs) TOLIO.
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Puc. 2. OcHOBHI BUKJIMKM PeJIOKOBAHOI0 Gi3Hecy

IOpuanuHi Ta perynsTopHi 6ap’epu XapaKTepU3yHOThCS THM, IO Pi3HI perioHn abo KpailHM MaroTh CBOI
3aKOHOJIaBYi BHUMOTH IIOJIO peecTpalii 0i3Hecy, OINoJaTKyBaHHS, TPYIOBUX BIJIHOCHH, L0 BHUMYLIYE PEIOKOBAaHI
MIIMPUEMCTBA BPaxOBYBATH 1i¢ y MOJAIbIIII CBOTH IisuibHOCTI. BuHMKae moTpeba y HIBHIKOMY BHBYEHHI HOBHX
HOPMAaTHBHO-IIPaBOBUX YMOB, III0 MOKE YIIOBUIBHUTH CTApT AisUIBHOCTI.

KanpoBi BUKIMKHM - YacTHHA HEPCOHAIY MOXKE HE IOTOJWTHCS Ha Iepei3s, 10 HPU3BOJUTH 10 BTPATH
KkBamipikoBaHUX KajpiB. HeoOximHo mBHIKO chOpMYyBaTH HOBY KOMaHIy, aJanTyBaTH ii 10 KOPIOPATHBHOL
KyJIBTYpH Ta HOBHX yMOB po0oTu. [ToTpiOHO opraHizyBaTy AMCTaHIiHHI a00 riOpuaHi (opMaTH CIiBIpaLli.

MapkeTHHroBi Ta pUHKOBI PU3HKH OOTPYHTOBYIOTHCS 3MIHOIO IJTOBUX PUHKIB i3 BIJMiHHIMH CIIO)KUBUUMH
3BHYKaMU Ta KyJIbTYPHUMH KoJlaMH. BuHMKae motpeda y mBHKiH aganTanii OpeHy i peno3nuiioHyBaHHI MPOIYKTIB.
3’ABNAETHCSA HEOOXIMHICTH po30y/I0BH HOBHX KaHATIB 30yTy, 4acTO 3 OCHJICHHSM POJIi OHJIAWH-MapKEeTHHTY.

Bucoki mouaTkoBi BUTpaTH Ha Tepei3, OpeHAy HOBHUX MIPHUMIIIEHB, IepeMileHHs 00IaJHaHHS CBiqUaTh PO
¢iHaHCOBY HecTaOiMbHICTE. THMYacoBe 3HIDKEHHS 00CATIB MPOJaXy depe3 MepexigHui nepiosl, pU3UKH, OB’ A3aHi 3
BaIIOTHUMH KOJIMBAaHHSMH T4 HOBHMH IOJATKOBHUMH DPEKHMaMH — IMOKA3HUKH, IO XapaKTEPU3YIOTh (iHAHCOBI
BUKJIMKH PEJIOKOBAHUX ITiIIPUEMCTB.

Pemyrariiiai Ta KOMyHIKaIiiiHi BUKIHKY BiZ0OpaXkaloTh, M0 Oi3HECY MOTPiOHO MiATPUMATH JIOBIpY KII€HTIB
Ta MapTHEpiB, MOSICHUTH NPUYMHU petokanii. HeoOxinHo 30epertu ctabinbHICT OpeHIy, BOAHOYAC AEMOHCTPYIOUN
TOTOBHICTb JI0 3MiH.

Buknuky penokanii miIIpHEMCTBA AOLIIBHO PO3IIISIATH K PU3UKH Ta, BOJAHOYAC, MOXKJINBOCTI PO3BUTKY.
Bonn nos’s3ani 3 akTopamMu eKOHOMIYHOT MOOUIBHOCTI MiAnpueMcTBa. YacTo BHKIMKH MaroTh (OpPC-MaKOPHUI
XapakTep, 110 3MYIIYIOTh MiPUEMCTBA pearyBaTH Ha 3MiHM i IPUIMaTH MIBUAKI PIIICHHS II0JI0 CBOET AisUIBHOCTI
[16]. TIpu mpoMmy, cia 3a3HAYWTH, IO PETIOHAIBHA BJIaJa Billirpae KPUTUYHY pOJIb Yy 3abe3medueHHi yCHIiNIHO1
perokartii 6i3HeCy, Halalouu MATPUMKY B KOMYHIiKaIlii, KOOpIWHAIIi1, IOTICTHUII Ta CTBOPEHHI CIPUATINBOTO Oi3HEC-
cepenosutia [17].
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BHUCHOBKH 3 JAHOI'O JOCJIIKEHHSA
I IEPCIIEKTUBHU NNOJAJBIIUX PO3BIJOK Y JAHOMY HAIIPSIMI

Takum 4rHOM, PETOKOBaHMI Oi3HEC Ma€ CIpaBy 3 KOMIDIEKCOM BUKJIHKIB - BiJl JJOTiCTUYHUX 1 (JiHAHCOBHX
IO MapKeTHHIOBHX Ta KaJpOBUX. YCIIIIHE MOJOJAHHS LHUX TPYIHOLIB MOTpeOye: CTpaTeTiyHOro IUIaHYBaHHS,
THYYKOTO YIPABIIHHS PECYypCaMH, aKTHBHOT'O BUKOPHCTAHHS HU(PPOBUX IHCTPYMEHTIB MapKETHHTY, HAJIaroPKEHUX
KOMYHIKaIliif 3 yciMa 3allikaBJIeHUMHU CTOpOHaMu. JInIie KOMIUIEKCHUH MiAXi JO3BOJIMUTH HE JIMILE BHXKUTH B HOBHX
YMOBaX, a i IEPETBOPUTH PEJIOKAIIiI0 Ha MOXKJIMBICTb ISl JOBIOCTPOKOBOTO PO3BUTKY.

BpaxoBytoui BuIe3a3HaueHe, Tpeda MiAKPECIUTH, 10 B yMOBAaxX peJsiokalii Oi3HeCy BUHHKA€e HEOOXiTHICTh
OpraHizaiii JUCTaHIIHHOT pOOOTH MAPKETHHIOBUX KOMaHI. J{JIs IIbOTO MOIIbHO BUKOPHUCTOBYBATH XMapHIi cepBicH
Ta uMQpoBi MIaTGOpMH, THYYKI METONOJOTIi yNpaBIiHHS NPOEKTAMHM, BIPTYalbHI 3yCTpidi 3 KII€HTaMH Ta
naptHepamu. [Ipu iboMy, ciix 3a3HaduTH, o iHCTpyMeHTH THIy Slack, Microsoft Teams, Google Workspace narots
3MOTY KOOPIUHYBaTH poOOTY B PEKUMI peasbHOTO Hacy, 3a0e3Medyodn mpo3opicTs mpomeciB. ['Hydki meTomomorii
yrnpaBiiHHS npoektamu (Agile, Scrum) miABHIYIOTH MBUAKICTh pearyBaHHSA HA 3MiHH B PHHKOBOMY CEPEIOBHIIII.
BipryanbHi 3ycTpidi 3 KIi€HTaMu Ta mapTtHepamu depe3 Zoom, Google Meet cranu 3BugHEM (hopMaTOM BEACHHS
TIEPEroBOPIB Ta MPE3CHTAIIH.

Otxe, MOXKHA BUIUTUTH HACTYITHI IEPCIICKTUBY Ta COPMYIIFOBATH TaKi peKOMEHIaLil 010 MapKEeTHHIOBOT
JMCTaHLIHOT poOOTH Ha PEIOKOBAHUX ITiIPHEMCTBAX:

1. [uBectuii y nudpoBy iHdpactpykrypy - Bixg Oesmeunux VPN no aBTOMaTH30BaHHUX CHCTEM
AHAIITUKU — HEOOX1AHICTh CHOTOICHHS.

2. Po3BuTOK KOMIIETEHIIIH TTepcoHaANy Y cdepi LNPPOBOro MapKETHHTY Ta BiAgaieHoI poOoTH.

3. CTBOpEHHS TIOpUIHHUX MOJeNel — MOEAHAHHS JUCTaHLIHHOT poOoTH 3 mepiognyHUMH OgIaiiH-
3ycTpiyamMy JUIsl MiATPUMKH KOMaHIHOTO yXY.

4. Crpareriyte HapTHEPCTBO 3 IOKAIBHUMH I'PABISIMI Ha HOBHX PHHKAX, 1100 MIBHALIE iIHTETPyBaTHCS

y MiclieBHit 6i3HEC-KOHTEKCT.

TakuM YMHOM, MapKETHHIOBa IisUTbHICTh HAa PEJIOKOBAHUX HiANPHEMCTBAX NOTPeOY€E MIBHAKOTO MEPEXOLy
0 THYYKHX, OA(POBOOPIEHTOBAHUX pilleHb. [lucTaHmiiiHa poOoTa B MapKETHHTY IepecTac OyTH THMYAaCOBHM
3aX0JI0M 1 EPEeTBOPIOETHCS HA CTPATETIYHY IepeBary: BOHA PO3LIMPIOE JOCTYII IO TAJIAHTIB, IPUCKOPIOE BHUXIJ Ha
HOBI PHHKHM Ta 3a0e3nedye Oe3nepepBHICTH KOMYHIKalliii HaBiTh y KPH30BUX yMOBax. EQekTHBHUII MapKeTHUHT y
penokoBaHOMY Oi3HeC — e O€THAHHS 1HHOBAI[IHUX TEXHOJIOTIH, THYYKOTO YIPABIiHHS Ta IITMOOKOT0 PO3yMiHHS
HOBUX CIIO)KMBYHMX ayJUTOPIH, 1110 BIIKPHBAE MEPCIIEKTHBYU CTAIOTO PO3BUTKY HAaBITh Y HAHCKIIAHIIMX €KOHOMIYHHUX
obcraBuHax. [lepcriekTHBHUME HanpsiMaMH MOJaJbIIMX HAYKOBUX PO3BIJIOK € eMITipHYHA repeBipka eeKTUBHOCTI
(pOBUX IHCTPYMEHTIB, a caMe IUIaHYEThCS 3/1IHCHUTH KUIbKICHE TIOPIBHSIHHS PE3YJIbTATUBHOCTI PI3HUX OHJIAWH-
kaHaiiB Ta CRM-cucrem y nepioJ1 pestokamii 1uist miJIpHEMCTB Pi3HUX rajy3ed Ta MacIuTaoiB.
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