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YIPABJIHCBKI JOMIHAHTH PO3BUTKY
MAPKETHUHI'OBOI AIAJIBHOCTI OIITOBUX ITNIAIIPUEMCTB
B YMOBAX HECTABIVIBHOI'O PUHKOBOI'O CEPEJOBHUIIA

AHotanuisi. Metoro myOmikanii € OOIpYHTYBaHHS TEOPETHKO-METOMOJOTIYHMX 3acal Ta IMPaKTHUYHHX
IHCTPYMEHTIB peaizamii yIpaBIiHCHKUX JOMIHAHT PO3BUTKY MapKETHHTOBOI MiSIIBHOCTI MiIMPUEMCTB OIITOBOI
TOPTIBIIi B yMOBaX HECTaOlIBHOTO PHHKOBOTO cepeioBuina. JlocaiDkeHHS CrIpAMOBaHe Ha PO3pOOKyY aJanTHBHUX
CTpaTeriii st cy0’€KTiB TOCIIONaPIOBAaHHS, 0 (PYHKIIIOHYIOTh y CTPATETiYHO 3HAYYIIUX CEKTOPaX €KOHOMIKH
Yxpainu, 30kpema y cepi AucTpuOyIIii TOBapiB MEANYHOTO IPU3HAUCHHS, B IIEPi0Jl BOEHHOTO CTaHY Ta aKTUBHOI
mudposoi Tpancpopmarii 2025-2026 pp. Y mocHipKEHHI BHKOPUCTAHO KOMIUIEKC 3arajlbHOHAYKOBHX Ta
CreliaJibHAX MeToMiB: MeToJ crpareriunoro PEST-ananmizy — aist cucremarusauii ta OaraTopiBHEBOT OIIHKH
BILUIUBY BOEHHHX, EKOHOMIYHHUX Ta COL[IaJIbHUX YMHHHKIB Ha MapKETHHTOBE MIiKPO- Ta MaKpOCEPEIOBHUILE; METOH
CTaTHCTHYHOTO aHaJli3y, TPYIyBaHHs Ta NOPIBHSIHHS — JUIS JICTAJIbHOTO BUBYEHHS JMHAMIKH MeliacTIOKHUBaHHS
npodeciifHuX ayauTOpiid Ta BUSABICHHS CTIHKUX TPEHIIB y CTPYKTYpi LHU(pOBUX KOMYHikawiii B2B-cermenry;
CHCTEeMHHH MiAXiJl — IJIs1 MOJEJIOBAHHS aJallTUBHOTO IIUKJIy MAapKETHHTOBOTO MEHEPKMEHTY, 110 0a3yeThes Ha
MPUHIAIAX Oe3IepepBHOTO MOHITOPHUHTY Ta KOTHITUBHOI iHTEpIIpeTallii pHHKOBHX CUTHAINIB. TeopeTHudyHy 0a3y
CKJIAIM KOHIENMIIi CTPaTeTiyHOrO CKAaHyBaHHS CEpPEelIOBHINA, NMPEAMKTHBHOTO YIPaBIiHHA Ta MapKETHHIOBOI
PE3UIBEHTHOCTI B YMOBAaX EKCTPEMAaIbHOI BOJATHIBHOCTI PUHKIB. CHCTEMAaTH30BAaHO KIIIOYOBI JIETEPMiHAHTH
BIUIUBY BOEHHOTO CTaHy Ha 3MiHY MapaJurMH MapKETHHIOBOTO YIPABIIHHSA, A€ 3a(iKCOBaHO Iepexia Bix
MPIOPUTETY IMIHOBOI KOHKYpEHIii 10 3abe3nedeHHs (YyHKIIOHANBEHOI HAAIHHOCTI, JIOTICTUYHOI CTIHKOCTI Ta
eTH4HOCTI Oi3Hec-npakTuK. OOIPYHTOBAHO, 1110 B YMOBaX rocTporo AediluTy pecypciB yrnpaBiIiHChKI TOMIHAHTH
3MILIYIOTBCSL Y BEKTOp paliioHasi3alii MeiaMikCcy Ta BUKOPHCTaHHS HimeBux IuppoBux KaHaiiB. Ha ocHOBi
OIIPAIfOBaHHS MACUBIB CTATUCTUYHUX JJAHUX BCTAHOBJICHO JOMiHYBaHHS BijieoueHTpuuHux miardopm (YouTube,
TikTok) Ta npodeciitnux mepesx (LinkedIn) sik 6a30BuX iHCTpyMEHTIB (hOpMyBaHHS eKCIIepTHOI A0Bipu. OnucaHo
(heHOMEH «IIBHIKOI €KCIEPTHOCTI», 110 BUMAarae BiJi MEHEIDKMEHTY BIIPOBAJKEHHs KPEaTHBHHUX MIiIXOMIB JI0
Bizyasizauii CKJIaJHUX TEXHIYHMX XapaKTepUCTHUK MNPOIYKIII, 30KpeMa J1adopaTOpHOrO Ta AiarHOCTHYHOTO
oOnagHaHHA. JloBEZICHO BHCOKY €(DeKTHBHICTh BIIPOBAKEHHS 1HCTPYMEHTIB MITYYHOTO iHTENEeKTYy (Al-areHTiB)
JUISL TIPOTHO3HOTO MOJICJIIOBaHHS CHOXHMBYOTO MOIHTY, NPEIUKTUBHOI aHAIITHKMA Ta peaji3auii crpaTerii
JTUHAMIYHOTO [[IHOYTBOpeHH:. Bu3HadeHo nmepesaru cepBiconeHTpuaHO1 Moseini «[IpoxykT-sak-Cepsicy» (PaaS) sk
IHCTPYMEHTY ONTUMI3aIlil KamiTaJbHUX BUTPAT KII€HTIB Ta iHTerpamii craHmaptiB ESG y 3araneHy cTpareriro
CTBOPCHHSI IIHHOCTI MiAmpueMcTBa. 3poOJIEHO BHWCHOBOK, MIO IHTETpallis NPEANKTHBHUX Ta KPCAaTHBHUX
U(POBUX IHCTPYMEHTIB Y MAapKeTHHTOBHH MEHEIKMEHT € MepeIyMOBOI0 PHHKOBOi CTIMKOCTI ONTOBHX
MiATIPEEMCTB Ta IXHBOI e(eKTUBHOI iHTErpaIlii y eBporeiicbke Oi3Hec-cepenopuiie. Bussieno kputudHi 6ap’epu
IHHOBAIITHOTO PO3BUTKY (Ae(iIMT KaApiB, IHEPUIHHICTD KyJIBTYpP) Ta 3aIPOINOHOBAHO BUKOPHCTAHHS MOETAITHUX
JIOPOXKHIX KapT TSI CHHXPOHI3aIlil TEXHOJIOTIYHOTO OHOBJICHHS 3 O€3MepepBHIM HaBUYAHHSIM ITEPCOHATY.

KawouoBi ciaoBa: agantuBHe ympaBiiHHs, B2B-cermMeHT; MapKeTWHTOBHH MEHEIKMEHT; MPOTHO3HHI
aHaJIi3; PUHKOBA CTIHKICTB; CTpaTeriyHe CKaHyBaHHS; IU(POBa TpaHCHOPMALIiS; INTYYHUH IHTEIEKT.

BCTYII

IMocTanoBka npo6Jjemu. TpaHchopmallisi eKOHOMIYHOI apXiTeKTypu Ta IM}poBizamis
VIIPaBIiHHS BHUMAaraloTh MEpPeriisiAy MapKeTHHTOBOIO MEHEKMEHTY CyO’ €KTIiB ONTOBOL
Toprisii. B yMoBax Bo€HHOro cTaHy B YKpaiHi po0ieMa 3arocTproeThCs Uepe3 eKCTpEMaIbHY
HEBU3HAYEHICTh, JIOTICTUYHI PO3PUBH Ta 3MIHY CIOXHUBUUX THpioputeTiB. OcoOauBOro
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3HA4YEHHs Lie HaOyBae JUIsl PUHKY MEIMYHUX TOBapIB, J1¢ €()eKTUBHICTh MAPKETHHIY KOPEII0€
13 colianbHOI0 0E3MEKOI0 Ta CTA0UIBHICTIO CUCTEMH OXOPOHH 37I0POB’S1.

HaykoBe 3aBaHHs nosnsrae B OOIpyHTYBaHHI YIPaBIIHCHKUX JOMIHAHT, 110 J103BOJISIIOThH
HiANPUEMCTBAM AJaNTYBATUCS 10 €K30T€HHUX HIOKIB Ta ()OpMyBaTH KOHKYPEHTHI IepeBaru
4yepe3 MPOTHO3HY aHATITUKY W 1udpoBi KomyHikarii. [IpakTnyHa 3HAYYIIICTh JAOCTIIKEHHS
1IOB’s[3aHa 3 HaJJaHHSAM KepiBHUKAaM iHCTPYMEHTApIito sl ONTUMI3allii pecypciB, BIPOBAKEHHS
TexHoJorii mryyHoro inrenekty (I11) Ta mepexoay 10 cepBiCOIEHTPUYHUX MOJIETIEH B3aeMO/IIi
(Product-as-a-Service).

OTtxe, po3pobka alaNTUBHUX MAapKETUHTOBUX CTpATerii € HEeBiJ €MHOI0 CKJIaJ0BOIO
BIJTHOBJIEHHSI €KOHOMIYHOI aKTUBHOCTI Ta MiJBUIIEHHSA 1HHOBAIIIHOI CTIHKOCTI BITYU3HIHOTO
Oi3HEeCy B yMOBaX TPUBAJIO1 KPU3H.

AHaJi3 ocTaHHiX aociigxeHb i myOaikauniii. Teopernunuii 6a3uc s po3yMiHHS
LUKJIIB PUHKOBOT aJlalTallli Ta CTPAaTEriYHOI0 aHali3y cepeioBUILNa CPOPMOBAHO Y KIACUYHUX
mpamsx i3 MapKeTHHroBoro MeHemkmeHnty [1]. Ilpore cydacHuii BEeKTOp mepexoay [0
U(POBOro CYCHUIbCTBA BUMArae MepeoCMUCICHHS LUX KAHOHIB yepe3 MpHU3MY KOHLEMIT
«Mapketunry 5.0», 1e iHTerpaisi TEXHOJIOTIH ITYYHOTO 1HTEJNIEKTY Ta IHTEPHETY peueit crae
BU3HAYAJIBHOK JUIsI IOKpAIlEHHS KI€HTChKOro aocBigy [2]. YV poGorax k. Mes Tta
I1. llymeiikepa [3] meTanbHO OMUCAHO MPOIECH CTPATETIYHOTO CKAaHYBaHHS Ta iAeHTH(IKAIT
«cnmabKkux curHaniBy y TypOyiaeHTHHX yMmoBax. Came med miaxig craB 0a3or0 s
00TrpyHTyBaHHS Oe31epepBHOI0 MOHITOPHHTY SIK 00O0B’SI3KOBO1 CKJIaI0BOT YIIPABIIIHHS.

TexHonoriunuii BekTop Tpancdopmarii B2B-nipogakxiB Ta 3MiHa MojeIeH B3aeMO/Iii B
JIAHITIOTaX MMOCTAYaHHs € MPEIMETOM CUCTeMHOro aHani3y areHmii Gartner [4] Ta HubSpot [5],
3BITU SIKMX 32 OCTaHHI POKU (PIKCYIOThH 3MIIlIEHHs aKIEHTIB y OIK AMHAMIYHOT CHHXPOHI3aIlii
UPPOBUX KaHATIB B3aeMoOJii 3 KiieHTaMu. [oGanbHi TpeHau mudposizamii Ta AUHAMIKA
MeIiacTioKUBaHHS, TIpecTaBieHi y 3BiTax We Are Social Ta DataReportal [6], [7], m03Bosist0Th
00’€KTHBHO OLIIHUTH MaciTal Mirpamii npoecifHux ayTuTopii y BiICOLEHTPUYHI IIaT(HOpMH.

Oco6a1Boro 3HaueHHs HaOyBalOTh Mpalli BITYN3HIHUX HAYKOBIIB, y SKUX aHATI3yeTbCS
JIOCB1J anmanTallii 6i3Hecy J0 YMOB BOEHHOTO cTaHy. 3okpema, O. fcrpemcbka [8] posrisgae
MapKeTHHIOBl 1HCTPYMEHTH SIK YHMHHHKHM TIOCHJIEHHS PE3WJIbEHTHOCTI MIANPUEMCTB, a
M. Yenemoxk [9] akueHTye yBary Ha CTpaTeriyHUX AacleKTax BIDXKUBAaHHS CYO’ €KTIB
rocrnozaptoBaiHs B ymoBax KoH(uikty. C. Binoyc ta A. bpuyc [10] npomonytooTs Mozeni
ajanTauii Oi13Hec-CTpaTerii, Ikl MU BPaxOBYeMO IPpU (OPMYBaHHI YNpPaBIIIHCBKUX JOMIHAHT.
Hocnimxenns O. BoBuancekoi Ta JI. IBaHOBoOi [11] dokycyroTbess Ha cnenugini peanizarii
IHCTpYMEHTapil0 MapKETUHI'Y B yMOBaX CHCTEMHOi Kpu3d. JloCHiKeHHs aganTauiiHux
NpPOLIECIB JTO3BOJIMJIO HAYKOBO OOIPYHTYBAaTH MpPIOPUTETHICTh IM(PPOBUX TEXHOJIOTIH Ta
COLIIAJIbHOT BIJNOBIJAIBHOCTI SIK (YHAaMEHTaJbHOro 0Oazucy s 30€pekeHHS PHUHKOBOT
criiikocti mianpuemctBa [12]. IlpakTuuHi acrieKTH BWKMBaHHSA Ta PO3BUTKY Oi3Hecy uepes
peanizarito HiHHICHOT Micii (purpose-driven business) y nepioj BilfHM TOCTIKEHO B aHAITHII
McKinsey & Company [13].

Meta crarTi. MeTo0 CTaTTi € TeopeTHUHe OOIPYHTYBaHHS YHPABIIHCHKHX JOMiHAHT
aJalTUBHOTO PO3BUTKY MapKETHMHTOBOI AISUIBHOCTI ONTOBUX MIAMPUEMCTB, IXHbOI PUHKOBOI
PE3MIBEHTHOCTI Ta IHHOBAIIHOI CIPOMOXHOCTI Ha Cy4yacHOMY eTari [u@poBizallii B yMoBax
BOEHHOTO cTaHy. Peamizaiiss mMetu mnepenbadae aHaii3 TpaHchopMallii MeaiacroXUBaHHS,
1eHTU(IKALIIO POJIi MPEAUKTUBHOI aHAIITUKY Ta IITYYHOTO 1HTEJIEKTY, a TAKOXK PO3pOOIeHHS
3acan iMIuiemMeHTallli ceppiconeHTpuuHux Mmozenei (Product-as-a-Service) mis mocuyieHHS
KOHKYPEHTHUX IepeBar MiANpueEMCTB MEITUYHOTO MPODIIIO.
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TEOPETUYHI OCHOBU JOCJIIKEHHS

Hocmimkennss 6a3yeTbcss Ha MOEIHAHHI NMPUHLMIIB MapkeTuHry 5.0, ne TexHoiorii
MPaIIOI0Th Pa30M 13 JIFOJACHKUM IiaxooM, Ta Moaem Product-as-a-Service (PaaS). B ocHoBi
pOOOTH JISKUTH i7iest BUIEPEIKAIBHOTO YHpaBiiHHA. BoHa mepenbauae BUKOPUCTAHHS
MITYYHOTO I1HTEJIEKTY B MAapKETHUHTY, 1100 3MEHIIUTH BIUIMB OpaKy KajapiB Ta mpoodyieM 3
€HEeProNOCTauYaHHSIM.

AHani3 myOumikanii mokasye, 10 Xxoda MUTaHb aJarnTailii 10 pUHKY OaraTo, pO3BHUTOK
MapKETUHTY B OITOBIH TOPTiBII MEUYHUM OOJIaJHAHHSM i/ Yac BilfHM BUBUEHUI Majio. 3apa3
HEMae€ 4iTKOTO PO3yMIiHHS TOTO, SIK Iepexia ¢axiBiiiB Ha BijeoruiaTrGopmu (Tak 3BaHa «IIIBUIKA
EKCIEePTHICTHY) BIUIMBAE HA PILICHHS PO KYIIBIIO CKIagHOl TexHiku. [loTpeba 3amoBHUTH 11
NPOTIMHUA Ta CTBOPUTH METOJUKY BIPOBADKCHHS CEPBICHHX Mojened (Koiu JiKapHi
BUTIJIHIIIE TUIATUTH 32 MOCIYTY, a HE KYIyBaTH JOPOTHHA MpUiaa) i BUSHAYMIIA HAMPSIM L€l
CTAaTTi.

PE3YJbTATHU JOCIIIKEHHSA

CyuacHMil CTaH PUHKY OITOBOI TOPTIiBJII XapaKTEPU3YETbCS EKCTPEMaJIbHUM DPIBHEM
BOJIATHJILHOCTI Ta TUHAMIYHOKO 3MiHOIO 30BHIIIHIX JETEPMIHAHT MOMUTY. B Takmx ymoBax
CTpaTeriyHUi MapKETUHIOBMM MEHEKMEHT 3a3Hae (yHIaMEHTaJIbHOI TpaHchopmaLii:
GYHKIIST «CKaHyBaHHS cepemoBhmia» (environmental scanning) TEpeTBOPIOETHCS 3
JOTIOMIHO1 aKTUBHOCTI Ha 0a30BHii, Oe3mepepBHUN yIpaBmiHCbKUl mpouec. CucreMHuUit
MOHITOPUHI TpPEHAIB Ta IXHA OIEpaTWBHA IHTEPHpETAIis TO3BOJSIOTH IIiIIPUEMCTBAM
3MIACHIOBATH MPEBEHTUBHE KOPUTYBAaHHSI IHCTPYMEHTApil0 BIUIMBY HAa PUHOK, MIHIMI3YIOUU
PU3UKHU CTPATETIYHOTO BiJICTaBaHHS Ta 3a0€3MEUyI0OYN PUHKOBY CTIHKICTh y MEXaX 3araJbHOi
CHUCTEMHU CTBOPEHHS IIHHOCTI [14].

Oco0rBOro 3HAYCHHS IIeH MPoIlec HA0yBa€ Y KOHTCKCTI BUSBIICHHS «CIIA0KUX CUTHAIIBY
Ha pPaHHIX eramax iX (opMyBaHHs, IIO J03BOJIIE MEHEKMEHTY OTPUMATH HEOOX1THHUH
4yacoBUH Jiar aiia ajgantanii crpateriii [3]. denomen TpeHnoyTBopeHHs B B2B-cermenTi mae
0araToBEKTOPHY MPUPOLY, AKY JOLUIIBHO PO3IIIAIATH Yepe3 MPU3MY TaKUX TpaHChOpMaLiHHUX
HapsIMiB:

1. OnepaniitHo-ynpaBiiHcbkuii BekTOp. Croctepiraerbes (hyHIaMeHTaldbHa pPEBi3is

IIPOTOKOJIIB 3aKYMIBEIbHOI AISTIBHOCTI Ta 3MiHA aJITOPUTMIB BUOOPY KOHTPAreHTIB.
VY npodeciiiHuX cerMeHTax ILie 3yMOBIIOE Mepexia 10 Mojenei nudepenmiamii He
yepe3 I[iHy, a uyepe3 MOTIuOIeHy CEpBICHY MIATPUMKY Ta HH(GPOBY OPKECTpPAIit0
KaHaJiB B3aeMoii [4].

2. KomyHikaniiiHO-KOTHITUBHHI  BeKTOp.  BinmOyBaeThcs  CcTpiMKa  €BOIIOIIS
MeNiacloXKHUBaHHA npodeciiHux ayautopid. TpanumiiiHi MeToau MpOoCyBaHHS
MOCTYIAOThCSA MICIIEM OMHIKAaHAJIBHUM MOJIETSIM, Jie KIIIOUYOBY pOJb BIAIrpae
eKCIEepTHUI KOHTEHT Ta MpsMa IU(PpoBa B3a€EMOIis.

3. TexHonoriyHo-perynsTopHuii Bektop. [HTerpaiis nnudpoBuX NPaKTUK NPUHHATTA
pillieHb (30KpeMa ajaropUTMIB IITYYHOTO IHTEJEKTY) BiJOYBAa€ThCs MapajielbHO 3
MOCWJICHHSIM ~ PETYIATOPHUX BHUMOT JIO MpPO30pOCTi Ta Oe3NeKu JaHLIOTIB
nocrayaHHs. Biarak, epexkTuBHE ymHpaBiiHHA MapkeTuHroM y 2025-2026 pp.
nepeadavae peanizaliio IUKITY «MOHITOPUHI — KOTHITHMBHA IHTEpIIpeTaris —
aJIalITUBHA [Tish», IO CTa€ BU3HAYAJIHHUM YHHHUKOM 320€31eYeHHs JOBIOCTPOKOBOT
KOHKYPEHTOCTIPOMO>KHOCTI OITOBOT'O IMiJIPUEMCTBA.

MapkeTrHroBa JisUTbHICTh BITYM3HSHUX CYO’€KTIB OMTOBOi TOPriBii (30KpeMa Yy
CTPATETiYHO BAXKJIMBOMY CETMEHTI TOBApiB MEIUYHOTO MPHU3HAYEHHS) HA CY4aCHOMY eTarli
JNETEPMIHYETbCS CYKYIHICTIO CeNU(IUHUX YMHHHUKIB, 110 BUIUIMBAIOTH 13 peaniii BOEHHOTO
ctany. Jlns 3a0Ge3nedeHHs] pUHKOBOI CTIHKOCTI MApKETHHTOBHH MEHEDKMEHT Ma€ 3MICTHTH
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doKyCc Ha CHCTEMHE OI[iHIOBAaHHS E€K30TCHHHX (AKTOpIB, MmO MOAU(IKYIOTh TpaauIliliHi
IHCTPYMEHTH BIUTMBY Ha PUHOK.

3 MeToro 00’€KTHBI3AIl 30BHINIHHOTO KOHTEKCTY JOLUIBHO 3aCTOCYBATH METOIUKY
PEST-anani3y, amanroBaHy A0 YMOB cucTeMHOI kpusu. Lle mo3Boinsie imeHTH(iKyBaTH
«IOJIBIiTHE OOMEKEHHS» ISl MApKETHHTOBOI TISUIBHOCTI: 3 OJTHOTO OOKY — OPCTKI pecypcHi
pamku (1HQUIALIAHUA THCK, JOTICTUYHI PO3PHBH), 3 IHIIOTO — TpaHchOpMaIlisi €TUYHUX
OYIKyBaHb CYCIUIbCTBA Ta IMIJABHUINEHI BUMOTH JI0 HaaiiHOCTI. CHCTEeMaTH3allil0 KIHOYOBUX
(akTOpiB BOEHHOTO CTaHy Ta iXHii BIJIMB HA CTPATETIYHI MPIOPUTETH MiIIPUEMCTB HABEACHO
y Tabm. 1.

Tabnuys 1
Bo€HHI YMHHMKH BILUIMBY HA MAPKETHHIOBY
MiSUIBHICTh NIANPHEMCTB ONITOBOI TOPTiBJIi

Kareropis BniuB Ha MapKeTHHIOBY CTPATerilo Ta onepaniiy
. ®DaKkTOpHU BILIUBY P L I
YHHHHKIB TiSJIbHICTH
AxTuBHI 00#0BI Aii, 6e31MeKOBI [epedopmaTyBaHHS HITHOBUX PHHKIB; 3CYB JI0
[MomiTryi 0OMEKEHHSI, MIXKHAPOIHA CTpareriii «kKpu30BOTO0 MapKETHHTY»; afaITallis
IPaHTOBA MiATPUMKA noprdels i BAMOTM MiDKHAPOJHUX JIOHOPIB.
. . Pauionanizaiist mornuty B 6ik 6a30BUX KaTeropiii;
[Hswis, BaMOTHI KOJIMBaHHS, P .
. . L aKIEHT Ha LIHHICHIHM MPOMO3HLIT «CYKyITHa BapTiCTh
ExoHomiuHi | joricTuyHi 3001 (0JI0KyBaHHS . Lo o
. : BOJIOZIHHSI»; ONTUMI3allisi MEAiaMiKCy Ha KOPHCTb
KOP/IOHIB, MIOPTIB) .
performance-kaHasis.
MacmtabHa mirpariisi, 3MiHa [piopuret yrpumanns knientis (CRM-aktuariii);
Comianbii CTOXKMBYHMX TPIOPUTETIB, BUCOKA | eMmartuuHuii tone of Voice; mocuieHHs: BUMOT 710
eMoIiifHa Iy TINBICTh corianpHol BianosigansHocTi (ESG) Ta mpo3zopocti
CYCITTbCTBA OpeHny.
. [epeposmonin GIOMKETIB ¥ CTIHKI 10
Jedinut eHepromocradaHHs, . <pep A JPRETIB Y A . .
_ L . iH(ppacTpyKTypHHX 300iB IIU(POBI KAHAIN; IHTETpALLisI
TexHouoriuni | nudposizalis mpoiecis, morpeda . .
. XMapHHX JaNIoopiB; mocuieHHs kibepoesnexku CRM-
B JJaHUX y peaJbHOMY Yaci
mwrathopm.

Lwcepeno: enacna po3pobka asmopa

Crneuudgika ontoBoi TOPriBii TOBapaMyU MEAMYHOTO IMPU3HAUEHHS B YMOBaX BOEHHOTO
CTaHy XapaKTePHU3YEThCS KPUTHUHOIO 3aJICKHICTIO BiJl O€311epepBHOCTI JIAHIIIOTIB TOCTaYaHHs
Ta JKOPCTKUM JIep)KaBHUM peryiaoBaHHAM. Jlis TakuxX MiANPHEMCTB MapKETHHTOBHIA
MEHE/UKMEHT TpaHC(HOPMYeThCsl Y (YHKIIIO COIaJbHO BIAMOBIAAIBHOIO 3a0e3NedyeHHs
KUTTEISAIBHOCTI CUCTEMH OXOPOHHU 3710pOB’s. Y LIbOMY KOHTEKCTI CTpaTeriuHe CKaHyBaHHS
cepeIoBUINA JJO3BOJISIE HE JIUIIIE TPOrHO3YBATU Ae(IIUT IEBHUX KAaTeropiii MeTU4YHUX BUPOOIB,
a ¥ ajanTyBaTHM KOMYHIKAI[iiHY MOJITHKY A0 MOTpeO JiKapeHb, anTEeYHHUX MEpex Ta
BOJIOHTEPCHKHX OpraHi3aliiil.

3a3HaueHo, 10 B YMOBAaX PECYpPCHUX OOMEXEHb Ta 1HQIIALIHHOTO THUCKY YNpPaBIIHCHKI
JIOMIHAHTH 3MIIIYIOTBCSI Y BEKTOp pallioHami3amii MONmuTy Ta ONTHMi3alii MeaiaMikcy Ha
KOpUCTh MUGPOBUX KaHaiB. ParioHamizaiis MealaMiKCy € BHUMYIIEHOIO, ajieé CTPATETidyHO
BIpHOIO BIAMOBIIII0 Ha 30BHINIHI MIOKH. AHaNI3 MPaKTUK aJanTaiii MapKeTHHTOBOTO
IHCTPYMEHTApil0 BKa3ye HA BU3HAYAIBHY POJIb ITU(POBI3AIIii Ta COIIaIbHOI BIMOBIIATFHOCTI
uis  30epexeHHs pUHKOBMX mo3umii [13]. Jlng mianpueMcTB MeONpU3HAYEHHS Taka
TpaHcopmallisi € YUHHUKOM He JIMIIE KOMEPUIHHOr0 YCHiXy, a i COLiaabHOI CTIHKOCTI.

AHaJii3 HaBeJEHUX JETEPMIHAHT CBITYMTH, L0 33 YMOB INpPIOPUTETY 0a30BUX MOTPEO
0e3neky eNacTUYHICTh MOMUTY ¥ YYyTIMBICTH A0 MapKETHUHIOBUX IOBIIOMJIEHb CYTTEBO
3MiHIOIOThCA. Lle mocmimoe Bary (yHKIIOHAJTBbHOI KOPHCHOCTI, HAJAIMHOCTI MOCTA4aHHS Ta
€TUYHOCT1 O13HEeC-paKkTUK. 3a3HAu€HI YMHHUKM BKa3ylOThb Ha HEOOXITHICTh (OpMYyBaHHS
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PO3BUTKOM MAapKETUHTOBOI iSTIBHOCTI, IO J03BOJIsIE€ OOIPYHTYBaTH MOAAIBINUN BUOIp
iHCTpyMeHTIB y B2B-cermenTi.

Jnst 00’ exTUBIZaLIT CTpaTETriYHUX NPIOPUTETIB Cy4aCHOTO MAapKETUHIOBOTO MEHEIKMEHTY
HEOOXITHO JOCTITUTH CTPYKTYPY Meia-IHBECTHIIIH, 1110 BioOpakae peanbHi BEKTOPU PO3ITOILITY
pecypciB y 2024-2025 pp. BimMoBa Bin TpaauIiiiHUX KaHAJIIB Ha KOPUCTh IHTEPAKTUBHUX
U(PPOBUX EKOCHCTEM CTala HE IPOCTO TPEHIOM, a (pyHIaMEHTaJIbHUM 3pYLICHHSIM Yy Oi3Hec-
MOJIEJISIX ONTOBHX ITiAPUEMCTB.

AHami3z T17I00aTbHUX MapKETUHIOBUX OIOJDKETIB 3a OCTAaHHIM TEpioJ J03BOJISE
KOHCTaTyBaTH OCTaTOYHE JOMiHYBaHHSA HU(POBUX Melia, sIKi Hapasi aKyMyJIIOIOTh OJIU3bKO
70% cykynuux Butpart. [loka3zoBo, 1m0 comianbai Mepexi y 2024—-2025 pp. ctanu HalOUIbIIUM
OKpeMHUM KaHaJIOM (iHaHCYBaHHS. 3a JaHUMU aHATITUYHUX 3BiTiB We Are Social Ta Meltwater
[6], oOCsT IHBECTHIIIH Y IeH CETMEHT CATHYB MO3HAYKHU y $252 MiIp, 10 CTAHOBUTH PUOIIU3HO
23,5% Big 3aranbHOTO 00CATY III00ATHPHIX MAPKETHHTOBHX BUTPAT.

B mexax digital-01r0/pkeTiB criocTepiraeTbes Taka iepapxist po3noJIiay pecypcis:

—  conianbHi wiardpopmu (34% Bix mUGpPOBUX BUTPAT) — II€ JTOMIHYIOUHH CETMEHT,

OpIEHTOBAHMIA Ha KOPOTKI Bieopopmatu Ta coliaabHy KOMEPIIiIo;

— TourykoBa pekiama (26%) 3anuIIaeTbes KpUTHYHUM iHCTpyMeHTOM st B2B-
CerMEHTY, XOuYa BapTICTh 3allydyeHHs KII€HTa 3pocTae yepe3 iHTerpamiro Al-
QITOPUTMIB y MOITYKOBI BUAAYi;

— e-commerce Ta Retail Media Networks (RMN) Oynau HaiOIbIl AMHAMIYHUM
HampsMOM, IO 3a0e31edyBaB MPSMUI JOCTYI 10 NEPBUHHHUX JAHUX KOPHCTYBaYiB
(first-party data);

—  TpaaMuiliHe TenebadeHHs 30epirae yactky Ha piBHI 15%, 0JJHaK BOHO BCE YacTiIe
PO3IIIAAETHCA K IHCTPYMEHT HIATPUMKH MacCOBOI'O OXOIUJIEHHS, TOAl SIK (OKYC
MapKETUHTOBOTO MEHEKMEHTY 3MittyeThes B 01k Connected TV (CTV) ta onnaiin-
BiJ€O.

Mirparis IUIbOBUX ayauTOpid y 1u(pOBE CEpelOBHILIE XapaKTEPU3YEThCS BHUCOKOIO
IHTEHCUBHICTIO: CEpeAHbOA000BA TPUBATICTh INepeOyBaHHS KOPHCTYBaudiB y Mepexi Ha
noyatok 2025 poky craHoBuTh 6 rojx 38 xB. Iy MiANPUEMCTB ONTOBOI TOPTIBJI KIIFOUOBE
3HAUCHHS Mae audepeHiiaiis matdopm 3a IXHbOK QYHKIIOHATBHOIO poutto [5] — [7]:

—  LinkedIn (aygutopis nonazn 1,2 miipa KOpUCTyBadiB) BUCTYIa€e 0a30BUM KaHAJIOM

i npodeciitnnx B2B-komynikaniit. 3a nanumu gocnimkess HubSpot [5] LinkedIn
JIeMOHCTpye Ha 277% Buily eQeKTUBHICTh Y TeHepallii JiA1B TOPIBHIHO 3 1HITUMHU
CoLllaTbHUMHU MepekaMH B MpoeciiiHOMy CerMeHTi,

— TikTok Ta YouTube neMOHCTpPYIOTH CTpIMKE 3pOCTaHHS B PEKIAMHUX JOXO0Jax
(TikTok — mo $18 mupn y 2024 p.). Bukopucranus ¢opmaris Reels Ta Shorts
TpuBaiicTio 15-60 cexyn 3abe3neuye HaiiBu nokazHuku ROI ta 3amy4yeHocTi, 1o
MIATBEPHKYETHCS JOCBIJIOM MPOBITHUX OPEH/IIB;

—  iH}uIOeHCep-MapKeTUHT TpaHc(hopMyBaBcs B ycrayneHy mnpakTuky. ITonan 24%
MapKeTOJIOTIB Hapasl 1HBECTYIOTh y poOOTY 3 JiepaMu JAyMOK, IPUUOMY aKIEHT
3MimyeTbest Ha MikpoiHparoeHcepiB (10—-100 Tuc. miATUCHUKIB), SKI MAIOTh BUIIUN
piBEHb JOBIpH Y By3bKOCIEIial130BaHUX HIIIaX.

3 ypaxyBaHHSM IepeslidyeHUX TJ00aJbHUX TEHIEHIIH y cdepli MeaiacroKuBaHHS,
HAYKOBO-TIPAKTUYHHUI 1HTEpPEC CTAHOBHTH aHAJI3 XapaKTEPUCTUK YKPAiHCHKOTO ayIUTOPHOTO
cepenoBuina. TpaHcdopmalis 00CATiB 1 CTPYKTYpH KOPHCTYBAuiB COIQIBHUX MEPEx
Oe3nocepeIHbO IETEPMIHYE CTpaTeTridyHUI BUOIp IHCTPYMEHTIB MapKETUHIOBUX KOMYHIKAIii
Ta MPOMNOPIIi MeliaMiKCy Cy4acHUX MIAMPUEMCTB. YTIPOJOBXK OCTaHHIX POKiB Meiananamadr
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VYKpaiHu XapaKkTepH3yeTbCs KOHBEPIeHIIIE€I0 MPOIECIB: OAHOYACHUM BiAHOBICHHSIM MO3UIIII
TPaOUIIMHUX KaHaIIB (30Kpema TeneOayeHHs Ta pajaio) Michas iXHBOTO BHMYIIEHOTO
ckopoueHHs y 2022 p. Ta CTIHKUM JOMiIHYBaHHAM IU(PPOBUX pecypciB. 3a3HaUECHUN MPOIIEC
MOBHICTIO Y3TOJUKYETBCS 31 CBITOBUMH TPEHIAMH Ta MiITBEP/HKYE KPUTHUYHY aKTYalIbHICTh
nepeopieHTanii 0i3Hecy Ha nudpoBi mIaTGopmu Sk 0a3UC KOMYHIKAIIMHOI CTIHKOCTI.

3a pe3ynapTaTaMH arperoBaHOro aHamizy naHux kommadii Kepios, omyOiikoBaHUX y
3BiTax DataReportal [6], uricenbHICTh IHTEPHET-KOPUCTYBAUiB B YKpaiHi y MEPioJ 3 )KOBTHS
2024 p. no xoBTHs 2025 p. 30umbmmtacs Ha 3,9 muH oci6 (+12,4 %). [TapanensHo 3 UM,
ayJIuTOpis COLiaTbHUX Mepex 3pocia Ha 1,4 miH ocib (+6,5 %), U0 CBITYUTH PO BUCOKUI
CTYHiHb aJanTarii HacelxeHHs 10 uudpoBoi iHPpacTpyKTypu B yMOBaxX HECTaOIILHOCTI.

Binrak, mist eekTuBHOTO (POPMYBaHHS KOMYHIKAIIHOT TOJIITUKH IT1AMPHUEMCTB ONTOBO1
TOPTiBJII Ta ONTHMI3AIlil PEKIIAMHHUX IHBECTUIIA HEOOXITHO BPaXOBYBATH PEATbHUN PO3IOJILIT
aynuTopid 3a miuargopmamu. Y3arajlbHEHl MOKa3HHUKH MICTKOCTI MPOBIAHUX COIIIbHUX
MepexX Ta IX AMHaMiKa MPOTATOM OCTAaHHBOTO PIYHOTO LUKy HaBe/eHi B Ta0I. 2.

Tabnuys 2
J{uHaMiKka OXOIJIEHHS ayIMTOPil KJIH4Y0BHX
couniagpbHux miaargopm B Ykpaini (2025-2026 pp.)
. YuceabHicTh .
. YuceabHicTh AOCOTIOTHHI
CouianbHa 5 ayauTOpii, MJIH . Temn
ayauTOpii, MJIH 0Ci0 . npupicr,
miardopma oci0 (mouyarok q 3poctaHHs, %0
(mouatok 2025 p.) 2026 p.) MJIH 0Ci0
YouTube 21,60 23,00 +1,40 +6,48%
TikTok (mopocai) 17,00 21,54 +4,54 +26,71%
Instagram 12,00 13,24 +1,24 +10,33%
Facebook 13,90 9,97 -3,93 —28,27%
LinkedIn 5,80 6,30 +0,50 +8,62%

Torcepeno: yzazanoneno asmopom 3a [6], [7]

JleranpHuil aHami3 MpeJICTaBICHUX Y TaOs. 2 MOKAa3HUKIB JI03BOJISIE BUSIBUTU HU3KY
INIMOMHHUX TpaHc(hopMalliil y MOAEIsIX MeA1acoKUBaHHsI YKPaiHChKOT ayAUTOpii, 1110 MalOTh
KPUTUYHE 3HAYCHHS IS CTPATETivyHOTO TUIAHYBAaHHS MAapKETHHTOBOI MisTTBHOCTI ONTOBUX
MiAIPUEMCTB.

[To-nepiute, 3adikcoBane crpimke 3poctanHs ayautopii TikTok (+26,71%) ta YouTube
(+6,48%) CBITUUTH MPO OCTATOYHE 3AKPIMIICHHS «BIJICOIEHTPUYHOI» MOJENI CIPUHHATTS
iHpopmaii. Cepen kirouoBux TpeHAIB 2024-2025 pp. excriepTd BUAUIAIOTH IepCOHAI3AI0
KOHTEHTY Ta aKTHUBHE BUKOPHUCTaHHA KOPOTKHMX BifeoQopmariB, L0 CTalOThb OCHOBOIO
3anmydeHHs1 mipodeciiinoi  aynurtopii [15],[16]. YV cermenti TikTok cnocrepiraersbes
YHIKaJIbHUM U1 BITYU3HSAHOTO PUHKY (DEHOMEH «IIBUJKOI €KCIEePTHOCTI». SIKIO paHile s
watdopma acoriroBaiacs BUKIIOUHO 3 PO3BaKaJIbHUM KOHTEHTOM, TO y 2025-2026 pp. BoHa
cTajla MalJaHUYMKOM JUIsl TPaHCIALITl TakoHIYHUX npodeciitnux nopan. s B2B-cermenrty,
30KpemMa y chepax mucTpuOyIii METUYHOTO Ta MPOMHUCIIOBOTO 00JaHaHHs, (POpMAaT KOPOTKUX
Bizieo (Shorts/Reels) no3Bomnsie 3a 60 cekyHA NMPOJEMOHCTPYBATH KJIIOYOBI (DYyHKI[IOHANbHI
nepeBaru MpoJyKTy, IO 3a0e3neuye 3HaYHO BUIMUK PIBEHBb 3aJIy9€HOCTI, HIK TpauIliiHI
TEKCTOBI OIHCH.

Ha mnpukmani guctpuOyiii CKJIATHOTO MEIWYHOTO oOOnamHaHHSA (71abopaTopHUX
aHaJi3aTopiB, CUCTEM Bi3yauizaiii) heHomeH «mBHaKO0l exciepTHOCcTI» y TikTok Ta YouTube
no3Bossie 3a 60-90 cexyHa mpoaeMOHCTpyBaTu iHTepderc mpmianxy abo MOpsSIoK HOro
CepBICHOTO 00CIyroByBaHHs. 3rigHO 3 nociuimkeHHsmu Gartner [4], Taka Bi3yaunizaiist
KPUTHYHO BaXJIMBA, OCKIIBKM cydacHI B2B-mokymii BiffaroTh InepeBary caMmocCTiiiHOMY
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BHBYCHHIO MPOAYKTY 4epe3 nudpoi kaHamu. L{e 3HIMae KOTHITUBHUN Oap’€p y TEXHIUHUX
CHEUiaJiCTIB JiKapeHb Ta NPULIBUALIYE TPUXHATTS PILICHHS MPO 3aKYIIBIIIO, 10 BiAMOBiAa€E
KOHIIETii TEXHOJOTIYHOr0 MapKETHHIY, OPIEHTOBAHOTO HA JIIOAMHY [2], Ta € KPUTUUYHUM B
yMOBax 00MEXEHOTO Jacy.

YouTube, cBO€rO Yeproro, 3MIIHIOE TO3MITT SK TOJIOBHA 0a3a OCBITHHOTO MApKETHHTY.
JUJ1s1 ONITOBUX MiJIPUEMCTB 1151 TIATPOPMA BUCTYIIAE THCTPYMEHTOM «IOBI'OTO 3aITy4EeHHS», /1€
yepe3 HaBUallbHI BEOIHAPH, PO3TOPHYTI OIVISIM CKJIAJHUX TEXHIYHHUX CHUCTEM Ta 1HTEPB’IO 3
JiepaMu 1yMOK (hopMyeThCcsi BUCOKUI piBeHB J0BipH 10 OpeHny. B ymoBax nediuury gacy y
npodeciiHuX 3aKyIMiBEIbHUKIB, MOXJIMBICTh ACHHXPOHHOTO CIIOKMBAaHHS EKCIIEPTHOTO
BiJICOKOHTEHTY CTa€ BUPILIAIBLHOIO MIEPEBArol0 Mpu BUOOPI MOCTavaIbHUKA.

[To-npyre, ocoGuuBoi yBarm noTpedye BHUSBIEHA pelecis OXOIUIEHHS IUIATPOpMHU
Facebook (-28,27%). Bapto 3ayBakuTH, 110 Take 3HIKCHHS IOKa3HUKIB 3HAYHOI MipOIO
3YMOBJIEHE KOPEKIII€}0 METOJOJIOrI] MiIpaXyHKy aKTUBHOI PEKIaMHOi ayAUTOpii KOMIIaHIEK
Meta Ta Mirpariero npodeciiiHix CIiJIbHOT Y 3aKpUTI €eKOCUCTEMH MECEHKEPIB. 3arajoM Iei
TPEH/] 3yMOBJICHUH [TO€JHAHHAM K1JIbKOX YUHHHUKIB:

—  KOTHITHMBHAa BTOMA: NIEPEHACHYCHHS CTPIYKM HOBHH IOJITH30BaHUM Ta E€MOIIIIHO
BaXKMM KOHTEHTOM, 110 OCOOJMBO BiAYYTHO B YKpPAiHCHKOMY CErMEHTI, 3MYIIye
0i3Hec-ayJUTOPir0 MiHIMI3yBaTH 4ac epedyBaHHs Ha TIIATPOPMI;

—  Mirpaiisi y MeCeH/KEpH: CIIOCTEePIraeThCs MacoOBUi nepexia mpodeciiHuX CHiabHOT
y 3akputi exocucremu (Telegram, WhatsApp, Signal), ne komyHikamis € OuIbII
[1JIbOBOIO, OTIEPATHUBHOIO Ta 3aXUIIEHOIO BiJl iH(POpMAIIIITHOTO IyMY;

—  aITOpPUTMIYHA Jerpajallis: 3HIKEHHS OPTaHIYHOTO OXOIUIEHHS Oi3HEC-CTOPiHOK
3MyIlye MapKeTOJIOTIB IIYKaTH aJbTEePHATUBHI KaHAJM, i€ BapTICTh 3aly4yeHHS
[IIBOBOrO JiJIa € HUKYOIO.

[To-Tpete, crabinbHa mo3utuBHAa nuHamika LinkedIn (+8,62%) minTBepikye 3amuT
PHUHKY Ha sIKICHY npodeciiiHy KoMmyHikauito. J{is nignpueMmctB ontoBoi Toprisii LinkedIn ctae
KJIIOYOBUM IHCTPYMEHTOM colliasibHoro nponaxy (Social Selling), e po3BUTOK nMepcoHaIbHUX
OpeH/IB MEHEKEPIB Ta TPaHCIALIS KOPIOPATUBHUX LIIHHOCTEN yepe3 mMpu3My €KCHEpTHOCTI
3aMIIIYIOTh 3aCTapifii MEXaHI3MH «XOJOIHUX T3BIHKIBY.

Bonnowac momipue 3pocranns Instagram (+10,33%) Bkaszye Ha Horo e(heKTUBHICTD SIK
Bi3yaJlbHOi BITpUHU. B cerMeHTi onrty I Mepeka YCHIIIHO BUKOPUCTOBYETHCS IS
JIEMOHCTpAIlli «eCTeTUKH OpeHIy», ETHYHOCTI JIAHIIOTIB TIOCTa4aHHS Ta COIlaJbHOT
BianoBigansHOCTI mignpuemcTBa (ESG-akTuBHOCTEI), 1110 CTa€ BATOMUM YHHHHUKOM Yy TIPOIIEC]
BepH(QiKkallii KOHTpareHTa Mi>XHapOJHUMU MapTHEPAMHU.

Takum 4uHOM, TpaHchopMallis CTPYKTYPU MeiaclIOKUBaHHS BUMArae BiJl MApPKETHHIOBOT'O
MEHEPKMEHTY BIIMOBHU BiJ] YHIBEPCAJIbHUX MIAXO/IB Ha KOPUCTh TU(EpPEeHIIH0OBAaHOI CTpaTerti:
BUKOPUCTAHHS BiZICOIUIaTGOpM JIsl eKCllepTHOro HapuaHHs, LinkedIn — s BcTaHOBIEHHS
CTpaTeriuHUX MapTHEPCTB, a MECEH/KEpIB — JUI ONEpallifHOl MIATPUMKHU Ta YTPUMAHHS
KJIIEHTCHKOI Oa3H.

Cucremaru3zaliisi 3a3Hau€HUX MeJia-TPeH[IB BKa3zye Ha Te, 10 HU(poBa MPUCYTHICTH
OTNITOBOTO TIAMPUEMCTBA CHOTOJHI HE MOXKE OOMEXYBATHUCS JIUIIEC TPAHCIAIIECI KOHTEHTY.
Bucoka iHTeHCUBHICTb 3aydeHHs ayauTopii B Mepexi YouTube ta LinkedIn cTBoproe macus
JaHUX, epeKTUBHAa 00poOKa SIKUX MOTpedye 3alyd4eHHsS HOBITHIX TEXHOJIOTIYHHMX PILICHb.
Binrak, IoriYHMM POJOBKEHHAM TpaHchopMallii KOMyHIKallii € iIHTerpais iIHTeIeKTyaTbHIUX
IHCTPYMEHTIB y BHYTPILIHI MApPKETHUHIOB1 [IUKJIH.

Ha ocHOBI ipoBe1eHOT0 eMITIPUYHOTO aHAJTI3Y CTA€ OUEBUIHHUM, 1110 YCITIIITHA a/1anTallis
OTNTOBUX MIAMPUEMCTB JI0 CYJaCHUX YMOB BUMarae He JIMIIE 3MIHU KOMYHIKAI[IHHUX KaHATIB,
a 1 Ti0oKoi TEXHOJIOTIYHOT epeOy10BHU (QyHIaMEHTAIBHUX 3aca]] MApKETUHIOBOI JTiSUTBHOCTI.
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VY 2025-2026 pp. KIOUYOBMM 3aBJaHHAM cTae€ (OPMYBAHHS IHTEJICKTYaJdbHOI CEpBICHOL
€KOCHCTEMH HaBKOJIO 0a30BOTO MPOIYKTY.

IHTerparis reHepaTUBHOIO IUTYYHOT'O 1HTEJIEKTY IEPETBOPIOETHCS 3 IHHOBALIIIHOT TepeBaru
Ha Oa3oBuii omepauiiiHuii cranmapt. /s ONTOBHX MiANPUEMCTB, IO (YHKIIOHYIOTH Yy
TypOYJIGHTHOMY CEpPEJIOBHII, BHUKOPUCTAHHS I1HCTPYMEHTIB INTYYHOTO IHTENEKTY J03BOJISIE
peanizyBaTH IMepexil A0 MOJeNl MPEIUKTUBHOTO MapKeTHHTy. lle BKIIFOYae BIpPOBAKEHHS
CIIeLiali30BaHuX areHTIB Ha 0a3l BEIMKHUX MOBHX MOJEJeH, 3MaTHUX HaJdaBaTH MHUTTEBI TEXHIYHI
KOHCYJIbTAL] 010 crieruikariii CKJIaTHOro 00 HaHHA y pexkiMi 24/7. Takoxk BaXITMBOIO CTa€e
JIMHaMIYHA ONTUMI3allisl {IHOYTBOPEHHS Yepe3 BUKOPUCTAHHS aJITOPUTMIB MAILIMHHOTO HaBYaHHS
JUISL KOPEKIIil Mpaic-MCTIB 3aJIeKHO BiJl 3MIHU JIOTICTUYHUX BHUTPAT Ta KOJIHWBAaHb BAITOTHOTO
Kypcy. KpiM Toro, TeXHOJIOTIi 103BOJISIIOTH pealli3yBaTh TiNEpIIepCOHATI3AIIIO0 JOIIBHOCTI Yepe3
aHaI3 CIA0KMX CUTHAIB Y TIOBEIHII KII€HTIB JUIs IPOTHO3yBAaHHS MTOTEHIIIHOTO BiITOKY.

CyuacHa napaaurma MapKeTHHIOBOTO MEHE/DKMEHTY Iepeioayae 3MIIICHHS aKIEeHTY 3
OJIHOPA30BOTO AaKTy KYIBII-IPOJAXXy Ha JOBIOCTPOKOBE CEpBICHE MapTHEpPCTBO. Jls
YKpaiHChKUX ONTOBUX HiANpUeMcTB y 2026 polii 11 pealizyeThcsi yepe3 BIPOBAPKEHHS MOJIENI
Product-as-a-Service, 110 103BoJIsiE KJIiEHTaM TpaHC(HOPMYBATH KaIliTalbHI BUTPATH Y THYUKI
ornepauiiiHi BUTpatu. s niAnprueMCTB MEAUYHOIO CEKTOPY BIPOBaKeHHS Mojeini Product-
as-a-Service oO3HAaYa€ MEPEXij BiJl MPOJaXy BAPTICHOTO OOJIATHAHHS JO OIJIATH 34 KUTBKICTh
IPOBEICHUX JOCIIIKEHb Y MaHINYJIsAMii. MapKeTHHIOBUN MEHEKMEHT y TAKOMY BUIAJKY
doKycyeThcsl Ha 3a0e3MeUeHH] BiJIaJICHOT0 MOHITOPUHTY TPale3IaTHOCTI MPHIAIIB dYepes3
l0T-matunky Ta MpPEeAUKTUBHOMY IJIAHYBaHHI BI3UTIB CEPBICHUX 1HXKEHEPIB, L0 TapaHTYeE
Oe3nepebiliny poOoTy MeauuHuX ycTaHoB. CTPyKTypa Takoi HIHHOCTI OXOIUTIOE IH(pOoBHI
CYIPOBiJI Ta MOHITOPUHT CTaHy OOJIafHAHHS 3a JOMOMOIOI0 TEXHOJOTIH IHTEpHETY peueid,
CTBOPEHHSI OCBITHIX €KOCHCTEM i3 BIPTyaIlbHUMHU CHUMYJISITOPAMH JUIsl HABYAHHS MEPCOHATY
KJIIEHTA, a TaKOX 3a0e3MeYeHHs NMPHUHLHUIIB CTAJIOr0 PO3BUTKY SK 00OB’SI3KOBOi YMOBHU JIs
y4acTi y porpaMax BiJHOBJIEHHS 1HQPACTPYKTypH Y KpaiHu.

He3paxaroun Ha O4YEBUJIHY CTpareriuHy eQeKTUBHICTb HOBITHIX MAapKETHHIOBHX
IHCTPYMEHTIB, IPOLIEC IX IMITJIEMEHTALlIl HA BITYM3HSHUX ONTOBUX MIANPUEMCTBAX CTPUMYETHCS
HU3KOIO IECTPYKTUBHUX YHHHUKIB.

[To-nepie, kmo4oBUM Oap’epoM BHUCTYyMae JIeilUT KBall()IKOBAHUX KaJpiB, 37aTHUX
HOETHYBATH TTIMOOKe po3yMiHHS cneuudiku B2B-puHKy (30KkpeMa MEAWYHOrO UM 1HKEHEPHOTO
CEKTOpIB) 13 HAaBUYKAMHU OIEpaTUBHOrO ympapiiHHA ckiagHumu [lI-iHcTpymenTamu. Bpak
(axiBLiB, SKi BOJIOJIIOTh KOMIIETEHIIISIMH Ha MEPETHHI MAapKETUHTY Ta data-aHaliTHKH, CyTTEBO
YIOBUIHHIOE TEMITH 1HHOBAIIIHHOTO PO3BUTKY.

[To-npyre, CyTTEBOIO TEPEIIKOJO € IHEPUIHHICTh KOPIOPAaTUBHOI KyJIBTYpH Ta
TPaAULIHUX YIPaBIIHCHKUX MiIXoAiB. OpieHTallisd Ha MepCOHaIbHI KOHTAKTH Ta KOHCEPBAaTUBHI
METOJM 3aKyIiBedb YacTO BCTyHae B MpsMe MPOTUPIYYS 3 HEOOXITHICTIO LU(poBi3alii
KJTIEHTCHKOTO IIIIAXY.

[To-TpeTe, B yMOBax BOEHHOTO CTaHy KPUTHYHOTO 3HAYCHHS HAaOyBalOTh ACTEKTH
KiOepOe3nekn Ta KOH(IAEHIIHHOCTI AaHuX. BukopucTaHHS XMapHHUX pillleHb Ta 1HTerparis
[[II-areHTiB BUMararoTh JOJATKOBUX IHBECTHIIH y 3aXWCT iH(OpPMAIIHHUX CHCTEM, IO B
yMOBax OOMEXEHOCTI (pIHAHCOBHX PECYpCIiB Ta €HEpreTUYHOI HeCcTaOlIbHOCTI YacTo CTae€
($hakTOpOM BIIMOBH BiJl IHHOBAIIMHUX MTPOEKTIB.

[TononanHa 3a3Ha4eHUX OOMEXEHb MOTpeOye pO3pOOKH MOETAMHUX TOPOXKHIX KapT
u(ppPOBOrO PO3BUTKY, JI€ TEXHOJOTIYHI 3MIHM CYNPOBOJKYBATUMYTHCS BiANOBIIHUM
HaBYaHHSIM IEPCOHATY Ta MOCUJICHHSIM KiOeppe3WIbeHTHOCTI MiJIPUEMCTBA.
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BUCHOBKMU TA INEPCIIEKTUBU IO JAJIBIIUX JOCJIIT)KEHb

Tpancdopmariiss MapKeTHHIOBOI JISUTBHOCTI ONTOBUX MimnmpuemctB y 2025-2026 pp.
CBIIUUTH TMPO 11 MEPETBOPEHHS 3 IHCTPYMEHTY 30yTy Ha CTpareriuHy (YHKIIO YIIpaBIiHHSI
pusukamu. PeamizoBaHmii y crarTi MiIXiJ JO3BOJMB OOIPYHTYBAaTH KIIIOYOBI YIPaBIiHCHKI
JIOMIHAHTH, 1110 3a0€3MeUy0Th PO3BUTOK Oi3HECY B YMOBAX IIIMOOKMX PHHKOBUX TpaHchopmariii
Ta CTPATEeTiYHOT HEBU3HAYEHOCTI.

JoBeneHo, 1mo GyHIaMEHTOM CTIHKOCTI Cyd4acHOro cy0’€KTa ONTOBOI TOPTiBIIi € THYYKICTh
KOMYHIKAIiHOT MOMITUKY. BIipoBalXKeHHS BiZICOIICHTPUYHUX MOJIENEH B3a€MOIii, 30KpeMa yepe3
iHcTpymenTH TikTok ta YouTube, Buctymae 6a30BMM MexaHi3MOM HIBEIFOBAaHHS KOTHITHBHHX
6ap’epiB y B2B-cermenti. CTBOpeHHSI e(heKTy «IIBHAKOI €KCIEPTHOCTI» CYTTEBO MPHCKOPIOE
MIPOIIEC MPUUHATTS PIlICHh TEXHIYHUMH CIHEIaliCTaMU TIPU 3aKyIIiBIl CKJIQIHOTO OO0JIaHAHHS,
110 Ma€ BUpIIATbHE 3HAYCHHS B YMOBaX JIe(ilUTy Yyacy Ta pecypciB.

[HTerpaniss NpeaquKTUBHOI aHATITUKUA Ta CUCTEM IUTYYHOTO 1HTENEKTY B MAapKETUHIOBI
IIVKJTM BU3HAUYCHA SIK HEOOXiHA TEXHOJIOTIYHA BIINOBIIb HAa KaJPOBU EeIilUT Ta EHEPTeTUIHY
HecTaOUIbHICTh.  BHKOpHUCTaHHS ~ aNropuTMIYHUX  pilleHb 3a0e3meuye  Oe3mepepBHICTH
YIIPABIIHCHKOTO IUKITYy «MOHITOPHHT — aJIAlITUBHA JIis1», TO3BOJISIOUH MIANPUEMCTBY pearyBaTi
Ha PUHKOBI IIIOKU B PEIbHOMY Yaci.

Oco0nuBU MOTEHITIA IS ONITUMI3AIlIT B3a€EMOJIIT 3 MEIMIHOIO TaTy3310 Ma€ MePexiy 10
cepBicolleHTpUYHUX Mozenei 3a tumom Product-as-a-Service. Taxuit ¢dopmar mo3Bolsie
KJIieHTaM TpaHc(hOopMyBaTH KarliTalbHI BUTPATH B OIEpalliifHi, IO CTA€ Ji€BUM MEXaHI3MOM
¢dinaHcoBoi cradimizallii cucTeMu OXOopoHH 370poB’s. CydacHa mapaaurmMa MapKETHHTOBOTO
PO3BUTKY, TAKUM YHHOM, IPYHTYETHCSI HA CHHEPTii BACOKHUX TEXHOJIOT1H, yIPaBIiHCHKOI ETHKH
Ta CoLiaJbHOI BIAMOBIAATILHOCTI Oi3HECY.

[TepcnekTHBH MOJAIBIIMNX HAYKOBUX IOCHIHKEHb IMOJATAIOTh B ONPAIOBAaHHI MUTAaHb
KiOepOe3nmeKn MapKEeTUHTOBUX CHUCTEM Ta ICUXOJOTil CHPUHHATTS HUPPOBUX EKOCHUCTEM
npodeciiHUMU CHUTbHOTaMHU. TakoX BaXXJIMBO JOCHIIUTH €TUYHI MEX1 3aCTOCYBaHHS
HITYYHOTO IHTEJEKTY B KOMYHIKAI[isIX Ta pO3pOOUTH METOIU OLIIHKM MPUOYTKOBOCTI CEPBICHUX
Mojiesnel Oi3Hecy B yMOBax HECTaOUIbHOIO PUHKY.
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MANAGEMENT DETERMINANTS OF MARKETING ACTIVITY DEVELOPMENT

FOR WHOLESALE ENTERPRISES IN A VOLATILE MARKET ENVIRONMENT

Abstract. The purpose of the article is to substantiate the theoretical and methodological foundations and
practical tools for implementing managerial dominants in the development of marketing activities for wholesale
enterprises within a volatile market environment. The research is aimed at developing adaptive strategies for
business entities operating in strategically significant sectors of Ukraine’s economy, specifically in the distribution
of medical goods during the martial law period and active digital transformation of 2025-2026. The methodology
employs a complex of general scientific and specialized methods: strategic PEST analysis — to systematize and
assess the multilevel impact of military, economic, and social factors on the marketing micro- and macro-
environment; statistical analysis, grouping, and comparison methods — to study the dynamics of media
consumption among professional audiences and identify stable trends in B2B digital communication structures;
and a systems approach — to model an adaptive marketing management cycle based on the principles of
continuous monitoring and cognitive interpretation of market signals. The theoretical framework is built upon the
concepts of strategic environmental scanning, predictive management, and marketing resilience under conditions
of extreme market volatility. The findings systematize the key determinants of martial law’s impact on the
marketing management paradigm shift, recording a transition from price competition priorities to ensuring
functional reliability, logistical stability, and ethical business practices. It is substantiated that under acute resource
shortages, managerial dominants shift toward media mix rationalization and the use of niche digital channels.
Based on the processing of statistical datasets, the dominance of video-centric platforms (YouTube, TikTok) and
professional networks (LinkedIn) as fundamental tools for building expert trust has been established. The
phenomenon of “rapid expertise” is described, requiring management to implement creative approaches to
visualizing complex technical product characteristics, particularly for laboratory and diagnostic equipment. The
results prove the high efficiency of integrating Artificial Intelligence (Al agents) for demand forecasting,
predictive analytics, and dynamic pricing strategies. The advantages of the "Product-as-a-Service" (PaaS) service-
centric model are defined as a tool for optimizing customers’ capital expenditures and integrating ESG standards
into the overall corporate value creation strategy. The study concludes that integrating predictive and creative
digital tools into marketing management is a prerequisite for the market resilience of wholesale enterprises and
their effective integration into the European business environment. Critical barriers to innovative development
(labor shortages, cultural inertia) are identified, and the use of phased roadmaps to synchronize technological
updates with continuous staff training is proposed.

Keywords: adaptive management; B2B segment; marketing management; predictive analytics; market
resilience; strategic scanning; digital transformation; artificial intelligence.
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