ISSN:2521-6384 (Online), ISSN: 2521-103X (Print) Ng4(34)’ 2025 Economic journal Odessa polytechnic university

DOI: 10.15276/EJ.04.2025.13
DOI: 10.5281/zenod0.18068799
UDC: 339.138, 658.8

JEL: M31, 032, L86

PO3POBKA MAPKETHHI'OBO-KOMYHIKAIIMHOI MOJITUKHA B EKOHOMIIII
BPAKEHb: MAPKETUHI'OBI IHCTPYMEHTH NIJIBUIIIEHHS
E®EKTUBHOCTI JIAJBHOCTI NIAIMTPUEMCTBA TA IIU®POBI CTPATETTI
IMPOCYBAHHSI IHHOBAIIMHOI MPOXYKIIII

DEVELOPMENT OF MARKETING COMMUNICATION POLICY IN THE
EXPERIENCE ECONOMY: MARKETING TOOLS FOR ENHANCING
ENTERPRISE PERFORMANCE AND DIGITAL STRATEGIES FOR
PROMOTING INNOVATIVE PRODUCTS

Yuliia L. Tataryntseva, PhD in Economics, Associate Professor

National Technical University "Kharkiv Polytechnic Institute”, Kharkiv, Ukraine
ORCID: 0000-0003-2910-9280

Email: 7518618@gmail.com

Oleksandr I. Pushkar, Doctor of Economic Sciences, Professor

Simon Kuznets Kharkiv National University of Economics, Kharkiv, Ukraine
ORCID: 0000-0003-3592-3684

Email: oleksandr.pushkar@hneu.net

Received 04.11.2025

Tamapunyesa FO.JI., ITywxap O.1. Po3pobxa mapkemunzo80-KOMYHIKAYIHOL NOXIMUKY 8 eKOHOMIYL 8PAJICEHb: MAPKEMUH206I
iHcmpymenmu  nioguwents egekmusHocmi OisLIbHOCMI NIONpueMemea ma yugposi cmpameii npocy@anus iHHOGAYIUHOT
npooyryii. Haykoeo-memoouuna cmamms.

CyyacHi miANpueEMCTBA, 1110 PO3POOISAIOTH IHHOBALIHI MPOIYKTH, CTUKAIOTHCS 3 YIPAaBIIHCHKMMHU MPOOJIeMaMHy, 3yMOBICHUMU
HH3bKOIO e(peKTUBHICTIO TpaJHIIIHHUX MApKETHHTOBUX KoMyHiKkaniil. B Ykpaini mume 61u3pko 18% mianpueMcTB € iHHOBaIiiHO
aKTHBHMMH, a KITFOYOBUMH Oap’epaMu KoMepIlialli3allii BUCTYNaloTh caMe KOMYHiKalliiiHi Y4nHHIKH. B yMoBaxX eKOHOMiKHM BpakeHb
BUHMKae 1oTpeda mepexoay Bin product-centric 10 experience-centric miaxoay, Opi€eHTOBaHOrO Ha (opMyBaHHS eMOLIHOT
LIHHOCTI B3a€MOii 31 criokuBaueM. MeTOr0 IOCHI/KEHHS € OOIPYHTYBaHHS PEKOMEHIALH 00 YIPaBIiHHSA MapKETHHIOBUMH
KOMYHIKaI[iIMI iHHOBAIifHUX TPOIYKTiB i3 BUKOPHUCTAHHSM IHCTPYMEHTIB IM(POBOro MapKeTHHTY. Y poOOTi 3aCTOCOBAaHO
METOJIM CHCTEMHOT'O Ta MOPIBHSUILHOTO aHali3y, y3aralbHEeHHS 1 cCHCTeMaru3allii. 3ampornoHoBaHO PEKOMEHAALIT 3 YIpaBIiHHS
KOMYyHIKaIlisiMi 3a eramamd audysii iHHOBamiii Ta BU3HAYeHO HMGPOBI cTparerii MOONAHHS KOMYHIKAIiHHUX Oap’epiB.
OOIpyHTOBAHO CHCTEMY OL[IHKH e()EeKTHBHOCTI Ha OCHOBI €MOIIHHHX, TOBEIIHKOBHX i (iHAHCOBHMX MOKA3HHKIB.

Kniouosi cnoéa: MapKeTHHTOBO-KOMYHIKalliiHa MOJNITHKA, MapKETUHIOBI IHCTPYMEHTH, LU(POBUIA MapKETHHT, iHHOBalliiiHa
MPOJYKIs,, €eKOHOMiKa BpaXKeHb, €(pEeKTHBHICTh IISUTBHOCTI MiJNPHEMCTBA, CTpaTerii MPOCYBaHHS, MEpCOHai3alisl, CIOKUBYA
TOBeJiHKa
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for Enhancing Enterprise Performance and Digital Strategies for Promoting Innovative Products. Scientific and methodical article.
Modern enterprises developing innovative products face managerial challenges caused by the low effectiveness of traditional
marketing communications. In Ukraine, only about 18% of enterprises are innovation-active, while the main barriers to innovation
commercialization are communication-related rather than technological. Within the experience economy, there is a need to shift
from a product-centric to an experience-centric approach focused on creating emotional value in brand—consumer interactions. The
purpose of this study is to substantiate recommendations for managing marketing communications of innovative products using
digital marketing tools. The research employs systemic and comparative analysis, as well as methods of generalization and
systematization. Recommendations for managing communications across the stages of innovation diffusion are proposed, along
with digital marketing strategies aimed at overcoming communication barriers. A three-level effectiveness evaluation system
integrating emotional, behavioral, and financial metrics is substantiated.

Keywords: marketing communication policy, marketing tools, digital marketing, innovative products, experience economy,
enterprise performance, promotion strategies, personalization, consumer behavior

YY9acHUM eTam PO3BUTKY TIJI00ANbHOI E€KOHOMIKHM XapaKTepU3YEThCS TEePEeXOIOM BiJl TpaaWIliiHIX
TOBapHUX PHHKIB 10 €KOHOMIKH iHHOBAIII} Ta Bpa)KeHb, [I¢ KIFOUOBOI0 KOHKYPEHTHOIO IIEPEBaroio CTae
He Jume (QYHKIIIOHAIBHICTh MPOAYKTY, a W eMOIHMI TOCBiJ B3aeMomii crokuBada 3 OpeHmoMm. 3a
ouinkamu CBiTOBOro ekoHOMiuHOTO (hopymy [1], mudposa Tpanchopmais Moxe cTBopuTH nmoHan $100
TPUILHOHIB JOATKOBOI BAPTOCTI /ISl CBITOBOT €KOHOMIKHM 10 2025 poKy, NpH LOMY ITOHAJ JIBI TPETHHU HOBOI
BapToCTi (opMyBaTUMETbCs 4Yepe3 HUQPOBI IUIATGOPMH, IO MIATBEPAXKYE TIJIO0AIBHUM TPEH[ 3MillleHHS
KOHKYPCHIIIi BiJi BUPOOHMYUX 10 KOMYHIKAI[IHHUX KOMIIETeHIIA Kommnadiid [2]. [HHOBaIiiHi MPOMYKTH, sKi
ChOTO/IHI BHM3HAYalOTh TEXHOJOTIYHMI mporpec y cdepax MITyYHOTO IHTENEKTY, OlOTEeXHOJIOTIH, 3eieHOi
EHEPreTUKH Ta NHUPPOBUX IUIATPOpM, MNOTPEOYIOTH MPHHIMIIOBO HOBUX MIAXOMIB 1O MAapKETHHTOBUX
KOMYHiKaIii. TpaauiliiHi METOIM MPOCYBaHHS BUSABJISAIOTHCS Hee()EKTUBHUMU, OCKIIBKU CTIOXKHBAY HE 3aBXKIH
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Pospobka map 080-KO. ikayliiHOT NOATMUKU 8 eKOHOMIYT 8PAdCEHb:
Tarapununesa }0.J1., ITymxkap O.I. MapkemuHa06i iHempymenmu nidsuwenHs edexmusHocmi disabHocmi nionpuemcmasa
ma yugposi c ii npo Hs iHHO8aUiliHOT npodyKyil

3JaTHUW OIIHUTH TIepeBard iHHOBAIlil O MOMEHTY ii BUMPOOYBaHHS, a CKIAIHICTh TEXHOJIOTIH YCKIIAIHIOE
(hopMyBaHHS paIliOHAIEHOTO MOMUTY. Y IIOMY KOHTEKCTI MApKETHHTOBI KOMYHIKalii HaOyBarOTh CTPATETiTHOTO
3HAYCHHS, MEPETBOPIOIOYNCH Ha IHCTPYMEHT He nuie iHGopMyBaHHS, a i (OpMyBaHHS HOBHX CIIOKHBUHX
MPaKTHK 1 KyJIbTYPH BUKOPUCTAHHS IHHOBAIIIH.

Ha rinoGanpHOMY piBHI crioctepiraerecst (yHaaMeHTanbHa TpaHcdopMalis CHCTEMH MapKETHHIOBUX
KOMYHIKaIliil i BINIMBOM LUQPOBi3alii Ta 3MiH y MOBEAIHII CHOXHBadiB MoKodiHHSA Z 1 Alpha, mis skux
Bi3yaJIbHI Ta IHTEPaKTHBHI ()OPMATH € MIPUPOTHUM CIIOCOOOM CIIPUHHATTS iHpopMarii. JlociiPkeHHs TPOBITHNUX
MDKHapOJIHUX KOHCAJITHHIOBHX KoMmaHii, 30kpema McKinsey [3] Ta Deloitte [4], cBiguaTh 1mpo 3pocTaHHs podi
€MOIIHHOT0 MapKeTHHTY: KOMIaHil, SIKi YCIIIIHO IHTErpyIOTh eMOLIHNI KOMIIOHEHT Y KOMYHIKallii{Hi cTpaTerii,
JIEMOHCTPYIOTh Ha 23% BHIIUI piBEeHb JIOSUTBHOCTI CIOXXKMBa4iB Ta Ha 17% kpami (iHAHCOBI TMOKa3HUKU
MOPIBHAHO 3 KOHKYpeHTaMmH. [IpoBigHI TEXHOJOTiIYHI KOpIOparlii akTHBHO EKCIIEpUMEHTYIOTh 3 (opmaTamu
BIpTyaJIbHOI Ta JONOBHEHOI PEaNbHOCTI, IITYYHOTO iHTEJEKTY Ta IIePCOHATI30BAHOTO KOHTEHTY JJISI CTBOPEHHS
immersive-m1ocBimy, 10 T03BOJSE CIIOKMBAYaM «BiTUyTH» IHHOBAI[IMHHWN TPOMYKT Ie IO WOTO TPUAOGaHHS.
Bonrodac 3pocrae 3HAaYCHHS ETHYHOTO BHUMIPY KOMYHIKallifi, OCKUIBKM CIIOKMBadi JAefalli KpUTHYHIIIe
CTaBIATHCS O MAHINMYIATHBHUX NPAKTHK 1 BHMAaramTh IPO30POCTi, ABTEHTUYHOCTI Ta COLIaIbHOI
BiJIOBiTaFHOCTI OpeH/IB.

VY eBponelchbKOMY perioHi, IKMi TpaJuLiiHO € iijgepoM y cdepi perymnoBaHHs IH(POBUX KOMYHIKaliid Ta
3aXHUCTY MPAaB CIIOKUBAYiB, (POPMYETHCS HOBA MMapaiurma iHHOBAaI[iHHOTO MAPKETHUHTY, 1[0 MOE€JHYE TEXHOIOTTUHI
MOXIIMBOCTI 3 BUCOKMMH €TUYHHMH CTaHAapTamMu. €Bpornelicbka komicis y Ctparerii nudpooi Tpancopmariii
2030 wHarosourye Ha HEOOXITHOCTI PO3BUTKY <JIIOAMHOLEHTPUYHHUX» KOMYHIKAalliHHUX TEXHOJIOTIH, SKi
MIJICWIIOIOTh €MOLIHHUN 3B'SI30K MK OpeHIoOM 1 crokuBaueM Oe3 MOPYIISHHs IPUBATHOCTI Ta aBTOHOMIl
ocobuctocTi [5]. OcobmmBa yBara NPHUAUTAETHCS IPOCYBAHHIO 3CIICHUX IHHOBAII Ta TEXHOJOTIH CTaloro
PO3BHTKY, JI¢ MapKETHHTOBI KOMYHIKaIlii BUKOHYIOTh POJIb HE JIMIIE KOMEPILIHHOTO iHCTPYMEHTY, a i 3acoly
€KOJIOTIYHOI OCBITH Ta (JOpMYyBaHHS BiOIOBITAIFHOTO CIOXKHUBAaHHS. [[iKaBIM € TOCBiJl CKaHAWHABCHKUX KpaiH y
BIPOBA/KEHHI IHTEPAKTUBHUX I1aThOpM [uist "CO-Creation™ (mep. 3 aHry CiBTBOPYICT), KOJIM CIOXKUBAYi CTAIOTh
CHiBy4acHHKaMHU pO3pOOKM IHHOBAIIHUX MPOAYKTIB Yepe3 HU(PPOBI KOMYHIKaWidHI KaHAH, MO 3a0e3medye
BUCOKHH PiBEHb NPUIHATTS HOBUHOK PHHKOM. BoJJHOUac BUHMKAIOTh HOBI BUKJIMKH, ITOB'sI3aH1 3 (pparMeHTariero
MeIianpocTopy, 3HIDKCHHSIM YBard ayauTopii Ta HEoOXigHICTIO OalaHCyBaHHS MIiX IEpCOHAII3all€0 Ta
MacOBICTIO KOMYHIKaIlii.

Jdns Ykpainu, sika nepeOyBae Ha eTali akTHBHOI iHTerpauii y €BpOIeWChbKHH €KOHOMIYHMH HpoCTip Ta
dpoBoi TpancdopMmallii eKOHOMIKH, TMTaHHS PO3BUTKY iHHOBALIHHUX MapKeTHHIOBHX KOMYHiKalliii HaOyBae
0COOJIMBOI aKTYaJIbHOCTI SIK JUIsl MiJIBUILEHHS KOHKYPEHTOCHPOMOXKHOCTI BITUM3HSIHUX KOMIIaHIM, Tak 1 Iyis
YCIIIIHOTO NPOCYBaHHS YKPaiHCbKMX IHHOBAI[IfHUX IPOJAYKTIB HAa MDKHAPOJHI PHHKU. 3TiJHO 3 JAQHUMH
JepxaBHOT CITy>KOM CTAaTHCTHKH [6], YacTka iHHOBAaIifHO aKTUBHHX ITiAMPHEMCTB B YKpaiHi CTAHOBHUTH JIHIIIC
18%, 110 3HaYHO HIKYE CEPEIHBOEBPOINEHCHKOTO MOKa3HUKa (49%), IpH FOMY OCHOBHOIO TIEPEIIKOIOK IS
KoMepIlianizamii iHHOBaIlill € He CTUIbKH TEXHOJOTIUHI, CKUIBKH KOMYHIKaIidHI 0ap'epy Ta HU3BKUH PIBCHb
PO3YMIHHS CIIOKHMBYOi I[IHHOCTI HOBUX MPOAYKTIB LUTHOBOK ayJUTOPi€l0. YKpaiHCBKUH PHUHOK IH(poBOTrO
MapKeTHHTY JIEMOHCTPYE BUCOKi TeMIH 3pocTaHHs (1oHa[ 35% MIOpivHO), IPOTE MepeBakHa OLTBIIICTh KOMITaHIH
BCE Ill€ BUKOPHCTOBYE TpPaAMUIMHI MIAXOAM 10 KOMYHIKallil, HE aJanToBaHi 10 CHEUU(IKH TPOCYBaHHS
IHHOBaLlIHHUX NPONYyKTiB. BoaHouac ykpaincekuii IT-cexrop, KpeaTHBHI 1HAyCTpii Ta cTapTan-ekocucreMa
MOKa3ylTh MNPUKIAAN YCIIIIHOTO 3aCTOCYBaHHS CYYacCHHX KOMYHIKaliHHMX cTpaTeriif, mo 0a3yroTbCcsi Ha
EMOLIIHHOMY 3aJy4eHHI, Bi3yaJbHOMY CTOPITCJIHTY Ta IHTCPAKTHBHIH B3a€MOJIl 3 ayAUTOPIEr0. Y KOHTEKCTI
MICIISIBOEHHOTO BiZIHOBJICHHS] €KOHOMIKH Ta peaiizauii HanioHanbHoi ctpaTerii iHHOBal[iifHOTro po3BUTKY Y KpaiHu
KPUTHYHO BaXXJIMBUM € (OPMYBAaHHS CHCTEMHOTrO IIXOAY /A0 PO3BUTKY IHHOBALIHHMX MAapKETHHIOBUX
KOMYHIKaIliif, III0 TO€AHYE CBITOBI best practices 3 ypaxyBaHHIM HalllOHAJIBHOT CHIEU]IKH CIIOKUBYOI TOBEIHKA
Ta piBHS IM(PPOBOT rPaMOTHOCTI HACEJICHHSI.

AHaJi3 ocTaHHiX 10caifKeHb Ta myodJikaniii

TeopeTnuHi OCHOBH €KOHOMIKH BpaXKeHb Oysn 3akiajieHi y npansx Pine i Gilmore [7], siki nependaunim
TpaHcdopMalilo pUHKOBUX BiJIHOCHH BijJ NPOJa)Ky TOBapiB 0 CTBOPEHHs HE3a0yTHHOTO AOCBiLY. Y mH(PPOBY
enoxy I KOHIEMNIis HaOyla HOBOTO 3MICTy 3aBISKH PO3BUTKY MAapKETHHIOBUX KOMYHIKamid, IIo
miaATBepIKyeThes poctimkeHHsMu Kotler et al. [8], sxi oOrpyHTYBasn nepexin go MapkeTuHry 5.0, ne TexXHoIorii
MTYYHOTO 1HTEJEKTY Ta MEePCOHANI3allis CTal0Th KIOYOBHUMH iHCTpYMEHTaMH (OPMYBAHHS EMOIIHOTO 3B'SI3KY
MiX OpeHIOM i croxkuBadeM. [IpoGremaTnka MpOCyBaHHS IHHOBAIIMHUX HPOTYKTIB JOCHIIKYETHCS Y MpPaLix
Rogers [9], sxuit BUSHAYNB KPUTHYHY POJIb KOMYHIKaI[iifHUX KaHANIB y MPOIeci MPUHHATTSI HOBUHOK PHHKOM.

B po6Goti [10] 3ampomonyBaiv Monenab KoMeplliamizalii iHHOBAIif 3 BUKOPHCTAHHSM I1HCTPYMEHTIB
U(GPOBOTO MApKETHHTY B YMOBaX €KOHOMIKM BpakeHb. ABropu [11] 3milicHuim ¢iHaHCOBE OOIPYHTYBaHHS
JIOIIBHOCTI BUKOPHUCTAHHs IHHOBAaliHHOTO LU(POBOr0 MapKeTHWHTY, JOBIBIIM, IO IHBECTHIIi y cydacHi
KOMYHIKalliifHi crpaTerii 3abe3neuyloTh peHTa0enbHICTh Ha 28-42% BUIly I[OPIBHSAHO 3 TPagMLIHHUMU
migxonamu. B mocmimkeni [11] aBropu BuU3HAYMIM 3aKOHOMIPHOCTI BIPOBAPKEHHS LM(POBOrO MAPKETHUHIY
IHHOBALIHHUX NPOJIYKTIB JUIS iIBUICHHS PiBHA (DiHAHCOBUX PE3yJbTATIB KOMIAHIMN.

EMouiliHuii KOMITOHEHT MapKETHHIOBUX KOMYHIKaIii JOCIiKyeThesl y poboTtax Damasio [12], sikuii 10BiB,
0 eMOIlii € TEPBUHHUMH Y MPOIIeci MPUHHATTS pimeHb cnoxuBadamu. Holbrook i Hirschman [13] po3punynu
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KOHLEMIII0 experiential consumption, MiAKpECIUBIIM 3HAUYEHHS T'€AOHICTUYHHUX acCIEKTiB CIIOKMBaHH:. Berger
[14] npoananizyBaB QeHOMEH BipaJbHOCTI KOHTEeHTY, BM3HauuBIIM npuHimnu STEPPS, ski 3a0e3neuyroTs
€MOIII}iHE 3aIy4eHHs Y COLIaIbHIX MepeKax.

Poutb Bi3yalibHUX CUMBOJIIB Y IM(POBIiN KOMYHIKalii gociimKyBanu aBrop [15], skuit 30ificHUB ceMIOTHYHUIA
aHai3 eMo/31 K cydacHOi ¢opmu mikrorpadiuHoro nucbma. Kuraiickki nocnignuku [16] moenu, mo emoma3i
3a0e3MmeuyroTh TOUHICTh Hepeadi eMouifHoOro ToHy Ha 63% Kkparue, Hix TekcToi onmcu. Stark i Crawford [17],
AKi BUSIBHJIH, IO TTOBiIOMIIEHHS OPEHIIIB 3 BUKOPHCTAHHIM €MO/31 OTpUMYIOTh Ha 47% OinbIne peakiiii.

B po6orTi [18] mocninuny BILUTHB MepCcOHATI30BaHUX MAPKETHHIOBUX KOMYHIKAIlii Ha I[IHHICTh KIIIEHTA 32 BECh
gac. Astopu [19, 20] po3pobunu xoumenmiro “artificial intelligence marketing”, o6rpyaTyBaBimu HeoOXiHICTH
inTerpanii Al-rexHomorii y mpomec CTBOPEHHS iHAMBIAyaTi30BaHOTO JOCBiMy crioknBaviB. Oxianaep M. Ta iH.
[21] mocmimxyBamm ocobmmBocTi mHdpoBoi TpaHchopMarii MapKETHHTOBHX KOMYHIKANifi BITYM3HIHUX
MiANPUEMCTB, BUSBHUBIINM 3HAYHUH PO3PHB MK TEXHOJIOTIYHHMMH MOJJIMBOCTSIMH Ta PIiBHEM IX HPaKTHYHOTO
3aCTOCYBaHHs Y IPOCYBaHHI IHHOBAIIIfHUX TPOAYKTIB.

[Tompu 3Ha4HY KUTBKICTB JOCIIIKEHb, HEJJOCTATHHO BUBUCHUMH 3aJTUIIAIOTHCS IIMTAHHS CUCTEMHOI 1HTerpartii
MapKeTHHIOBHX KOMYHIKallili y crpaTerii ynpaBlliHHS NpPOCYBaHHSIM IHHOBAaLiMHMX IPOIYKTIB B YMOBax
CKOHOMIKH BPa)KCHb, a TAKOXK aJalTallisl CBITOBUX MPAKTHUK 0 CIEIH(iKH YKPaiHCHKOTO PHHKY.

Memoto cmammi € OOTpyHTYBaHHS PEKOMEHJalii 00 YIPaBIiHHI MaPKETUHIOBUMH KOMYHIKALisIMH JJIst
e(eKTHBHOTO TPOCYBAaHHS IHHOBAI[ifHUX MPOAYKTIB B yMOBaX CKOHOMIKH Bpa)XKCHb Ha OCHOBI IHCTPYMCHTIB
H(pPOBOro MApKETUHTY. J[JIs TOCSATHEHHS METH MOCTABJICHO TaKi 3aBIaHHS:

— BHU3HAYUTH YIPABIIHCHKI BUKJIUKA Ta cenn(iKy MpOoCyBaHHs IHHOBAIIHHAX MPOIYKTIB B yMOBaxX HU(PPOBOL

TpaHchopMaIlii eKOHOMIKH.

— po3poOUTH peKOMEHIAMii MO0 YIPaBIiHHSI MAapKSTHHTOBUMH KOMYHIKAIlisIMA iHHOBAIIHHUX TPOIYKTIB B

KOHTEKCTI CKOHOMIKH BPa)KCHb.

— oOrpyHTyBatu crpaterii nM(GPOBOr0O MapKETHHTY JUIsi TOJAOJAHHS KOMYHIKaliiHUX Oap'epiB mpu

BITPOBA/KCHHI IHHOBAIIIll HA PUHOK.

— 3alpOINOHYBATH IMPAaKTUYHI PEKOMEHAAIIl WIOJ0 OLIHKM e(eKTUBHOCTI YNPaBIIHCHKUX pillleHb y cdepi

MapKeTHHTOBHX KOMYHIKaIliil iIHHOBaliHUX ITPOITYKTIB.

BukJiag ocHOBHOro MaTepiany A0CJHiIzKeHHS

1. YmpaBmiHCBKI BHKIMKHA Ta CIEHU(ika NPOCYBaHHA IHHOBANIMHUX MPOAYKTIB B yMOBax HOH(POBOI
TpaHchopMaIlii eKOHOMIKH.

CyuacHi WiIOpuUEMCTBA, IO 3alMArOTBECA PO3POOKOID Ta BIIPOBA/DKCHHAM IHHOBAIliHHUX TPOIYKTIB,
CTHKAIOTHCSA 3 KOMIUIEKCOM YIPaBIiHCEKHUX MPOOJIEM, IO CYTTEBO BiPI3HSIOTHCS Bill TPAIUIiIHHAX BUKIHKIB
MapkeTHHTy. Kilo4oBoio mpoOseMoro € po3pHB MiXK TEXHOJIOTIYHOIO JOCKOHATICTIO NMPOAYKTY Ta 3IaTHICTIO
PHMHKY CIIPUHHATH HOTO LIHHICTB, 1110 3yMOBIIIOE HEOOXITHICTh TIEpeXoay Bij iHOpMAaIiifHOT MOJIeIi KOMYyHIKaIlii
JI0 eMOLiiHO-10CBIqHOT. 3riHo 3 JocuimkeHHsIMu MapueHko Ta iH. [10], noHay 60% iHHOBalIHUX MPOAYKTIB
HE IOCATAI0Th KOMEPIIIIHOTO YCIiXy HE Yepe3 TEXHOJIOTIUHI HEI0JIIKH, a yepe3 HeePeKTUBHICTh MAPKETHHTOBUX
KOMYHIKaIliif, SIKi HE 3/1aTHI JIOHECTH I[IHHICTh IHHOBALIT 10 CIIOXKMBa4a y 3pO3yMiJIii Ta eMOLIHO MPUBAOIUBIN
(opmi. YrpasiiHHs TPOCYBaHHIM IHHOBAIIIHUX MPOAYKTIB NOTpeOye iHTerpaii MapKeTHHIOBUX KOMYHIKaLlii y
3arajbHy CHCTEMY CTpaTeriyHOro MEHEKMEHTY MiANPUEMCTBA, Ji¢ KOXKHE YIPaBIiHChKE PILICHHS MHIONO
PO3pOOKH TIPOAYKTY Ma€ CYIPOBOIKYBATHCS BIAMOBITHOK KOMYHIKaIliiHOIO crpareriero [7]. YV muppoBomy
CepeNIOBHINI IIe BHMara€ BiJ MEHEIKMEHTY HE JIMIIEe PO3YMIHHS TEXHOJOTIYHHX MOJMIIMBOCTEH KaHANiB
KOMYHIKaIIil, a i 3aTHOCTi CTBOPIOBATH EMOIIHHUI KOHTEKCT, KU (hOpMye HOBIpY CIOXKHBaYa 10 HEBiJOMOTO
MPOAYKTY Ta 3HWKYE IICUXOJIOTIYHUH Oap'ep MPUHAHATTS iIHHOBAIII.

Crneundika €KOHOMIKM BpaXXeHb IIOJISITa€ y 3MiHI KpUTEpiiB OWIHKKM e(EeKTUBHOCTI MapKETHHIOBUX
KOMYHIKaIliii: 3aMiCTh TPaIUIIIfHAX MOKA3HHKIB OXOIUICHHS Ta YAaCTOTH KOHTAKTIB KIFOYOBUM CTa€ PIBCHb
E€MOIIIITHOTO 3ay4YeHHs Ta SKiCTh JOCBiy B3aeMO/Iii 3 OpeHoM [7]. Lle Bumarae Biz yrpaBimiHHSI i AITPHEMCTBOM
MPUHITNIIOBO HOBUX KOMIIETEHHIH y cepi CTBOpPEHHS immersive-KOHTEHTY, aHATITHKH EMOIIMHHX peakiii
CHOXWBAYiB Ta YHPaBIiHHA MIEPCOHATI30BAHUMH KOMYHIKaIiHHUMHE clieHapisMu. B poOorti [18] moBoasaTs, mo
MiATIPHEMCTBA, SKI IHTETpyBaJM IHCTPYMEHTH BHMIPIOBaHHS EMOIIIMHOTO BIATYKYy y CHCTEMY YIIPaBIiHHI
MapKETHHTOBIMH KOMYHIKAI[isIMH, JAEMOHCTPYIOTh Ha 34% BHIIy e(QEeKTHBHICTh NMPOCYBAHHS IHHOBAIIMHUX
MPOAYKTIB MOPIBHSHO 3 KOMIIaHISIMH, III0 BHKOPHCTOBYIOTH JIMIIE TPaAWLiiHI METpUKH. BomHowac BHHHKae
yIpaBJiHChKa AWiIeMa IoJ0 OalaHCy MK IHBECTHLISIMM Yy CTBOPEHHS EMOILIMHO HAaCHYEHOIO KOHTEHTY Ta
€KOHOMIYHOIO JIOIUJIbHICTIO TaKWX BUTPAT, OCOOJMBO JUIS IANPUEMCTB i3 OOMEXEHHMMH MapKETHHIOBUMHU
OromxeraMu. J{7si po3yMiHHS CHCTEMHHUX BIIMIHHOCTEH MK TPaJWIiHHUM Ta IHHOBAI[IHUM ITiIXOAaMHU IO
YIIPAaBIIiHHS IPOCYBaHHSIM MPOAYKTIB y TabJ. | HaBeaeHO NOPIBHSUIBHUN aHaIli3 KIIIOYOBUX XapaKTEPHCTHK.

Amnani3z Tabs. 1 neMoHCTpye (yHIAMEHTaJIbHY 3MiHY NapaJurM{ YNPaBIiHHSI MapKeTHHTOBUMH KOMYHi-
KaIliIMH B yMOBaX €KOHOMIKH BPa)KeHb, JIe CTI0KHBAY MIEPETBOPIOETHCA 3 00'€KTa BIUTMBY Ha MapTHEpa JIianory, a
e(heKTUBHICTh KOMYHIKAIlil BH3HAYAETHCS HE KUTBKICHUMH IMOKa3HUKAMH OXOIUIEHHS, a SIKICTIO €MOIiHHOTO
nmocBixy. KirtouoBMM ymnpaBIiHCBKMM BHCHOBKOM € HEOOXiHHICTH iHTerparlii iHCTPYMEHTIB BUMIipIOBaHHS
EMOIIMHOTO 3aJIydeHHS Yy CHCTEMY OIlIHKH €(QEeKTHUBHOCTI MAapKETHHTOBUX I1HBECTHIIH, IO JO3BOJISIE
MEHEDKMEHTY MPUIMAaTH OOTPYHTOBAHI PIlICHHS PO PO3IMOALUT OF0KETY MiXK TPaIUIiHHAUMU Ta IHHOBAII THIMH
(hopmaramMu KOMyHIKaIliil.
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Ta6mug 1. ITopiBHMIIbHA XapaKTEPUCTHKA YIPABIIHCHKUX TIAXOIB IO MPOCYBAaHHS MPOIYKTIiB

Kpurepiii

TpaauiifiHui miaxin

IHHOBALIIIHM MiAXi/1 B €KOHOMILI BpaKeHb

®dokyc KoMyHiKaiii

IHpopMyBaHHS PO XaPAKTCPUCTHKU
OPOAYKTY

CTBOpEHHSI EMOLIIHOTO TOCBIAY B3aeMOIii 3 OpeHI0M

Posb cnokuBaua

IlacuBHui1 oTpumyBau iHdopmarii

AKTHBHHUH CIIBTBOpEIb KOHTEHTY Ta JOCBITY

Kananu komyHikarii

Tpaauuiiini mexia (TB, npeca, 30BHILIHS
pekIama)

Hudposi inTepaktuBHi matdhopmu (coumMepexi,
VR/AR, MOOUIBHI I0aTKH)

Merpukn
e(heKTUBHOCTI

OXOIUIeHHsI, 4aCTOTa KOHTAKTIB, KOHBEPCis

Emoriiiine 3amyuenHs, skicTh qocBiny, lifetime value

Tur xoHTEHTY

PanioHanbHi apryMeHTH Ta IOPiBHAHHS

Emoriiini HapaTHBH, Bi3yaJbHUI CTOPITEINIHT,
IHTEpPAaKTUB

VYrpaBniHCbKUI LUK

JliniitHuii
(CTBOpEHHSI—TIOIIMPEHHI—>OLIIHKA)

ITepaTuBHMI
(CTBOpEHHSI—B3a€MO/1isi—a IaNTallisi— OITHMI3allis)

[epconanizaris

CerMeHraltist 3a ieMorpadivHuMu
03HaKaMH

InuBimyanizaiiis Ha OCHOBI MOBEAIHKOBHX JaHUX Ta

Al

IIBuaKicTh aganTanmii

Husbka (TroxHi-Mics)

Bucoka (roguHu-/1Hi) 3aBJsiKu real-time aHamiTUI

Bap'ep Bxony iHHOBaii

Bucokuii uepe3 HeAOBIpPY /10 HEBIIOMOTO

SHIKEHHUH Yepe3 MOXKIIMBICTD BipTYaJIbHOTO

«BUNPOOYBAHHSD»
Bynyerbcst uepe3 aBTEHTUYHICTD Ta eMOLIHHAIT
3B'5I30K

Ilicepeno: cknadeno asmopamu 3a mamepiaramu [10, 11, 16]

Ponb noBipn ®DopMyeThCs Uepe3 peryTallio OpeHIy

Oco01MBO KPUTUYHOIO Ul POCYBaHHs 1HHOBAIIHHUX NPOJYKTIB € MOXJIUBICTh CTBOPEHHS BipTyaJbHOTO
JIOCBiny BHKOpHCTaHHA depe3 VR/AR-TexHomoril, M0 3HIKYE MICUXOJIOTIYHAN Oap'ep MPUHHATTS HOBHHKH Ta
MIPUCKOPIOE TIepeXi]] CIIOKWBada BiJ €Tamy YCBIIOMIJIGHHS JO €Taly MPHAO0AaHHSA 3TiTHO 3 Momeiumo andysii
inHOBatiit Rogers [9].

2. PexoMeHparii moao yrpaBiiHHS MapKETHHIOBUMH KOMYHIKAIIIMH iHHOBAIIIHHUX TPOIYKTiB B KOHTEKCTI
€KOHOMIKH BPaKCHb.

Cuctema ynpaBiiHHS MapKETHHIOBHMHU KOMYHIKAalliSMH 1HHOBAI[IfHUX NPOAYKTIB B yMOBaxX €KOHOMIKH
BpaKeHb Ma€e 0a3yBaTHCs Ha IHTErparlii eMOI[IIHOr0, TEXHOJOTIYHOTO Ta AHAJITUYHOTO KOMITOHCHTIB Y €IUHY
CTparerito mpocyBaHHs. MeHEeXKMEHT MiJIPHUEMCTBA MMOBHHEH BHOYNOBYBAaTH KOMYHIKaIliifHI MPOIECH HE SIK
OKpeMy (PYHKI[IF0O MAPKETHHIOBOTO BIJITY, a SIK HACKPI3HY CHCTEMY YIPAaBJIIHHS JOCBIIOM CIIOKHMBa4a Ha BCiX
eTanax Horo B3aeMoJIil 3 iIHHOBaliHHUM MPOJYKTOM — BiJl IEPLIOTO 3HAHOMCTBA A0 (POPMYyBaHHS JIOSIIBHOCTI Ta
anBokaiii Openny. KirouoBoro pekomeHaaliero € mepexin Big "campaign-based" migxomy, opieHTOBAaHOTO Ha
OKpeMi pekiiaMHi Kammasii, 10 "ecosystem-based” mogeri, Je KOXeH KaHAll KOMYHIKAI[il CTBOPIOE YaCTHHY
3arajbHOrO €MOIIMHOrO HapaTUBY Ipo iHHOBaIio [8, 14]. ¥ pamkax "campaign-based” migxony mapkeTuHroBa
IUSUTBHICTh Pealli3yeThCsl Y BUMIISIIII OKPEMHX KOPOTKOCTPOKOBHX PEKIAMHUX KaMIMaHiH 13 YiTKO BH3HAYCHUM
MOYATKOM 1 3aBepIEHHSM, TOJI 5K "ecosystem-based"” crpareris nependavae O6e3nepepBHY IPUCYTHICTD OpEHIY
y BCIX KOMYHIKAIlifHUX KaHaNaxX (CoIliayibHI Mepexi, BeOcalT, elleKTpOHHA TOIITa, MOOUTBHUHN J0JaTOK TOIIO),
mo 3a0e3nedye CHOXKMBA4YeBl IUTICHE CHPUHHSATTSA IHHOBAIlii HAa BCIX TOYKAX KOHTAKTy IIPOTSATOM YCHOTO
JKUTTEBOTO IIMKJY Mpoaykry. Lle BuMarae Bij ynpaBiiHHS KOOpAMHALIT 3yCHJIb PI3HUX MiIPO3/ALTIB KOMIAHIi y
CTBOPEHHI MOCJTIJOBHIX EMOLIIHUX MOBIJJOMIIEHb, SIKi ()OPMYIOTH LITICHE CIPUHHATTS IHHOBAI[IIHOTO MTPOIYKTY.
Agstopu [11] moBoAsATH, 1110 KOMIIaHIi, SKi BOPOBAJIMIN TaKy IHTEIPOBaHY MOJIEJNIb YIIPABIIHHS KOMYHIKaIlisIMHU,
JIEMOHCTPYIOTh Ha 42% BUIY pPEHTA0ENbHICTh MapKEeTWHIOBUX IHBECTHIIN MOPIBHSIHO 3 (pparMeHTOBaHUM
MiIXO0I0M.

VYpaBiiHHS MapKETHHIOBUMH KOMYHIKAIlisIMU 1HHOBAI[IHHUX IPOAYKTIB BUMAarae CTpyKTYpOBaHOT'O i IXO1y
JIO TIPUAHSTTS pillIeHs Ha CTPATEriyHOMY Ta ornepariiHoMy piBHsAX. Ha crparerivHOMy piBHI MEHEIPKMEHT Mae
BU3HAYKTH MO3MIIOHYBaHHs IHHOBAli B eMOLIHHOMY IPOCTOPI CIOXHBay4a, 00paTH KIFOYOBI eMOIIHHI MeceKi
Ta PO3MOAUIMTH OIOKET MK KaHaJaMH KOMYHIKaIlii BIAIOBIIHO JIO €TaliB KUTTEBOTO IUKIY MpoaykTy. Ha
oreparifHoOMy piBHI KpUTHYHO Ba)XKJIMBOIO € PO3pOOKa KOHTEHT-CTPATETI1, 1110 MO€AHYE PallioHaIbHI apryMEHTH
IO TepeBary iHHOBALI] 3 eMOLIHHUMY HapaTHBaMH, 3JaTHUMU COPMYBATH JIOBIpY 10 HE3HAHOMOTO MPOIYKTY
[18]. 3rimno 3 mochimkenasamu Berger [14], ebexTnBHI KOMyHiKaIii iHHOBAIiITHUX MPOAYKTIB MAlOTh aKTUBYBATH
MPUHAWMHI TPH 3 IIECTH MEXaHi3MiB BipaJbHOCTI: COIiallbHA BAJIIOTA, TPUTEPH, €MOIIil, myOJika, MpakTHIHA
IiHHICTB, icTOpii. Bece mi MexaHi3Mu 3a0e3medyroTh OpraHiuHe MOMIMPeHHs iH(opMarllii 4epe3 comianbHi Mepexi
6e3 3HAUYHMX MEAIMHUX IHBECTHIIH. YTpaBIiHChKE pIMIEHHSA Npo OamaHC MK IUTATHUMH Ta OPTaHIYHUMH
KaHaJlaMi KOMYHiKamii Mae 0a3yBaTHCs Ha aHai31 mimpoBOI ayauTopii: ms early adopters (mep.3 aHri. meprmi
KOpHCTyBadi) e(eKTUBHIIINMH € KOMYHIKalii depe3 mpodeciiiHi CIiTbHOTH Ta JifepiB AYMOK, TOAi SK IS
MacoBOTO PHHKY HEOOXiJHI iHBecTHLii y CTBOpEHHsS iMepcHBHOro JocBimy uepe3 VR/AR-texnonorii Ta
IHTEepaKTHBHI I1aThopMu. Y Tabi. 2 CHCTEMaTH30BaHO KIIIOYOBI PEKOMEHAAL] I[0JJ0 YIIPaBIiHHS MapKeTHHIO-
BUMH KOMYHIKAI[IsIMU Ha pi3HUX eTanax Anudy3ii iHHoBaIii BiamosinHo 1o Teopii Pomxkepca [9].

Cucremarusauis 'y Tabia. 2 JIeMOHCTpye HEOOXiAHICTH aAndepeHLiiioBaHOrO MiAXOLy [0 YHpPaBJIiHHS
KOMYHIKaIlisIMi Ha pI3HUX eTamax IMPUHHATTS iHHOBAIl PUHKOM, /€ KOXXEH eTall BHMarae creruidHux
YIPaBIIHCHKUX PillIeHb 100 BUOOPY KaHaliB, (JOpMaTIB Ta eMOLIHHNX Mece KiB. KiltouoBHM yNpaBiIiHCHKHM
BHCHOBKOM € Te, 110 Ha PaHHIX eTamnax (awareness, interest) eeKTHBHUMH € KOMYHiKaIlii, Opi€HTOBaHI Ha eMOIIii
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EKCKJIIO3UBHOCTI Ta IHTEJIEKTyalIbHOI IepLIOCTi, TOAI SIK Ha Mi3HiX eTanax (evaluation, trial, adoption) kpuTuuHO
Ba)XXITUBUMH CTAIOTh COLIAbHI JOKA3U Ta MOXIIUBICTh OC3PH3UKOBOTO BUMIPOOYBaHH IHHOBAIIIT, 1[0 BUMArae BiJ
MEHEKMEHTY Nepepo3Moairy OroDKeTy Bl iHQopManiiiHUX KaHaJIB JO CTBOPEHHS IHTEPaKTUBHOTO JOCBIi Y.

Tabmuus 2. Cuctema peKOMeH/Iallii 010 YPaBIiHHSI MapKETHHIOBUMHU KOMYHIKalisIMU
IHHOBaLIHHUX MPOJYKTIB 3a eTarnamu Audy3ii iHHoBauii

Eran udysii LlinsoBa Komynikaniiini | PexomennoBaui dopmat Emouiiinuii Merpuku
ey ayuTopis 3aBJIaHHS KaHaIu KOHTEHTY ¢oxyc edexTuBHOCTI
[Mpoodeciitni TexHiuHi
IudopmyBanus P .(b Intenexryansna | Reach,
Awareness InHOBaTOPH b0 ICHYBAHEHSL Meia, OrJIsIH, HiKaBicTs mentions
(06i3HAHICTE) (2,5%) fIpO 1CHY® xondepenwii, | whitepaper, . ons,
iHHOBAIL1 LinkedIn Mo eKcKIo3uBHICTh | website traffic
JlemoHcTpais YouTube, Bizneo- 3AXOMICHHS Engagement
Interest Early adopters | yuixanbHOT Instagram, JIEeMOHCTpAlli, ’ rate, video
. . . . . - HATXHEHHS, - -
(3auikasienictp) | (13,5%) LIHHOCTI Ta TikTok, case studies, craTyeHicTs views, time
nepesar HOJIKACTH testimonials Y spent
3HIKEHHS . User-
- . Conmepexi . . .
. Pauns perceived risk, LMEPE:KL, generated Josipa, Consideration
Evaluation . . review- . .
. OIIBIIICT HaJaHHA content, BIICBHCHICTbD, rate, reviews,
(oLiHIOBaHHS) o . wiathopmu, . . . . .
(34%) COL[iabHUX eGiHanm MOPiBHSIbHI palioHANBHICTE | COMparisons
JIOKa3iB P orsian, FAQ
IurepakTuBHI
3abe3nedcHHs MoGinbHi CHMYJIISITOPH, Trial
. Panns . . besneka, .
Trial SULIIICTE MOXKJTUBOCTI JIO/IATKH, 0E€3KOLITOBHI COHTDOME conversion,
(BurpoOyBaHHs”) o Gespusukosoro | VRI/AR, free Bepci, poIe, feature usage,
(34%) . . . 3a/I0BOJICHHS
TECTYBaHHs trials BipTyaibHi feedback
Typu
. - OnOOpuHT- .
. Tlixrpumka Email, P . Retention
dopti ITizuHs . KOHTEHT, HanexHicts,
Adoption . . pillIeHHs, MECEH]IKEPH, o . rate, NPS,
(npuitHATTS) Oabuicts, (hopmyBaHHs customer OcBITHI TVITPHMIC, repeat
P (34%) PMYBaHt . Marepiaiu, BU3HAHHS P
JOSLIBHOCT1 communities . purchase
success stories

Ilicepeno: cknaoeno asmopamu 3a mamepianamu [9, 11, 14, 18]

Oco0imBoi yBaru B KOHTEKCTI NU(POBUX KOMYHIKAIliii 3aciyroBye (heHOMEH IHMKIIYHOCTI PO3BHUTKY: Bil
BepOanbHOI KOMYHIKAIll JFOACTBO TOBEPTAETHCA JO Bi3yAIBHHUX MIKTOTpaivHAX CHMBOJIB, TMOAIOHUX [0
HACKEJIbHIUX MaJIFOHKIB TIEPBICHUX JIFOACH, ajlie Ha SIKICHO HOBOMY TE€XHOIJIOTiYHOMY piBHi [15]. EMo3i sik cydacHi
UQpPOBI i1eorpaMu 3a0e3MeUyIOTh IIBUAKICTH TIeperavi eMOMIHHOTO KOHTEKCTY, YHIBEPCATBbHICTh CIIPHUHATTS
He3aJIe)KHO BijJl MOBHHX Oap'epiB Ta TOUHICTh IHTOHAIIITHOrO 3a0apBIIEHHS Y APYKOBAaHOMY TEKCTi, SIKY CKJIQJHO
jnocsartd BepOanbHUMHU 3acobamu [16, 17]. Ile Mae BaxkiuBe yNpaBiliHCbKE 3HAYEHHS JUIs MPOCYBaHHS
IHHOBALIHHKUX MPOAYKTIB HA II100abHI PUHKH, OCKIJIBKH JIO3BOJISIE 3HU3UTH BUTPATH Ha JIOKANI3aI[il0 KOHTEHTY
Ta MiIBUIIUATH EMOIIHHY TOYHICTh KOMYHIKAIIN PO TEXHOJOTIYHO CKIaaHI mpoaykTu. el Bi3yanbHHI TOBOPOT
y KOMYHIKalisiX € KPUTHYHUM JJIsi 3HW)KEHHS KOTHITHBHOTO HaBaHTa)XKEHHs Ha CHOXHMBada IPH CIPUHHATTI
iHpopMaii npo iHHOBALLiT, SIKi 4YaCTO € a0CTPaKTHUMHU 200 TEXHOJIOTIYHO CKIaAHUMHU. 3aB/sSKHU 31aTHOCTI eMOJI31
MOMEHTaJIbHO (OpMyBaTH €MOLIMHMI 3B'I30K Ta TMEPEeAaBaTH CTaBJICHHS, BOHM IIOCHIIIOIOTH E(EKT
3amaM'sATOBYBaHHS OpeHAy Ta HOro iHHOBaI[iHHOTO MecekKy. TakuM YHHOM, iHTErpallis yHiBepcaIbHHUX
Bi3yaJIbHUX CHMBOJIIB y MAapKETHHIOBI CTpaTeTii He JIMIIEe ONTUMI3ye IIBUAKICTh MIXXHAPOIHOT KOMYHIKaIIil, ae
i migBunye 1 eeKTUBHICTH B YMOBaX BUCOKOI KOHKYPEHIIIT 3a yBary Cro)knBada Ha riio0abHOMY IH(POBOMY
puHKy. Lle miaTBepIKYE, 0 B €KOHOMII Bpa)kKeHb €MOLiifHa TOYHICTh KOMYHIKaIlil € BUPIMIaJbHUM (aKTOpPOM,
SKAH KOHBEPTYETHCS Y BUILY JIOSUIBHICTH Ta mBHAWY Audysito iHHOBamiil. ¥ Tabi. 3 cucreMaTH30BaHO POJIb
Bi3yaJIbHUX CHMBOJIB Y IH(POBUX KOMYHIKAIlisSX iHHOBAI[iTHUX MTPOIYKTIB.

Tabmums 3. Ponp BisyanbHUX MiKTOrpadiYHAX CUMBOJIB Y II(PPOBUX KOMYHIKAIISX IHHOBALIHHUX TPOTYKTiB

XapaKTepuCTHKA IMepeBaru 11t ynpapiliHHs KOMYHIKaI[isIMH 3acTocyBaHHs JJIsl IHHOBALliiHUX NPOAYKTIB
IBuaxicTs mepenayi MuTTeBE TOHECSHHS EMOLIIFTHOTO MECEeIKY AKIIEHTyBaHHS KJIIOYOBHX IIepeBar iHHOBaii y
iahopmarrii 0e3 HeoOXiTHOCTI YHTAHHS TEKCTY KOpOTKO(hOpMATHOMY KOHTEHTI

. OpHakoBe CIIPUAHATTS 6a30BUX €MOIIii .. . . . .
MixKyIbTypHA Buxiz iHHOBaniftHUX MPOIYKTIB HAa MKHAPOIHI

rJI00AJIBHOIO ayIUTOPI€r0, 3HUKEHHS BUTPAT
Ha JIOKaIi3aLio

Ha 63% Touniiua nepeaava iHToHaMii
MOPIBHSHO 3 TEKCTOBMMH OITHCAMHU

Ha 47% Buiue engagement y 1moBiJOMJIEHHX
i3 Bi3yaJIbHIMH CHMBOJIAMU

YHIBEPCAJIBHICTh pHuHKH 6e3 MOBHUX Oap'epiB

3HIDKEHHsI PH3UKY HEMPaBIIBHOI IHTEpIpeTanii
TOBiIOMJICHb PO CKJIA/IHI TEXHOJIOT i
Tokpamenns nokasnukis digital-kamnasiii 6e3
JIOJJATKOBMX MEIIMHUX IHBECTHIIM

TouHicTs eMOLIAHOTO

TOHY

TTiguieHns

3aJIy4eHOCTI ayuTopii
Jlcepeno: cknadeno aemopamu 3a mamepianiamu [15-17]
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AHamiz TaOm. 3 TATBEpIKYeE, MO Bi3yalbHI MKTOrpadiuHi CHUMBOIHM € €()EKTHBHUM YIPaBIiHCHKAM
IHCTPYMEHTOM IiJBUIIEHHS EMOUIHHOI TOYHOCTI Ta 3alydeHOCTI ayauTopii y ImM(pOBHX KOMYHIKAIiIX
IHHOBAI[iIMHUX TPOAYKTiB, OCOONMBO B yMOBax Tjo0amizamii pWHKIB Ta HEOOXiTHOCTI IIBMAKOI mepemadi
EMOLIITHOTO KOHTEKCTY Y KOPOTKO(OPMATHIX MOBiJOMJICHHSAX COLIATbHAX MEPEXK.

3. Crparerii iu(ppoBOro MapKETHHTY JUISl [TOJ0JIaHH KOMYHIKaliiHUX O0ap'epiB MpH BIIPOBa HKEHHI 1IHHOBALIii
Ha pHHOK. KittouoBuM KoMyHIKaliifHUM Gap'epoM IpH BIPOBA/KEHHI IHHOBAIIHUX MPOIYKTIB € IICUXOJIOTIYHA
HEBU3HAYCHICTh CIIOKHBAYa, sIka MPOsBIseThes y dopmi "perceived risk” (mep. 3 aHI COPHUAHATHIA PU3UK) —
CIPUIMAHOTO PU3HUKY IPUHHATTS PILICHHS PO NPUAOaHHS HE3HAHOMOTO HNPOJYKTY 0€3 MONepeaHbOoro A0CBiy
Horo Bukopucranus [9]. TpaauuiiiHi MapKeTHHIOBI KOMYHIKallii, Opi€HTOBaHI Ha palllOHaJbHE MEPEKOHAHHS
yepe3 nepepaxyBaHHs XapaKTEPUCTUK MPOIYKTY, BUSBISIIOTHCS Hee(DEKTUBHUMHU JUIS MIOJI0JIaHHA [IbOTO Oap'epy,
OCKIJIBKY CTIOKMBAY HE 3[]aTCH OIIHUTH I[IHHICTh TEXHOJOTIYHUX MapaMeTpiB 0e3 KOHTEKCTY BIACHOTO AOCBidY.
Crpareris dpoBOro MapKeTHHTY B €KOHOMIII BpaXCHb Ma€ 0a3yBaTHCS Ha CTBOPEHHI BIpTYaJIbHOTO JTOCBiITy
BUKOPUCTAHHS 1HHOBAIii e X0 MOMEHTy npuabaHHS depe3 imepcuBHEHX TexHouorii (VR/AR), iHTepakTuBHI
CUMYJIATOPH Ta TEPCOHANI30BaHI IEMOHCTpaIii MoximBocTed mpoxaykry [20]. ABropu [20] moBomsaTs, 1m0
BUKOpPUCTAaHHS Al-TeXHOIOTi# A CTBOPEHHS 1HIVBIyalli30BaHUX CIICHAPiiB B3a€MOI{ CTI0KHBava 3 iIHHOBAITIEI0
Io3BoJIsIe 3HU3UTH perceived risk Ha 47% Ta migBumuUTH conversion rate Ha 32% MOPIBHAHO 3 TPaAHIIHIMHA
OonmucoBMMHU (hopMaTtaMH KOMYHiKalliil. YmnpaBiiHCbKa cTpaTeriss Mae mependadaTd iHBECTHLII y pO3poOKy
IHTEpPaKTUBHUX MIAT(OPM, SKi JO3BOJSIOTH CIIOKUBAYY «BiJUyTH» IHHOBAIII0 Y KOHTEKCTI BIIACHHUX MOTPEO, 1110
TpaHcdopMye abCTpaKTHY TEXHOJIOTIYHY HOBUHKY Y KOHKPETHE PIllICHHS IEPCOHAIBHOT MPOOIeMHU.

JpyruM KpUTHYHAM KOMYHIKalidHUM Oap'epoM € CKJIaJHICTh TEXHOJIOTIYHOI TEPMIHOJOTII, SKa CTBOPIOE
KOTHITUBHE HAaBaHTa)KCHHS Ha CIIOKUBaya Ta (HOpMye CIIpUHHATTS iHHOBALIT sIK «He Ui MeHe» [12]. Ctpareris
MOJOTIaHHSA LBOTO Oap'epy moiArae y TpaHc(opMarlil TeXHIYHOTO ONMHCY Y €MOIIHHWIA HapaTHB, NI¢ 3aMiCTh
XapaKTEePUCTHK TNPOAYKTY KOMYHIKY€ThCA IIOCBiA HOTO BHKOPHUCTAHHA Ta €MOIlifHA I[IHHICTH, Ky OTPUMYE
cnoxwuBad. ABTop [14] pekOMeHIye BHKOPHCTOBYBATH NPHHIWT practical value (miep.3 aHTII. IpaKTHYHA I[iHHICTB)
— JEMOHCTpAIl0 KOHKPETHOI NMPaKTHYHOI KOPHCTI uepe3 stories, sfKi aKTHBYIOTh EMOLIHHMH pPE30HAHC Ta
3a0e3MeuyIoTh 3amaM 'ITOBYBaHH iHQopMartii. YpaBiiHCBHKE PIllICHHS Ma€ MMOJIATaTH y CTBOPEHHI 0araTropiBHEBOL
KOHTEHT-CTpaTeTii: U1 iHHOBaTOpiB Ta early adopters — TeXHIYHO IeTalli30BaHUN KOHTEHT, IO IiAKPECIIOE
VHIKQJIBHICTh Ta EKCKIIIO3MBHICTh, JJISI MAacOBOTO PUHKY — CMOIIi#HI icTOpii peaqbHUX KOPUCTYBAdiB, IO
Bi3yaJi3yI0Th TpaHC(hOpPMAIIiIo )KUTTs 3aBIsiKku iHHOBauii [18]. ABropu [18] BuzHaummm, mo Bigeopopmar user-
generated content nemoHcTpye Ha 73% BuIly eeKTHBHICTD Y (OpPMyBaHHI JOBIpH J0 iHHOBALil MOPIBHSIHO 3
KOPIOPaTUBHUM KOHTEHTOM, OCKUIBKH aBTEHTHYHI 1CTOPIi CIIOKMBaYiB CIIPUAMAIOTHCS SIK OLIBII JOCTOBIPHI Ta
pEIICBaHTHI.

Tperim cTpaTeriuyHuM 0ap'epoM € BiICYTHICTH COIIaIbHHUX J0KA3iB HA €Talll BUBEJACHHS IHHOBAIll HA PUHOK,
KOJIM MPOAYKT IIe He Mae KPUTHYHOI MACH KOPUCTYBadiB, YUI BIATYKH MOTIH O MiATBEPIUTH HOTO I[IHHICTb.
Crpareris mogonanHs mporo Oap'epy Mae 0a3yBaTHCS Ha MPOAKTUBHOMY (OpMYyBaHHI cIinbHOTH early adopters
yepe3 MexaHizmu "CO-Creation” (mep. 3 aHriI. CHiBTBOPYICTh) Ta aaBoKaiii Openay [8]. YipaBiiHCbKe pillleHHS
MOJISITAE 'y CTBOPEHHI EKCKIIO3UBHUX IMPOTpaM paHHBOTO HocTymy (early access, beta-testing), siki HamaroTh
IHHOBAaTOpaM MOXJIMBICTh OYTH INEPIIMMH KOPHCTYBa4aMH Ta CIIiByYaCHHKAMH BJIOCKOHAJICHHS HPOIYKTY, IO
(dopmye TxHIO eMOLiiHy NPUB'SI3aHICTh Ta MOTHBALIO J0 CTBOPEHHS KOHTEHTY NpO iHHOBaMio. ABTopu [19]
JIOBOJISITh, IO CIIOXKHMBadi, 3aJlyuyeHi y Mpolec co-creation, NEMOHCTPYIOTh y S5 pa3iB BuUIly HMOBIPHICTb
pEeKOMEeHAAIIT MPOAYKTY IHIINM Ta CTBOPEHHSI MO3UTHUBHUX BIATYKIB, O ()OPMYE OpraHiYHUI COLialIbHUM JI0Ka3
6e3 HeoOXiTHOCTI 3HAYHMX IHBECTHUIIIN Y IJIATHY peKiiamy.

CrpaTeriyHuM yNpaBJIiHCBKUM TJIXOJOM € TpaHchopMalliss iHHOBATOPIB 3 MPOCTHUX KOPHUCTYBayiB Yy
ambacaopiB OpeHIy yepe3 MexaHi3MHM reiiMidikamii, eKCKIIIO3UBHUX OOHYCIB Ta BU3HAHHS IXHBOTO BHECKY y
PO3BUTOK IPOIYKTY, III0 CTBOPIOE €(heKT COLIAIFHOTO JI0Ka3 Ta 3HIXKYE Oap'ep BXOY JUIsl HACTYITHHX CErMEHTIB
CHOXHBAYIiB 3TiqHO 3 Teopiero mudysii inHoBamid [9]. Lled miaxix mepeTBOPrOE MOYATKOBY JIOSUTBHICTh Ha
MPOAKTHBHY y4acTh y IPOCYBaHHI iHHOBamii, OCKUIbKM aMm0acasopH, sSIKi OTpUMaId BU3HAHHS Ta €KCKIIO3MBHI
HepeBary, CTaloTh HaWOUIBII JOCTOBIPHUM JpKepesioM iHpopmarltii. CTBopeHnit HUMU colianbHui goka3 (Social
Proof) ciyrye moTy:xHHUM IHCTPYMEHTOM JOBIpH, €(pEKTHBHO MIiHIMI3yIOUM CIIPUHHSTHII PU3UK y CETMEHTIB
paHHBOT OlnbIIOCTi, SAKI MOTPeOYIOTh 30BHIIIHBOTO MiATBEpIKEHHS. Bu3HaHHSA 1 BHMHAaropoma paHHIX
KOpHCTyBadiB-aMm0acagopiB 3abe3nedye CTIHKUA cCaMOIi ITPUMYIOUH MEXaHi3M POCTY, Jie BUTPATH Ha MApKETHHT
3MINIYIOTBCS Bifl MPsAMOi PEeKJIaMH JIO YIPaBIiHHSA CHUIBHOTOK. lle cTBOproe MinHMI 3axucHUil OGap’ep Bifg
KOHKYPEHTIB, OCKIJIBKH JIOSUTBHICTh iHHOBATOPIB 6a3yeThes He JIMIIe Ha (QYHKIIIOHAIBHOCTI IPOIYKTY, a i Ha TXHIH
comianbHIN 1IEHTHYHOCTI Ta CTaTyci B €KOCHCTeMi OpeHAy. YTpaBIiHHS CHIJIBHOTOIO iHHOBAaTOPIiB HE TIJIBKU
npucKopioe nudys3ito iHHOBAIl y MacH, ajne i CyTTeBO 3MEHIIYE MapKeTHHIOBI BUTPATH HA 3aJTy4EeHHS HOBUX
KieHTiB. Y Tabn. 4 cHCTeMaTH30BaHO CTpaTerii HU(GPOBOTO MAapKETHHTY IS IIOJOJIAHHS KITIOYOBHX
KOMYHIKaIifHUX Oap'epiB MpH BOPOBaKEHH] IHHOBAIIH HAa PUHOK.

Cucremarusauis 'y tabn. 4 IeMOHCTpye, IO IOJOJAHHS KOMYHIKaumiiHMX Oap'epiB mpH BIPOBAPKCHHI
IHHOBAI[Ill BUMarae KOMIUICKCHOTO YIPaBIiHCHKOTO MiAXO0y, OPIEHTOBAHOTO HE Ha MpsiMe iHGOPMYBaHHS PO
NPOJYKT, @ HA CTBOPEHHS EMOLIITHOr0 10CBiAy Ta (OpMyBaHHS AOBIpH Yepe3 MEXaHi3MH co-creation, ColialIbHUX
JIOKa3iB Ta MEPCOHANI30BAHOI B3a€MO/III.
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Tabmuus 4. Crparerii unppoBoro MapKeTHHTY IS TOJOTaHHS
KOMYHIKaliiiHuX Oap'epiB IHHOBALIITHUX POJYKTIB

S A . Inctpymentn
KomyHikariinui IposiB y nmoBemini Crpareris . .
\ U poBOro OuikyBaHui epekt
Gap'ep CIIO)KMBaya MO0JIaHHS
MapKEeTHHIY
Binknagauss Craopenns VR/AR-nemoHcTpartii,
. . iLICHHS PO . IHTepaKTUBHI 3umxkenHs perceived risk
Perceived risk P p BIPTyaJIbHOTO P o P
. . npuaOaHHs yepes . CUMYJISATOPH, Ha 47%, nijABUILIEHHS
(ctipuitMaHMil pU3HK) . JIOCBITY b . . N
HEBIIEBHEHICTh y nepcoHaiizoBani demo conversion Ha 32% [14]
. . BUKOPUCTAaHHS .
JIOLIJIBHOCTI Ha ocHOBI Al
Biguyrts «ue He st . . .
Meiei 1 A Tpancdopmaris User-generated content, [ligBuIIeHHS T0BipU HA
KorHiTHBHa CKJIaHICTH BiaTO ’FHGHHH yenes TEXHIYHOTO OIHUCY Yy Bineo-icropii, 73% [12], nokpaleHHs
priet P EMOLifHUIT HapaTHUB Bi3yaJIbHUI1 CTOPITENIHT | 3amam'siTOBYBaHHS
HE3PO3yMIIICTh
Co-creation
. ITpoakTusHe riatopmy, earl .
. . Henosipa uepes P bop, Y V 5 pasis Buma
BiacyrHicTb . . . . (dhopmyBaHHs access MporpamH, N
. . BIZICyTHICTb BIATYKIB . o HMOBIpHICTB
coliaJgbHUX J0Ka3iB L crijapHOTH early remidikariis, .
Ta peKOMEHIAIi i . pexomenaamiii [13]
adopters ambaca10pChKi
Iporpamu
KOHTEHT 3 BUCOKHM
IrnopyBanns . . . .
- . Emouiiina aktusamist | social currency, OpraHiyHe MomnpeHHs
Indopmauiiine TIOBiIOMJICHB IIPO . . NV .
. . 4epe3 BipasbHi TPUTepH, eMOLIiHHI 0e3 MeniitHux
MIepeBaHTaKCHHS IHHOBALIIIO cepelt . . . .
P MeXaHI3MU stories (MPUHLIUTIH iHBecTHIH 8]
y Hoop STEPPS)
HemnpaBunbna
. . .o 3HIDKEHHS BUTPAT Ha
. . iHTepIpeTaris Bukopucranns Emon3i, mikTorpamu, L
KysbTypHi T2 MOBHI . . . JIOKaJIi3aito,
\ MeceDKy Ha YHIBEpCaJIbHUX BiZieo 0e3 ciB, . .
Oap'epu . . . . . IiIBULIEHHS] TOYHOCTI Ha
MDKHApOHUAX Bi3yaJIbHUX CUMBOJIB | Bi3yasibHi Metadopu 63% [10]
PHHKAX
. . . JlokymMeHTaIbHUN .
Po3puB Mix Po3uapyBaHHs mmiciass | ABTEHTHUYHICTb Ta orus. behind-the dopmyBaHHS JOBIpH Ta
OOIISTHKaMU Ta npuabaHHs, pO30picTh > . JIOBIOCTPOKOBOT
. S L scenes KOHTEHT, YECHI .
peaNbHICTIO HETraTUBHI BiATYKH KOMYHIKaIii JIOSLTBHOCTI [5]
O0OMEXEHHSI IPOAYKTY

Jlcepeno: cknadeno aemopamu 3a mamepianamu [9, 11, 14, 16, 18-20]

4. OmiHka e(eKTHBHOCTI YHPaBIiHCBKAX PIMIeHb Yy cdepi MapKETHHIOBUX KOMYHIKAIlii iHHOBAIIHHUX
MPOAYKTIB.

VYnpapiniHHs €EKTUBHICTIO MapKETHHIOBUX KOMYHIKalliii iIHHOBAI[IHHUX MPOJYKTIB BUMArae rnepexojy Bij
TPAIUIIIHHUX METPHUK OXOIUICHHS Ta YaCTOTH KOHTAKTiB O CHCTEMH ITOKa3HHUKIB, I[0 BHUMIPIOIOTH SKICTh
EMOLIIAHOro OCBiAy Ta TAMOWHY 3anydeHHs crmokuBauya [11, 21]. Astopu [11] 3ampomoHyBasud MOIEIH
(hiHaHCOBOTO OOTPYHTYBaHHS IHBECTHIIIH Y IHHOBaLiHHUI 1IM(DPOBUI MAPKETHHT, siKa IHTErpy€e EMOLITHI METPUKH
(sentiment analysis, emotional engagement rate) 3 exkoHoMiuHUMH TIOKa3HKKaMu (customer lifetime value, return
on marketing investment), 1o {03BOJIsIE MEHEKMEHTY MPHUAMATH OOIPYHTOBAHI PILICHHSI TIPO PO3IOILT OFOIKETY
MK pi3HEUMH ¢opMaTaMu KOMyHikaiiil. Kiro4oBOO yIpaBIIiHCHKOK pPEKOMEHIAIEI0 € BIPOBAKCHHS
TPHUCTYIICHEBOI CHCTEMH OIIIHKH: Ha IEpHIOMY piBHI BHUMIPIOETBCS €MOIIdHA peakiis CHoXuBada (depes
HEHPOMapKETHHTOBI METOIH, aHANi3 KOMEHTapiB, A/B-TecTyBaHHS €MOIIITHOTO TOHY), Ha APYTOMY — IIOBETiHKOBI
NOKa3HUKH (engagement rate, time spent, conversion funnel), Ha TpeTboMy — (hiHaHCOBI pe3ynbTaTH (customer
acquisition cost, lifetime value, repeat purchase rate). YnpasniHcbke pillIeHHS PO KOPUTI'YBAaHHSI KOMYHIKaIliHHOT
cTpaTterii Mae 6a3yBaTHCS Ha aHANI31 KOpENALii MiX eMOIiHHIMH METPUKaMHU Ta eKOHOMIYHUMH pe3yJIbTaTaMH,
IO JO3BOJIIE ieHTH(IKYBaTH HaleeKTHBHINI eMOLiiHI MecemXki Ta (GopMaTH KOHTEHTY JUISI KOHKPETHHX
CETMEHTIB CIIO)KMBAUiB iHHOBAIITHUX MPOIYKTIB.

Oco6nuBoi yBarm 3acilyroBye OIliHKa €()EeKTHBHOCTI TEPCOHAI30BAaHUX KOMYHiKalii Ha ocHOBi Al-
TEXHOJIOTiH, OCKIJIbKM IHBECTHIIii y PO3pOOKY CHCTEM IITYyYHOTO IHTENIEKTy AJs iHAWBiTyami3amii KOHTEHTY
notpelyroTh 3HaYHMX mNodaTtkoBux BHUTparT [20]. B pobGoti [20] aBTOpM pPEKOMEHIYIOTH BHKOPHCTOBYBATH
nokasHuk "incremental value" (mep 3 aHri. noAaTKOBa LIHHICTB), SKy CTBOPIOE MEPCOHANi3alis HOPIBHIHO 3
MacOBHMH KOMYHIKalissMH. YIIpaBIiHCHKHH MiJIXiJ] Ma€ nependavyaTy MioTHe TecTyBaHHs Al-niepcoHaizaunii Ha
00MEXEHOMY CETrMEHTI CIOXXMBAadiB 3 MOAAIBIINM MacIITaOyBaHHSAM Y pa3i JIOCATHEHHS LIJIbOBHX IOKAa3HUKIB
edpextuBHOCTI. B poboTi [18] Bu3Hauwim, mo iHBectuuii y Al-nepcoHnamnizamito okynaroTbcs npotsirom 8-12
MICSIIIB 3a yYMOBM JIOCATHEHHS IiJIBUIIEHHS conversion rate MiHiMyMm Ha 25%, 110 Ma€ BpaxoBYBaTHCA
MEHE/DKMEHTOM IIpH IUIaHyBaHHI OIO/DKeTy Ha HU(POBI KOMYHIKallil iHHOBalifHWMX NpoAykTiB. KputuuHo
BXJIMBYIM € BIIPOBADKEHHS real-time aHaIITHKY (TIep.3 aHTJI aHATITHKA B PEXKUMI PEalIbHOTO 4acy), SIka J03BOJISE
OTICpPAaTUBHO KOPUTYBAaTH KOMYHIKaIliiiHi CTparerii Ha OCHOBiI (PaKTHYHOI €MOIiHHOI peakxIlii CIoKUBaYiB, IO
0COOJIMBO aKTyaJIbHO Ha €Tar BUBEACHHS 1HHOBAIli Ha PUHOK, KOJU HEMOJKIIUBO CIPOTHO3YBATH CIPHUHHATTS
MPOIYKTY IITBOBOIO ayTUTOPI€I0 BUKIIOYHO HA OCHOBI TEOPETHYHUX MOEIIECH.
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BucHoBkn

VY cTarTi BU3HAYEHO YIPaBIIHCHKI BUKIMKH MPOCYBAaHHS IHHOBAIIMHUX IPOAYKTIB B yMOBax IM(pOBOi
TpaHcopMallii eKOHOMIKH, KIIIOYOBHM 3 SKHX € PO3PHB MK TEXHOJIOTIYHOIO JOCKOHATICTIO NMPOXYKTY Ta
3JIATHICTIO PUHKY CIPHHHATH HOTO IHHICTH uepe3 TpaauliiHi iHpopMmauiiHi komyHikawii. OOIrpyHTOBaHO
HEOOXiIHICTh Tepexomy Bim campaign-based o ecosystem-based Momemi ympaBmiHHS MapKETHHTOBHMH
KOMYHIKaI[isIMH, € CTIOKUBAY NEPETBOPIOETHCS 3 ITACHBHOTO OTPHMYBada iHQOpMaIlii Ha aKTUBHOTO CIiBTBOPIIA
eMOLIHHOTO JOCBiAy B3aemomii 3 IHHOBAIiifHEM mpOAYKTOM. Po3poOieHO cucTeMy peKkOMeHAamild IIoao
VIOpaBITiHHA MAapKEeTHHTOBUMH KOMYHIKAIliIMH Ha pi3HHX eramax auysii iHHOBamii, mo audepeHmitoe
KOMYHIKaIliifHi cTpaTerii, KaHaIM Ta eMOIliifHi Mece/pKi BIATOBIAHO 1O CHEMU(iKHd HiTbOBOI aymuTOpii Bif
IHHOBATOPIB A0 Mi3HBOI OUTBIIOCTI. 3aPOMOHOBAHO CcTpaTerii mH(pPOBOr0 MAPKETHHTY AJIS TOJOJTAHHS IIECTH
KJIFOYOBUX KOMYHIKalifHUX Oap'epiB Ipu BIPOBaKCHHI iHHOBaliil Ha puHOK. OOGIPYHTOBaHO HEOOXIIHICTH
BIPOBAPKEHHS TPUCTYNEHEBOT CUCTEMH OLIIHKHM €()EeKTUBHOCTI YIPaBIIHCHKUX PILIEHb Y chepl MapKETHHIOBUX
KOMYHIKalliil 1HHOBaLlIHHUX NPOJYKTIB, IO IHTErpye eMOIlilHi, MOBENiHKOBI Ta (iHAHCOBI METPHUKH JUIs
NPUHHATTS OOIPYHTOBAHUX PillIEeHb IPO PO3MOALT MApPKETHHIOBOTO OIOJDKETY B yMOBAaX €KOHOMIKH BPa)KEHb.

Abstract

Modern enterprises engaged in the development of innovative products face a complex of management
problems related to the ineffectiveness of traditional marketing communications for promoting technological
innovations. According to the State Statistics Service, only 18% of Ukrainian enterprises are innovatively active,
while the main obstacle to the commercialization of innovations is not technological, but communication barriers.
In the context of the economy of impressions, where the consumer is oriented not on the rational characteristics of
the product, but on the emotional value of interaction with the brand, there is a need to rethink the strategies for
managing marketing communications of innovative products.

The purpose of the study is to substantiate recommendations for managing marketing communications for the
effective promotion of innovative products in the experience economy based on digital marketing tools. Research
methods. The work uses systems analysis methods to identify management challenges for promoting innovations,
comparative analysis to systematize traditional and innovative approaches to marketing communications, and
generalization and systematization methods to develop recommendations and digital marketing strategies.
Research results. The fundamental differences between the traditional "product-centric® and innovative
"experience-centric" approaches to managing product promotion are identified, which are manifested in the shift
in focus from informing about characteristics to creating an emotional experience of interaction. A system of
recommendations for managing marketing communications for innovative products has been developed according
to the five stages of innovation diffusion (awareness, interest, evaluation, trial, adoption) with differentiation of
the target audience, communication tasks, channels, content formats, and emotional messages. Six digital
marketing strategies are proposed to overcome communication barriers of innovative products, in particular:
creating a virtual experience through VR/AR technologies to reduce the risks of mistrust, transforming technical
descriptions into emotional narratives, forming a community of early adopters through co-creation mechanisms,
using the STEPPS virality principles, using universal visual symbols, and ensuring the authenticity of
communications. The need to implement a three-stage performance evaluation system that integrates emotional
(sentiment analysis), behavioral (engagement rate), and financial (CLV, ROMI) metrics is substantiated.
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