ECONOMICS 66

Makcum FO. Cepnyxos', Auapiii M. Yupka®

AHAJII3 ITPOLIECIB 3BYTY IMPOJAYKIIIT
B YMOBAX [IU®POBOI EKOHOMIKH

Jlocaidoncenna npucesauene ananizy ounamiku ma ocobaueocmeii po3GUMKY DUHKY
eaekmponnoi Komepuii 6 Yixpaini. OcHo6HI pe3yabmamu 00CAiONCEHHA NoKazaau, wio oodcseu
e1eKmpoHHOT mopeieai 0eMOHCIPYIOMb CIAGiAbHY NO3UMuUGHY OuHamixy, spocmaroqu 3 110 mapo
epuy 2020 poui 00 239 mapo epn 'y 2024 poui. Bcmanos.aerno, wo karovosumu Kanaiamu npooaxcie
€ eaacHi inmepnem-mazazunu, mapxemnaeiicu (Rozetka, Prom.ua) ma couiaavni mepedci.
Haiibiavwm nonyasapuumu xameeopiamu moeapieé € eAeKmpoHIKa, 0052 ma 63ymms, a mMakKoic
moeapu 045 domy. Busnaueno, w0 ocHosHuMU hakmopamu, w0 CIMpuUMyIOms po36UMOK PUHKY, €
Hu3bKuil pieenv 006ipu, CKAAOHOW 3 A02ICMUKOI0, GUCOKA 6APMICHIbL PeKAaMU ma MIHbOGUL
DUHOK.

Karouosi caosa: enekmponna Komepuyjis, oHAGIH-MOP2iéAs, MapKemnaeicu, po3opiona mopeieas,
JuHamika punky, Kanaau 30ymy, no2icmuka.
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ITocTaHoBka mpoosemu. CydacHUIA CBIT menmaji OiLIbINe MiIKUATATI3yETHCS, a
TpaauliliHi Oi3HeCc-MpoLeCH MOCTYIIOBO TEepeBOASIThbCS y LubpoBUil (popmMmar.
OmHUM i3 KII0YOBUX IpaiiBepiB 1LIbOTO MPOLIECY BUCTYIIAE €JIEKTPOHHA KOMEPILIis (e-
commerce), sika AEMOHCTPYE CTa0iJbHYy AMHAMIKy 3pOCTaHHSI Ta 3a0e3Iedye
CYTTEBE HapOollyBaHHS 00CATIB peatizallii MpoayKilii yepe3 HudpoBi KaHaIU 30yTY.

ITapanenbHO BinOyBa€Tbcsl akTUBHE (hOpMYyBaHHSI LUGPOBOI €KOHOMIKH, 1110
XapaKTePU3YETHCS IIMPOKUM BIIPOBAKEHHSIM TaKUX €JEMEHTIB, SIK €JeKTPOHHA
KoMeplisi, rardopMu HUGPOBUX MPOAAXKiB, 3aCTOCYBAHHS IITYYHOTO iHTEIEKTY
(Al) nns mepcoHaizallii mpomno3uiiii, aBroMatu3ailiss CRM-npolieciB, a Takox
BUKOPUCTAHHSI aHAJITUKU BEJIMKMX JaHUX IJISI ONTUMi3allii JJAaHLIIOTiB TTOCTauyaHHsI
Ta 30yTYy.
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Crin Bif3HAYUTH, 1110 MTPAKTUKA 3aITPOBAIKEHHS Ta BUKOPUCTAHHS LIU(PPOBUX
IHCTPYMEHTIB /IS €JIEKTPOHHOI TOPTiBJIi PO3BUBAETHCS AKTUBHUMM TEMIIAMU Ta
noTpedye HAJIEXKHOTO HAYKOBO-METOAUYHOTO OOTPYHTYBAHHSI Ta OCMUCIICHHS.

AHaJi3 ocTaHHIX T0CJiKeHb Ta myoJikamii. Buxonsuu i3 icHyl040T0 HayKOBOTO
JIOPOOKY METOI0 AOCITIIXKEHHS € aHaJli3 iICHYI0OUMX iIHCTPYMEHTIB Ta MPOLIECiB 30yTy
OPOAYKIi B yMoBax LM(MPOBOi TpaHChHOpMaLlii.

JocaimKkeHHIM BIUIMBY HU(PPOBOI €KOHOMIKMA HAa MAapKETUHI, YIPaBIiHHS Ta
TpaHcdopMalilo Oi3Hec-MpoleciB 3aliMaloThCsl SIK YKPaiHCbKi, Tak i 3apyOiKHi
BueHi. Cepell akTyalbHUX POOIT BapTO BiA3HAUYUTH aHANITUYHI MaTepiaiu MDPI
[1], me posrasiHyTO TpaHchopMallilo MapKETUHTOBUX KOHUEMUIi Mil BILUIMBOM
HU(pPOBUX TEXHOJIOTIM, a TakKoxX gociimkeHHs ScienceDirect (2024) [2], ske
3ocepeakeHe Ha UM@poBi3alil MpomaxiB Ta OMNTUMI3allil mpoleciB 30yTy i3
3acTOoCcyBaHHAM sales enablement miardopm y B2B-cekropi. Ilpaui ScienceDirect
(2024) npucBsYeHi BIPOBAIXKEHHIO iHHOBALIMHMX LMUGPOBUX TEXHOJOTIH Yy
npoaaxax Ta iXx yMOBHUM edekTam Ha e(PeKTUBHICTb MisTTbHOCTI (ipMm.

3HayHUil HayKOBUI iHTepec BUKIMKae poboTta Developing a digital maturity
model for the sales processes of industrial projects [1] B sskuit po3rstHyTI TIpotiecu
30yTy NMpOAyKIIil y undpoBiit ekoHoMilli. CUCTeMaTUYHUMA OIS YUHHUKIB BILIUBY
Ha BIIPOBA[KEHHSI €-COmMmMmerce 3 ypaXyBaHHSM TEXHOJOTiYHUX, €KOJIOTIYHUX Ta
JIOBipUMX acrekTiB nmomaHo B gochiimkeHHi Loo, Mei Kay, Sridar Ramachandran,
and Raja Nerina Raja Yusof [4]. ¥ cBoto uepry, myoutikaitis podotu «MapKeTHHTOBI
cTparerii 'y cdepi e-commerce: IMepcoHali30BaHMIF KOHTEHT, peKOMeHJallil Ta
NiIBUIIEHHS AOBIpYM MOKYILIB» [5] MPOMOHYIOTh MPaKTUYHI pEeKOMEHMallii Ta
MOJIeJIi MAPKETUHTOBUX CTPATETil A1 e-commerce B eroxy Hu@poBoi eKOHOMIKH.
AHanitTuyHi pociigxkeHHs “Promodo. JlochigkeHHSI YKpPaiHCbKOTO PUHKY
eCommerce—2025” [6] posrisimae Ta aHalli3ye CTPYKTYpy Ta TeHIEHILi
YKPaiHCBKOTO PUHKY €JIEKTPOHHOI TOPTiBJIi.

CyTTeBUII BHECOK Y BUBYEHHSI YMHHUKIB AOBIpU OO €-commerce 3po0uiiu
3apyOixkHi mocainHuku. Tak, y poooti Sulistyowati T. & Husda N. E. [7] npoBeaeHo
KOMIUIEKCHUI aHali3 (akTopiB (GopMyBaHHS HOBIpA IMPU OHJIANH-TIOKYTKaXx.
Kypnuan Data and Information Management [8] omy0JlikyBaB poOOTy TIPUCBSUEHY
yuHHUKaM Ja0Bipu y C2C-cepenoBulax Ta OCOOJMBOCTSIM BIPOBAIXEHHS €-
commerce y KpaiHax, 10 po3BuBatoTbcd. Y mpaui ehirli M. [10] poskpuro
B3a€EMO3B’I30K MiX [OBipOI0 1O BeOCalTy, MOBEAIHKOI MOBTOPHUX IMOKYMOK i
pekomeHnanit. JociimkenHs AlSheikh M. (2024) [11] akueHTye yBary Ha BIUIMBI
OHJIAH-BIATYKIB i pEATUHTIB HA PiBEHb JOBIpU CMOXMWBAYiB 10 €-commerce.

MakcioTtenko, I. y po6Goti [12] mnpoBiB aHalli3 TeHIEHLi pPO3BUTKY
€JIEKTPOHHO1 KOMEpIIil.

Hocnimxenns IpuniB Haranii Ta JlicoBewkiit Jlimii Ha Temy: OcobauBOCTI
aKTMBi3allii 30yTOBOi MiSTILHOCTI KOMITaHiM 3a JOIMOMOTrol0 MapketmieuciB [13]
MPUCBIYEHO OCOOIMBOCTSIM aKTHUBi3allii 30yTOBOI MiSUIBHOCTI KOMITaHI Mpu
BUKOPUCTAHHI MapKeTIUIEHCIB K KJIIOYOBOTO KaHally OHJIAiH-TOPTiBJIi, HABOASTh
KJacudikallito MapKeTIIeHCiB Ta aHATi3yI0Th (hyHKIIIi iX 30yTOBOI AiSITTBHOCTI.

PosmisiHyTO pi3Hi KaHaM eJIEKTPOHi 30yTy MPOYKIIii Ta X JTMHAMIKY Yy poOOTi
[14]. ¥V mocnimxenHi bypka b. O., ta Illkoga M. C. [15] po3rigHyTO MUTaHHS
Cy4yaCHUX HAayKOBUX IiIXOMiB O PO3BUTKY €-commerce, MOCTIIKEHHS BIUIABY
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nudposizanii Ha Oi3Hec-MOHeNi OHJaH-KOMIAaHIiil, a TakKoX BUSIBICHHS
JIOTICTUYHUX 1 0e3meKoBUX 0Oap’epiB, 1O MNEPELIKOIXKAIOTh CTa0IJIbLHOMY
(PYyHKIIIOHYBaHHIO €JIEKTPOHHOI TOPTiBIi.

Merta nociimkeHHs. 3aBIaHHIMU JOCHTIIKEHHS €: MPOAHATi3yBaTU CTPYKTYpYy
30yTy MPOAYKIIil Y UMPPOBiii eKOHOMIllI Ha MPUKIAAi pi3HUX raay3ei Ta OLLiHUTU
pPO3MipH Ta 0OCATH €JIEKTPOHHOI TOPTiBJIli, TpoaHai3yBaTH KaHAIU 30yTy MPOLYKIIii
Ta JOCTIAUTHU Pi3HOBUIU IHCTPYMEHTIB 30YTy MPOMYKILil y IU(PPOBiii EKOHOMILLi.

Jns AOCATHEHHS IOCTaBJI€HOI METU CJii BUKOHATU HACTYNHi eTanmu
JIOCITIIXKEHHST:

- BU3HAUWUTU HANpsSIMU Ta Tany3i MO SKUM Oyne 30MpaTvcs CTaTUCTUYHA
iHbopMallis;

- 3i0paTy HEOOXiTHUI MacUB CTATUCTUYHOI iH(MOpMAallii Ta MpoaHATi3yBaTH ii
3a OMOMOTOI0 €KOHOMiIKO-MaTeMaTUYHUX METOIIB.

IMopiBHATH Ta MpoaHali3yBaTU OTPUMAaHI NaHHi, BUAUIMTU 3MiHU Ta OMUCATU
iX, BiIKpuBaro4i HOBi 3aKOHOMipHOCTi. OnucaTu iHCTPYMEHTU 30YyTy MPOAYKIIl Y
U@ POBiit EKOHOMILIi Ta iX 3aCTOCYBaHHS.

Jatu iHTepnpeTaiito OTPUMaHUM pe3yJIbTaTaM.

3poOUTU BUCHOBKHM Ta BUAUIATA HAYKOBY HOBU3HY i TPAKTUYHY 3HAYUMICTh.

OcHogHi pe3yabraTi AocaikenHs. Hapasi TpeTuHa HaceneHHs CBITY 3IiliCHIOE
MOKYIKY 4Yepe3 iHTepHET, 10 (PopMye OOCAT CBITOBOI €JEKTPOHHOI KOMEPIIii Ha
piBHi 6 TpaH mon. CIIA, a mo 2027 poky lieii MOKa3HUK MPOTHO3YEThCS Ha PiBHi §
TpiH poi. CIHIA [16]. Y 2025 poti KiJbKicTh OHJIAH-TIOKYITLIB O4iKyBaHO 3pOCTE JI0
2,77 MapA 3aBASKA TONAJBIIOMY PO3BUTKY E€JEKTPOHHOI KOMEPIIii, IIUPIIOMY
NPOHUKHEHHIO iHTEpHETYy Ta MiABUILEHHIO 3PYYHOCTI MNOKynmok. Haitoinbiri
noka3Huku 3adikcoBaHo y Kurai (915,1 min kopucrtysauis) ta CILA (270,1 min) [16].

B VkpaiHi Haiibinblle KOpUCTYBadiB €JEKTPOHHOI KOMEPIil MeEIIKae y
LenTtpanbHoMy perioHi (24%), Toni sk y 3aximHomy — 23%. HailHikumii piBeHb
MOKYINOK crnocTepiraetbcss y CxinHomy Ta [liBHiuHOMY perioHax. Jlimepom 3a
obcaramu € Kuis, ge y 2023 poui Oyjo 3aificHeHo 15% yciX iHTepHET-MOKYIIOK
Kpainu. JluHamika oOcsriB po3npiOHOI Ta eJIeKTPOHHOI TOPTiBIIi B YKpaiHi 3a 2020-
2024 poxu HaBeJaeHO B TaoI. 1.

Tabruys 1. O6ear po3apibHOI Ta enekTPOHHOI TopriBni B YkpaiHi (2020-2024 pp.)
nobydosaHo asmopamu 3a OaHumu: [epxaeHol criyx6u cmamucmuku YKpaiHu, a makox
aHanimuyHux 0aHux 8i0 nPoeiOHUX KOHCanmMuHa208UX ma O0CIOHUUBKUX KOMMaHIl, sK-om

Promodo [6, 18]

Pik 3aranbHuii obcAar O6c¢Ar enekTPoHHOI YacTka e-commerce
po3apibHoi Toprisni Toprisni (e-commerce), | Big 3aranbHoro obcary
(mnppa rpH) (mnpa, rpH)
2020 1042,4 110 10,5%
2021 1320,6 140 10,6%
2022 1289,3 140 10,8%
2023 1822 182 10,0%
2024 (nporHos) 2184 239 10,9%

JAunHaMika o0cCsTiB eJIeKTPOHHOI TOpriBii B YKpaiHi npotsirom 2020—2024 pp.
JIEMOHCTPY€E CTaOUIbHMII piBeHb 4acTKU PUHKY (01m3bko 10%) i3 MO3UTUBHUM
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3poctaHHIM y 2023—2024 pp. B Tabnuiii 2 HaBeneHO TMHAMIKY TEMITiB 3MiH 0OCSTiB
pO3apiOHOI TOPTiBIi 32 BUTAMMU.

Tabnuys 2. QnHamika TemniB 3miH ob6cAriB po3apibHoi TopriBni 3a BUAamMu
2020-2024 poku, nobydosaHo asmopamu 3a daHuUMu: [epxasHoi cryxbu cmamucmuku
YkpaiHu, a makox aHanimu4yHux daHux 6i0 NposiOHUX KOHCanmMuUHa08UX ma
docnidHuubKUX KoMnaHil, ssik-om Promodo [6, 18]

Pik | O6csar po3gpibHoi Temnu O6csr e- Temnu YacTka e-
TopriAi 3pOCTaHHA (pik commerce 3pOCTaHHA (pik commerce, %
(mapa rpH) 80 Poky), % (mnpa rpH) 80 POoky), %
2020 1042,4 +15,6 110 +41,0% 10,5
2021 1320,6 +26,7 140 +27,3% 10,6
2022 1289,3 -2,40 140 0,00% 10,8
2023 1822 +41,3 182 +30,0% 10,0
2024 2184 +19,9 239 +31,3% 10,9

Sx Gauumo daHi MOKa3ylTb, 110 YKPAalHChKUI PMHOK TOPTiBIi, IOIPU
Cepilo3HI BUKJIMKM, MPOJEMOHCTPYBAB CTIiMKICTb Ta 3HAaTHICTh A0 IIBUAKOTO
BimHOBieHHS. O0OpPOT SIK pO3APiOHOI TOPTiBJII B LIJIOMY, TaK i eJIeKTPOHHOI
KOMep1Iii 3pocTae, Xxoua i 3 pi3HUMHU TeMITaMU B Pi3Hi Iepionmn.

ITonpu BUCOKI TeMITM 3pOCTaHHSsI, YaCTKa eJIEKTPOHHOI KOMEPIIil B 3araJIbHOMY
00cs13i po3npiOHOI TOPTIBJIi 3aJUIIAETHCS BiTHOCHO CTaOiIbHOIO, KOJIMBAIOYMUCH
om3bKo 10-11%. Lle cBiquuTh MO KiJIbKA BaKJIMBUX MOMEHTIB:

1. TloreHwian st 3pOCTaHHS: IOPIBHSIHO 3 PO3BUHEHUMMU KpaiHaMu, Ae
yacTka e-commerce Moxe csaraty 20-30% i Oiibliie, YKpaiHCbKUIA PUHOK 1€ He
JIOCSAT CBOTO MaKCUMYMY.

2. TlapanenbHuii pO3BUTOK:. e€JEeKTPOHHA Ta TpaaulliiiHA TOPTiBIs
PO3BMBAIOThLCS IapajieJibHO, a He KOHKYPYIOTh MiX co00010. barato 0i3HeciB
BIIPOBAIXYIOTh OMHIKaHAJIbHY MOJIEJIb, TIOENHYIOUN odIaliH- Ta OHJIANH-IIPOIaXi.

AHaJiTUKa PUHKY eJIeKTPOHHOI KOMeplii B YKpaiHi MoKa3ye, 110 CITOKMUBavi
HalyacTille KynyloTh OHJIAIH TOBapH, 1110 HAJIEXATh 10 TAKUX KaTerOpiii:

1. EnexTpoHika Ta akcecyapu.

Ls xaTeropis 3aauinaeTbesl Oe33arepeyHrM JIiIepoM 3a 00CSITroM IMPOJaXiB Ta
TTOTTUTOM.

KimouoBi ToBapu: cmMapT@oOHM, HOYTOYKM, KOMITIOTEpPH, IUIAHIIETH,
TeJICBi30pH, a TAKOXK IpiOHA ITOOYTOBA TeXHiKa Ta aKcecyapu (HaBYIITHMKH, 3apsiaHi
MPUCTPOI, CMapT-TOTUHHUKM).

IlepeBaru: oHyaifH-Mara3uHM 4acTO MPOIOHYIOThH M PIIUI aCOPTUMEHT, HixX
(i3nuHi, MOXJIUBICTh TOPIBHSAHHS XapaKTepUCTUK Ta IIiH, a TaKOX CIelLiaJlbHi
MPOTMO3MIIil, aKIlii Ta MOXKJIUBICTh O(OPMIICHHST KPEAUTY OHJIAMH.

2. Opdr Ta B3yTTS

g xarteropis crabinbHo BxoauTh mo TOII-3. He3Baxkaioum Ha naeske
3HMKEHHS cepeIHboro yeka y 2024 poili, KiJIbKiCTb TTOKYITOK B IiJIOMY 3poca.

INepeBaru: llupokwuii BUOip OpeHiB, pOo3MipiB Ta CTUIIIB, IKMX MOXe He OyTH
B odiaitH-MarasuHax. AKTUBHUI PO3BUTOK YKPaiHCHKMX AM3aliHEPChbKUX OpeHIiB,
SIKi 311€01/IBILIOTO MPOAAI0Th CBOIO MPOAYKIIiIO Yepe3 iHTepPHET Ta COLliajibHi Mepexi.

3. KocMeTrnka Ta 3acobu JOTJsiay
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Lleit cerMeHT aKTUBHO 3POCTA€, OCKIIBKU CITOXMBAYi LIYKaIOTh 3PYYHOCTI Ta
JIOCTYITHOCTI.

KitouoBi ToBapu: [eKopaTMBHA KOCMETUKA, 3aCO0U MO JOTJISIAY 3a IIKIpoIo Ta
BoJIOCCSIM, Hapdymepisi.

IlepeBaru: 3py4yHicTh BUOOpPY Ta 3aMOBJICHHSI, MOXKJIMBICTb UMTATU BiIl'YKU
IHIIIMX TIOKYIIIiB, & TaKOX IIMPOKUI BUOIp MPOMyKIlil — BiJ Mac-MapKeTy IO
HilIeBUX Ta MpodeciiitHuX OpeH/IiB.

4. ToBapu 11 1OMY Ta PEMOHTY.

Lla xaTteropis HaOy/1a 3HAYHOI MOMYJSIPHOCTi, 0OCOOJIMBO B YMOBaX BOEHHOTO
yacy Ta BiTHOBJICHHSI.

KitouoBi ToBapu: apibHa mnmoOyToBa TexHika g KyxHi (OyieHaepu,
MiKpPOXBUJIbOBKM), MeOJIi, AEKOP, a TaKOXK OYyAiBeJIbHI MaTepiaiu Ta iHCTPYMEHTH.

IlepeBaru: 3py4yHicTh AOCTaBKM TabapUTHUX TOBapiB, BEJUKUN BUOIp Ta
MOXJIMBICTh MOPiBHSHHSA LiH Ha OyIiBeJIbHi MaTepiaiu.

5. ToBapu 1y1st TBApUH

PuHOK 300TOBapiB aKTUBHO MEPEXOIUTH B OHJIAIH, 1110 BifoOpaXxae 3pOCTaHHS
KUJIBKOCTI JOMaIIHiX YII00JeHIIB Ta OakaHHs BJIACHUKIB 3a0e3MeYuTH iX BCIM
HEOOXiTHUM.

KitrouoBi ToBapu: KOpMHU, irpalliku, akcecyapy Ta 3aco0U MO JTOTJISI LY.

IlepeBaru: 3py4HicTh pEryJIsipHOrO 3aMOBJIEHHS BAXXKHX MaKYHKIiB 3 KOPMOM Ta
MOXJIMBICTb OTPUMATU TOCTYIT A0 CHeliai30BaHOi MPOAYKILil.

6. [MpoayKTy XapayBaHHS

OnnaiiH-npojaxi MpoayKTiB MOKa3aau 3HaUHe 3pOCTaHHs, OCOOJIMBO B APYTiii
noJyioBuHi 2024 poky.

IlepeBaru: cepBicM IIBUAKOI TOCTAaBKM MPOMAYKTIB Ta TOTOBi palliOHU, IO
€KOHOMJIATh Yac CHOXWBAyiB. AKTUBHUI PO3BUTOK BJIACHUX OHJIAWH-CEPBICiB Y
BEJIMKUX CyTIepMapKeTiB.

3arajibHi TeHAEHIIi1, 110 BIIMBAIOTh Ha BUOIp TOBApIiB:

3py4HiCTh Ta €KOHOMisl Yacy: MOKYIIi OOWPAalTh OHJIAWH-IIOMIHT JJIs
€KOHOMIi Yacy, 110 OCOOJIMBO aKTyaJbHO JISI 3aMOBJIEHHSI MPOAYKTiB, JIiKiB Ta
no0OyTOBOI XiMil.

LliHa: MOXJTMBICTh IIBUAKO MOPIiBHATHU LIiHU Y Pi3HUX MPOMABLIB € ONHUM 3
KJTIOYOBHUX (haKTOPiB, 110 CTUMYJIIOE OHJIAWH-TPOAAXi.

YKkpaiHCbKi MiANPUEMCTBA Ta IHTEPHET-Mara3uHu BUKOPUCTOBYIOTh
PI3HOMAHITHI KaHaJU U MPOCYBaHHS Ta MPOJAXy TOBAPiB B iIHTEPHETI, 1110 MOXHA
YMOBHO MOJUJIUTU Ha BJIACHi, OpeHA0BaHi Ta peKJIaMHi.

BrnacHi kaHanu.

Lli xaHaMM € TOBHICTIO KOHTPOJbOBAaHMMM TIPOAABLEM i € OCHOBOIO HOTO
OHJIaliH-0i3Hecy.

BiacHuii iHTepHeT-Mara3uH (BeOCaiT): 1e KJIACUYHUU 1 HaWBaXKJIMBIlLIM
KaHai. BracHuil callT m103BOJISIE TTOBHICTIO KOHTPOJIIOBATU AU3aliH, (PyHKIiOHAT,
MapKeTHHT, L[iIHOBY MOJITUKY Ta CHIKYBaHHS 3 KiieHTaMu. [Tpuknanu: EmiteHtp,
Allo, Citrus, Rozetka Ta iHi.

Mob6inbHuit gopatok: CreuianizoBaHi AomaTKu st CMapT@OHIB, sKi
MOKPAIIYIOTh JOCBiJ KOPHUCTYBaUiB, MPOIMOHYIOTh NTEPCOHAJI30BaHi MPOIMO3UILil Ta
CIIPOILIYIOTh Mpoliec MOKYNKKU. OcobaMBO MOMYJISIPHI cepell BETUKUX PiTEHIepiB.

ACTUAL PROBLEMS OF ECONOMICS, # 9 (291), 2025
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CouianbHi Mepexi: AKTUBHO BUKOPUCTOBYIOThCS SIK JUISI TIPSIMOTO TIPOAAXKY,
TaK i Ay1s1 noOya0BHU CITUTBHOTH Ta 3aiTydyeHHs Tpadiky. Instagram, Facebook, TikTok
e mpodiai BUKOPUCTOBYIOTBCS SIK BITPUHM, J€ MyOJiKylOTbcs (hOTO Ta Bifeo
TOoBapiB, a mpodaxi BigOyBaroThcs uepe3d aupekT (Direct Messages) abo 3
TMOCUJIAaHHSIM Ha CaWT.

OpeHnoBaHi KaHanu (Mapketruieiicn).

Lle Benuki oHnalH-UIaTGOPMU, 1€ Pi3HI MPOIABLi MOXYTh PO3MIIIyBaTH CBOL
toBapu. Lli KaHaNIU € 3pyYHUMU, OCKIJIBKU JO3BOJISIOTH IIBUAKO OTPUMATU TOCTYII
JIO BEJIMKOI ayIUTOpii.

MapkeTtiuteiicu 3araJbHOTO MPU3HAYEHHS:

Prom.ua: OnuH 3 HaiibiTbIIMX MapKeTIUIeliciB B YkpaiHi. [IpogaBiii muatars 3a
pO3MillleHHS TOBapiB, a TuiaTdhopMa 3abesneuye Tpadik Ta iHOPacTpyKTypy.

Rozetka.ua: TloumHama $gK iHTepHET-Mara3wH, aje TMEpeTBOpPUIIacs Ha
TMOTY>XHUI MapKeTIUICHC.

Bigl.ua: Mapketneiic 3 MEHIIOI KiJIbKICTIO TPOAaBIIiB, aje 3 (POKYyCOM Ha
SIKICTb Ta ACOPTUMEHT.

CreuiaslizoBaHi MapKeTILIecH:

Kasta.ua: @okycyeTbcsa Ha OIs131 Ta B3YTTi.

MakeUp.ua: CrneuianizyeTbCs Ha KOCMETHLI Ta Mapdymepii.

Pexiamui kananu (ImaTHe mpocyBaHHS).

Lli xaHamu BUKOPUCTOBYIOThCS JJIs1 3ajdydyeHHs Tpadiky Ha BiacHi abo
OPEHJIOBaHI MalTaHUYUKU.

KonrtekctHa pexiiama (Google Ads): Jlo3Bossie mokaszyBaTW OTOJIOIIEHHS
KOpHUCTyBayaM, sIKi IIIyKalOTb KOHKPETHI TOBApU YU MOCTYTU B MOLIYKOBIiil cucteMi
Google. Lle onuH 3 Halle(heKTUBHIIINUX KaHATIB IJIs «raps4oro» Tpadiky.

TapretoBaHa pexiamMa B couiajbHuX Mepexax (Meta Ads, TikTok Ads):
[o3BossIe MOKa3yBaTU OTOJIOLIEHHSI TIEBHIM ayauTopil 3a iHTepecaMu, BiKOM,
MiClIeM pO3TalllyBaHHS TOLIO.

Email-MapkeTuHT: po3cuiika eIeKTPOHHUX JIUCTIB 3 iHDOpMalli€lo Mpo aKilii,
HOBI TOBapM Ta MEPCOHATi30BaHi MPOIO3UILLil JUIs1 ICHYIOYUX KJIIEHTIB.

IIpaiic-arperatopu (Hotline.ua, Price.ua): caiitu, siki 30UpatoTh iHdopmaliito
npo ILiHM Ha TOBapu B DPi3HUX iHTepHeT-MarazuHax. [IpopaBui TUIaTATH 3a
PO3MILIIEHHS CBOIX MPOMO3UILili, a KOPUCTYBaui MOXYTb JIETKO MOPiBHSATH LIiHU.

IHdaoeHcep-MapKeTUHT: cHiBOpals 3 OjJorepaMu Ta JigepaMu JyMOK ISl
MPOCYBaHHS TOBAPiB cepell IXHbOI ayAUTOPil.

EnextpoHHa koMeplis B YKpaiHi He € 3aMiHOIO TpaauliliHil TopriBmi, a ii
JIOMTOBHEHHSM Ta MOTY>KHUM iHCTPYMEHTOM JUIs1 MaciuTabyBaHHs Oi3Hecy. CydacHuUi
YKPaiHChbKUI PUHOK TOPTiBJIi PYXa€ThCs B OIK OMHIKAHAJIBHOCTI, [1¢ YCHillIHi 6i3Hecu
TOEHYIOTh CWJIBHI CTOPOHU 000X KaHasiB. Mi3uyHi Mara3uHu BCe YACTillle CTalOTh
MYHKTaMU BUAAa4i OHJIAWH-3aMOBJIEHb, a IHTEPHET-Mara3uHu BUKOPUCTOBYIOTH
Mepexi oiaitH-TOYOK ISt TOKPALIEHHS JIOTiICTUKU Ta JOBIPYU KITIEHTIB.

TakvM 4YMHOM, OHJIAH-TOPTIBJIS HE BUTICHSIE TPAIULiliHY, a MOJAEPHI3YE ii,
pOOJISTYM PUHOK OUJIBII THYYKWAM, CTIHKKAM i JOCTYITHUM JUIS1 BCiX YYaCHUKIB.

Ockiibky (haKTUYHO OHJIAH TOPTiBJIS € YACTUHOIO 3arajbHOI TOPTIiBJi SKa
3MICHIOETBCA y TpaaulliiHOMY (hopMarTi, B €JIeKTPOHHIN TOPTiBJi iCHYIOTh Pi3Hi
KaHaJIM TTPOJaXiB MPOAYKIIii, aHATI3 SKUX HaBeIeHO B Ta0Iulli 3.
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Tabnuus 3. NepeBaryn Ta HeJOMiKM OCHOBHUX KaHaniB NpogaxiB, cucmemMamu308aHo
asmopamu

KaHan npogaxis MepeBarn Heponikun

BnacHuii iHTepHeT- MoBHWI KOHTPOAbL, NOBYA0BA MoTpibHi iHBecTULi B

MarasuH BNacHoro bpeHay, BiaCyTHICTb pPO3pO6KY Ta NPOCYBaHHA,
KOMicCilt NOBINbHUI cTapT
MapkeTtnneicu LLIBMAKKIA cTapT, 4OCTYN 4,0 BENUKOT BrcoKa KOHKypeHu,if, Komicii

ayanTopii, BiACYTHICTb BUTPAT Ha
po3pobKy

3pYyYHiCTb, MOX/MBICTb NPAMOTO
CNiNIKYBAHHA 3 KNIEHTAaMM, HU3bKi
BMTPATU Ha CTapT

Bucoka edpeKTUBHICTb, TOYHUI BUMIP
pesynbtaris (ROI)

3 NpoAaxiB, 0OBMeKeHiCTb y
MapKETUHTY

ObmexkeHui dyHKUioHan,
3a71eXKHICTb Big, NONITUKM
nnatpopmm

Bumarae 3Ha4Horo broaxkerty,
BMCOKa KOHKYpeHLia

CouianbHi mepexi

KoHTekcTHa/TapretosaHa
peknama

3Baxaroui Ha HasiBHICTb MepeBar Ta HeJOJTiKiB Y KOXHOTO i3 KaHaJliB, CydaCHUN
0i3HeC MepeXoauThb 10 OMHiKaHaJlbHOI 30yTOBOI CHMCTEMM, IO TIpallOE€ Ha
0o0'emHaHHsT Pi3HMUX KaHaJliB KOMYHIKaIlii Ta B3aeMoOjii 3 KiIi€HTOM (OHJIAaliH i
odnaitH) B €OuHY, 3JaroAXeHY CHUCTEMY, € KII€EHT MOXe Oe3MepelrKoaHO
MEPEXOAUTH BiJl OTHOTO KaHAJIy 0 iHIIOTO, CTBOPIOIOUM LiTiCHUI TOCBIJ MOKYITKHA
YU CMIJIKYBAHHS 3 KOMITAHIEIO.

CTOCOBHO OOCHTIB €JIEKTPOHHOI TOPTiBJli, OCHOBHUMHU ii arperaropamMu €
MapKeTIUIEMCH, $IKi aKyMyJloI0Th HaWOuIblIi 0O0CSATM MpoJaxiB TOBapiB, IO
HaBeleHOo y Tabuili 4.

Tabrnuys 4. Obear npogaxiB NPoBiAHUX MapkeTnnencie Ykpainm (2020-2023 pp.,
MIIpA FPH), cucmMemMamu308aHo asmopamu

Mapketnnenc 2020 pik 2021 pik 2022 piK 2023 pik
Rozetka 25 30 28 33
Prom.ua 17 20 19 24
Kasta 3 4 2,5 3
Allo 6 7 5 6,5

CraTUCTUMYHI JaHi TOKa3yloTh YiTKy TEHAEHII0 MJIST BCiX OCHOBHUX
MapKeTIUIeCiB: 3HauHe 3pocTtaHHs y 2021 poili, ToMiTHe TagiHHSA ab0 cTarHailis y
2022 potii yepe3 MoBHOMAacIITaOHe BTOPIHEHHSI, Ta CUJIbHE BimHOBIeHH y 2023 poii.
3arayioM, JaHi MiIKPeCTIOI0Th CTIKICTh YKPaiHCHKOTO PUHKY €JeKTPOHHOI KOMepIIii.
ITpoBinHi MapKeTIUIECU HE TiIbKW BUTPUMAIM CEPHO3HUN €KOHOMIUHUM BIUIMB
MMOBHOMACIITAOHOTO BTOPTHEHHSI, a il MPOJEMOHCTPYBAIU JUBOBUXHY 30aTHICTh
BiTHOBJIIOBATUCS Ta 3pOCTATH, 3MILIHIOIOUM CBOIO KJIIOUOBY POJIb B €KOHOMILII KPalHU.

OcHOBHUX (DAaKTOPH 1110 CTPUMYIOTh PO3BUTOK €JI€KTPOHHOI TOPTiBJIi B YKpaiHi
HaBeICHO B TaOJI. 5.

Hapeneni cdakTopu BKa3yloThb Ha KOMIUIEKCHUI XapakTep IMpoOjeM, IO
CTPUMYIOTh PO3BUTOK YKPaiHCHKOTO PUHKY e-commerce. IX BUpillleHHS TOTpedye
CHUJIBHUX 3yCUJIb SIK Oi3Hecy, TakK i JepxXaBW, CIPSIMOBAHMX Ha IIOKpallleHHSI
iHGPACTPYKTYpH, ITiABUIIEHHS TOBIpU CITOXMBA4iB Ta OOpOTHOY 3 TiHBOBUM
PUHKOM.
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Tabnuys 5. ®akTopwu, WO CTPUMYHOTb PO3BUTOK eNeKTPOHHOI TopriBni B YkpaiHi,
cucmemamu3o8aHo asmopamu 3a Mamepianom [17]

Mpobnema Onuc

HegpocraTHili piBeHb AoBipu baraTo cnoknBadiB BCe LWe He A0BiPATb OHNAMH-
nnaTexam Ta He BNeBHEeHi Yy AKOCTi TOBapiB, AKI KynytoTb B
iHTepHeTi. Lle 0c06MBO CTOCYETLCA CTAPLLIOrO NOKOAIHHSA.

CKNagHoLLi 3 NOTiCTUKOLO Ta HenocTaTHbO po3BMHEHA iHGPACTPYKTYpa LOCTABKM B

[,0CTaBKOKO HEeBEJIMKMX MicTax Ta CinbCbKilt micuesocTi. [losri TepmiHu
[OCTaBKM Ta BUCOKA BapTICTb MOC/Yr TAKOXK € CYTTEBUMM
npobaemamu.

KoHKypeHLUis 3 odpnaliH- TpaanUiHi MarasmHM 3aAMULWAKTLCA CUbHUM

MarasuHamu KOHKYpeHTOM, 0co6MBO A/ TOBAPIB, AKi MOKYMNLj XO4yTb
nobaynTn Ta NPOTECTYBaTU Nepes, NOKyNKoto (oaAr,
B3yTTA, Mebni).

Buncoka BapTicTb pekaamHoro 3pocTaHHA KOHKYpeHLii B OHAaliHi NpU3BOAUTb A0

NpOCyBaHHA 36i/1bLLIEHHA BaPTOCTi KOHTEKCTHOI Ta TapreToBaHoi

peKknamu, Wwo pobuTb BXif, Ha PUHOK CKNAZHIWMM Ans
Manux i cepegHix NiANPUEMCTB.

Hu3bKa WBMAKICTb iHTEpHETY B Xoua piBeHb NOKPUTTA MOBINbHUM IHTEPHETOM 3POCTaE, Y
OEAKMX perioHax LEAKUX perioHax AKICTb Ta WBMAKICTb NiAKNOYEHHA
33/IMLLAIOTLCA HU3bKMMU, L0 YCKAAAHIOE AOCTYN A0
OHNaNH-MarasmHis.

TiHbOBMI PUHOK 3HaYHa YacTMHA OHIAMH-NPOAANKIB 3AiNCHIOETCA Yepes
coujanbHi Mepexi Ta meceHaKepu 6e3 odiuiiHol
peecTpauii, WO CTBOPHOE HEYECHY KOHKYPEHL,ito Ta
YCKNaAHIOE 36ip TOYHUX CTAaTUCTUYHUX AAHMX.

Hecraya KBanipikoBaHMX Kagpis [na po3BnUTKYy e-commerce 6isHecy NoTpibHi cnewianicti B
ranysax mapkeTtuHry, SEO, UX/UI-am3aiiHy Ta N0ricTuKMy,
AKMX HA PUHKY MpaLi 4acTo He BUCTaYaE.

HaykoBa HOBHM3HA [OCHTIIXEHHS Ta MpakTUYHA UiHHICTb TOJSTaE Yy
crcTeMaTU3allii Ta BUSBJICHI MepeBar Ta HEeOMiKiB Pi3HUX KaHaTiB 30yTy MPOMyKIlii Ta
BU3HAYEHHI (paKTopiB, 110 CTPUMYIOTh PO3BUTOK €JIEKTPOHHOI TOPTiBJi B YKpaiHi.
A=IIpakTryHa UiHHiCTb pOOOTU MOJISTAE Y CUCTEMAaTU3allil (haKTOPiB, SIKi CTPUMYIOTh
PO3BUTOK €JIEKTPOHHOI TOPTiBJIi, SIKi MOXYTb OYTY BUKOPUCTAHI MiAMPUEMISIMU JJISI
PO3pO0KM e(DEeKTUBHUX CTPATETiii pO3BUTKY OHJIANH-0i3HECY, a TAKOX IEPXKaBHUMU
opraHamu i1t GOpMYBaHHS TOJIITUKU, CIIPSIMOBAHOI Ha MiATPUMKY CEKTODY.

BucHoBku. EnekTpoHHa KOMEPILisl € THYYKUM i CTINKUM CEKTOPOM YKPaTHChKOL
€KOHOMIKM, KU IMIBUAKO aJaNTyeEThCs O KPU30BUX YMOB. BoHa He 3aMiHIOE, a
JIOTIOBHIOE TPaAULiiHy TOPTiBIIO, PYyXalOUUCh y OiK OMHiKaHAJIbHOT Mojei. [Tonpu
iCHyIOUi MpoOJieMU, PUHOK MAa€ BEIUKUN MOTEeHUiad IS 3POCTaHHS, OCOOJIMBO
3aBJSIKU MONIMPEHHIO iIHTEPHETY Ta 3POCTAHHIO TOBipY CIIOXUBAYiB.
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