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Cmammio npucesyeHo docaiddxiceHHI0 cymHocmi, ocobaugocmetl I NPAKMUYHO20 3HA4eHHs yugdposoi mpaHcgopmayii mapkemuHz080i
cmpamezii npocysaHHs nionpueMcmea 8 yMogax 3pocmaroyoi poai yugposux mexHo02itl, 3miHu ingpopmayiiiHozo cepedosuwa ma esonroyii
cnoscus4oi nosedinku. Bcmanoesaeno, wo nepexio 8id mpaduyiiiHux nioxodie do yugposux € He MEXHIYHUM OHOB/eHHSM, A CUCTMEMHOI
ynpasaiHcbkoro mpaHcghopmayiero, wjo 0Xonaie€ 8ci emanu MapkemuH2080i disibHocmi: 810 aHaizy yugposoi npucymuocmi 0o nputinsmmsi
piweHb Ha 0CHOBI JQHUX | ABMOMAMU308AHO20 yNPABAIHHS 683AEMOOIEN 3 KAlEHMamu. BusHayeHo KAH0408i YUHHUKU, WO 8N/U8aI0Mb HA
yugposy mparcghopmayiro mapkemuHzosux cmpamezitl, ceped sKuXx: akmusHe 8nposadiceHHs iIHPopMayiliHo-KOMyHIKAYIliHUX mexXHo/102il,
3pocmaHHsl 8uMo2 00 NepcoHai308aHO20 cepesicy, hid8uweHHs KOHKypeHYii y yugpogomy npocmopi, a makoic poawb depicasHoi yugposoi
noaimuku. Y mesicax docaidxiceHHs1 06rpyHmMo8aHo KoOHYyenmyaabHy mModeas yugdposoi mapkemuHz080i cmpamezii npocy8aHHs, siIKa 8KAI04AE
n’ame nocsaidosHux emanis: aydum yugdposoi npucymHocmi nionpuemcmesa, cezmeHmayir yiabosoi aydumopii ma no6ydosy npoginto
Kkaienma (buyer persona), popmysanHss kKoHmenm-cmpamezii 8i0nogioHo 0o Yinbogux cezmeHmis, inmezpayiro yugpposux kamaiie i sanyck
602amoKaHa/NbHUX KAMNAHIll, a makoxc oyiHloeaHHs ehekmusHocmi 3 suKopucmauHHaMm kaiovosux nokasHukie (CTR, CAC, ROI, LTV, CR),
iHcmpymenmie A/B-mecmysanHs, mensnosux kapm (heatmaps) ma avaaimuunux naamgpopm (Google Analytics, CRM cucmemu). 30iticHeHo
nopisHsbHUl aHaai3 mpaduyiliHux i yugposux cmpamezill npocyeaHHsl, y pesyabmami 4020 06rpyHmMosaHo nepesazu Yyug@posozo nioxody 8
acnekmax nepcoHanizayii, eHyukocmi, IHmepakmueHocmi, mo4Hocmi OYIHIO8AHHs pe3ynbmamie ma ynpasaiHcbkoi adanmusHocmi.
Pezyabmamu docaiddceHHs Maiomb npakmuyHe 3Ha4eHHs1 04151 nidsuwjeHHs1 edheKmusHocmi mapkemuH208UxX KOMYHikayill i nocuseHHs
KOHKYPeHmMOoCnpoMOXCHOCMI nidnpuemcms.

Kntouoei cnoea: yugpposa mparcgopmayis, mapkemuHzoea cmpamezis, cmpamezisi npocyearHs, yugdposuil mapkemuHe, MapkemuHz08a
aHaaimuka, kKaieHmoopieHmosaHicms, yugposi KAHAAU, OMHIKAHAIbHICMb, NOBEJIHKA CNOJXCUBA1i8, MapKemuH208a edheKkmueHicmb.

The article is devoted to the study of the essence, features, and practical significance of the digital transformation of a company's marketing
promotion strategy in the context of the growing role of digital technologies, changes in the information environment, and the evolution of
consumer behavior. It has been established that the transition from traditional to digital approaches is not merely a technical update, but a
systemic managerial transformation that encompasses all stages of marketing activity - from the analysis of digital presence to data-driven
decision-making and automated customer interaction management. The key factors influencing the digital transformation of marketing
strategies have been identified, including the active implementation of information and communication technologies, rising demands for
personalized services, intensified competition in the digital space, and the influence of national digital policy. Within the framework of the study,
a conceptual model of a digital marketing strategy is substantiated. The model includes five sequential stages: auditing the company’s digital
presence, segmenting the target audience and developing a customer profile (buyer persona), developing a content strategy tailored to specific
segments, integrating digital communication channels and launching multichannel campaigns, as well as evaluating effectiveness using key
performance indicators (CTR, CAC, ROI, LTV, CR), A/B testing tools, heatmaps, and analytical platforms (Google Analytics, CRM systems). A
comparative analysis of traditional and digital promotion strategies has been conducted, which confirms the advantages of the digital approach
in terms of personalization, flexibility, interactivity, accuracy of performance evaluation, and managerial adaptability. The research findings
have practical relevance for improving marketing communication effectiveness and strengthening the competitiveness of enterprises.
Keywords: digital transformation, marketing strategy, promotion strategy, digital marketing, marketing analytics, customer-centricity, digital
channels, omnichannel communication, consumer behavior, marketing performance.

Bcryn

B ymoBax nudposisanii exkoHOMikH, BHCOKOi JAMHAaMiKM KOHKYpPEHTHOrO cepeJioBUILA Ta 3pocTarwydoi poJi
BipTya/ibHOTO IpoCcTOpy ¥ GOPMyBaHHI CMOXKMUBYOT0 BUOGOPY NMOCTAE HEOOXiAHICTh TpaHchopManii TpaguiiiHux niaxoAiB 0
MapKeTHHIOBUX KOMyHikaLill. [liAnpueMcTBa, 1110 He 3iHCHIOIOTD a/laNTallil0 MAPKETUHIOBUX CTpATETiH o yMOB udpoBoi
TpaHcdopMalii, HapaXkarTbCsl HA BUCOKHMU PU3UK 3HIKEHHSI PUHKOBOI CTIMKOCTi Ta BTpaTU KOHKYPEeHTHUX no3uliil. Came
TOMY BUHHUKAE NNOTpe6a B rJIMO0KOMY Iepe0CMHUCIeHHI iHCTPYMEHTIB, KaHaJIiB i miAX0/iB 0 MApDKETHHIOBOTO NTPOCYBaHHS 3
ypaxyBaHHAM LUPOBUX TeXHOJIOTIH.

[Ipo6semaTrka nudpoBoi TpaHchopMalil MAaPKeTHHTY aKTHUBHO PO3IJISJAETLCS Y Mpalsx sIK 3apyOiKHUX, Tak i
BiTuM3HAHUX HayKoBLiB. KoTsiep ®. y cBoili poboTi «Marketing 5.0» [1] 06IpyHTOBY€E HEOOXiJHICTb BUKOPUCTAHHS LITYYHOI'O
iHTesiekTy, big data Ta JonoBHeHOI peaJbHOCTI Y MAapKETUHTY HOBOT'0 NOKOJIiHHSA. 3a cioBaMu [JleiiBa Yaddi Ta Pionu Ennic-
Yenpik [2], nudpoBi IiHCTPYMEeHTH J03BOJIIIOTb 3HAYHO PO3LUIMPUTH MOXKJIMBOCTI TapreTHHry Ta IepcoHasi3aIliil.
JocnimxenHs Deloitte [3] Bka3ytoTh, 1110 NiANPUEMCTBA, SIKi BIPOBa/IXKYIOTb OMHiKaHa/lbHi [UPOBI cTpaTeril, 6MOHCTPYOTh
BUIi NMOKA3HUKHU JIOSUIBHOCTI KJIiEHTIB Ta peHTabenbHOCTi. CepeJ; yKpaiHCbKUX yYEHHMX BAapTO BiZA3HAUUTH JOCJiPKEHHS
Kpumcokoi A. O., Banuk Y. 0., KnimoBoi 1. O. [4], siki HaroJiomyoTh Ha NoTpe6i iHTerpanil uudpoBUx TexHOOTIH Y BCi eTanu
MapKeTHUHTOBOI AissibHOCTI nmignpueMctBa; ButBuubkoi 0., CyBopoBoi C., Koprorina A, siKi JOC/IiAXKYIOTb BIJIUB LLUGPOBOTO
MapKeTHHTy Ha pO3BUTOK IMiJIPHUEMHHUITBA B yMoBax BiiiHM [5]. 3arasoMm, HaykoBI{i NOro/pKymTbCs, 1[0 LHUPpPOBI
iHCTpyMeHTH [03BOJIAIIOTh 3HAa4YHO MNiABUIIUTH pe3yJbTAaTUBHICTh MapKeTHMHTOBHUX KaMIaHiH, oAHaK G6pakye €AMHOI
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KOHIenTyaJpHOI Mofei nudpoBoi TpaHcopmalil NpocyBaHHA 3 ypaxyBaHHAM rajy3eBHX, PerioOHaJbHUX Ta PeCypCHHUX
0CO6JIMBOCTEHN NiZTPUEMCTB.

He3Baxalouu Ha TeopeTHYHEe OOGIPYHTYBaHHA 0a30BUX NPUHLMUMIB CTPATEriyHOro MapKeTHHTY, HeJOCTAaTHbO
BUCBITJIEHO MUTaHHS ajanTauii Mojesi MpocyBaHHs /10 yMOB IIUPOBOro cepeloBUILA. 3aJUIIAETHCS BIAKPUTUM MUTAHHSA
1010 BUOOPY peJIeBaHTHUX IHCTPYMEHTIB NMPOCYBaHHS, fIKi 3a6€3Me4yTh CHHEPTiI0 MK TpaJULiHHUMHU Ta [UPPOBUMU
KaHaJaMy KoMyHikanii. HegoctaTHbO po3kpuTi KpuTepii epeKTUBHOCTI MPOCYBaHHSA 3 ypaxyBaHHSAM MYyJIbTUKAaHAJIbHOTO
XapaKTepy B3aeMo/il 3i ciokMBaveM Ta HOro noBeiiHKOBOI aHAII TUKH.

dopmysl0BaHHA LijIeH cTaTTi

MeToto cTaTTi € 06IPyHTYBaHHS Ta aHaJi3 npolecy qudpoBoi TpaHchopManii MapKeTUHIOBOI cTpaTerii npocyBaHHs
MiATPUEMCTBA B YMOBaX Cy4YaCHUX TEXHOJIOTIYHUX 3MiH. Y Mexax J0C/iJ)KeHHSI BU3HAUYeHO TaKi OCHOBHI 3aB/JaHHS: BCTAHO-
BUTH KJIIOYOBi YUHHUKHU IIMGPOBOI TpaHCchopMallii MapKETHHTY, AOCHIAUTH Cy4acHi iIHCTPYMEHTH IUPPOBOTO MPOCYBaHHS,
PO3pPOOUTH KOHIENTYAJNbHY MO/iesb IIM$POBOI cTpaTerii Ta 3anpoNOHYBaTH MiJX04X A0 OLiHIOBaHHS ii eGeKTUBHOCTI.

Bukiiaa 0CHOBHOI'O MaTepiajly A0C/IiJKeHHA

MapKeTHHI0Ba CTpaTeris IPOCyBaHHS PO3IJIAAETHCA SIK LTICHUH, JOBrOCTPOKOBUH IJIaH B3aEMOZII miIprUeEMCTBA
3 I[I/IbOBUMHU CErMEHTAMU PUHKY. BoHa BKJIIOYA€E CUCTEMHE BUKOPUCTAHHSI KOMILJIEKCY KOMYHIKal[iHHUX iHCTPYMEHTIB, 1[0
crpsAMoBaHi Ha iHpOpMyBaHHS NOTEHLIHHUX CIIOXKHBAYiB PO TOBAp a60 Noc/ayry, GopMyBaHHS NO3UTHBHOIO CTABJIEHHS /10
OpeH/ly, epeKOHAaHHs y NMPaBUJIbHOCTI MOKYNKU 1 Mojasblie 3a0X0UYeHHs MOBTOPHOTO CHOXXHUBaHHA. Taka cTpareris €
HeBi/l'€EMHOIO CKJIaJIOBOIO 3araJlbHOI MapKeTHHI0BOI NOJIITUKY NMiJIPUEMCTBA Ta BUCTYIAE 3aC060M BTiJIeHHS HOr0 PUHKOBOI
Micii i focsirHeHHs $iHAHCOBUX LiiJIed y JOBroCTPOKOBiHM mepcrnekTuBi. BoHa 6a3yeThbcs Ha IJIMG0KOMY aHaJli3i MOBEAIHKU
CIOXXMBAYiB, 0COGJMBOCTEH KOHKYPEHTHOTO CepefoBUILNA, TEeHJEHIIH pO3BUTKY KaHaJ/iB KOMYyHiKalil Ta AOCTyHmHOro
Or0/KeTy, IO J03BOJIAE AJANTyBAaTH TAaKTU4YHI pilleHHS [0 YMOB MIiHJIMBOIO PHUHKY Ta 3a0e3Ne4YuTH edeKTHBHe
MO3UIiOHYBaHHS TOBApPHOI NPOMNO3ULii y CBiIOMOCTI LiJIbOBOI ayJUTOPII.

[udpora TpaHcpopMalliss MapKETHHTOBOI JislJIbHOCTI 3yMOBJIeHa MOEJHAHHAM 30BHIIIHIX $paKTOpiB i BHYTpillIHiX
YHMHHHUKIB, 1[0 CIPUAIOTb 3MiHAM y CTpaTeriYyHoMy yNpaBJliHHI NiATpUeEMCTBOM. lli YUHHUKY He JiM1e CIPUYUHAIOTD eperJisaz,
yCTaJIeHUX MiIX0/iB 0 IPOCYBaHHS, a 1 GOpMyIOTh HOBY JIOTIKY KOMyHiKaLliifHOr 0 BIVIMBY Ha CIIO’KMBa4a B yMOBax LIUPPoBOi
€KOHOMIKH.

1. Po3Butok iHdopmaniltHo-koMyHikaniiiHux TexHosorii (IKT). llIBuaka pospobka LHUdpOBHUX IHCTPYMEHTIB,
oco6sinBo iHTepHeT pevei (IoT), xMapHi 064YHCAeHHS, WITYYHHH iHTeseKT (Al), MaliMHHe HaBYaHHS Ta JONMOBHEHA
BipTyasibHa peasnbHicTb (AR/VR) 3Ha4HO 3MiHI0€ MapKeTHHIOBI iHCTpyMeHTH. 3aBASKH LM iHCTPYMeHTaM KOMIaHii MOXyThb
Kpallle po3yMiTH MOTpe6H CBOIX CIOXKMBAuiB, IIBUALLIE pearyBaTH Ha ixHi o4iKyBaHHS Ta NPOINOHYBaTH NepcoHaJi3oBaHi
pilieHHs. AHaJiTHKa JaHUX CTA€ OCHOBOW JJI1 NMPUMHATTA pillleHb, a MapKeTHMHIOBi KaMmaHii - OiJbII THYYKUMH,
JAUHAMiIYHUMHU W aIalTUBHUMU. Yce 1je J103BOJISIE He NMPOCTO AOHOCUTH iHPopMaljilo 10 CMOXKKBaya, a ¥ OyAyBaTH 3 HUM
MOCTiIHHUH JjaJior y 3pyYHOMY /ISl Hboro ¢popMaTi. Y miACyMKy MapKeTHHT NEPETBOPIOETHCS Ha I[iJIICHY CHCTEMY, siKa JKUBe
JaHUMU Ta PO3BUBAETHCSA OJJHOYACHO 3 IOBE/iHKOI CBOIX KJIiEHTIB.

2. 3minu B noBefiHLi cnoxkuBadiB. CydacHi crmokuBaui, sIKi aKTUBHO B3a€EMOJiIOTb Y IUPOBOMY CepeOBHIL],
BUCYBalOTh HOBI BUMOTH J10 6peHIiB. BOHM 04iKyl0Th MUTTEBOrO AOCTYNy A0 iHpopMallii, BUCOKOro piBHSA MepcoHasi3anii
KOMYHIKallili, iHTEpaKTUBHOI B3a€EMOJAIl Ta MOXJHUBOCTI MOCTIHHOr0 3BOPOTHOrO 3B’'s3Ky. 3a JaHuMu McKinsey, 71%
CHOXXMBaYiB OYiKYIOTh, 1110 KOMNaHii 3a6e3neyaTh NepcoHaIi30BaHy B3aEMOZI10, a 76% BiAuyBalOTh po3yapyBaHHS B pasi ii
BigcyTHOCTI [6]. Taki 3MiHM cnpuYMHAIOTE TpaHcPopMalio kaacuuHol Mozieni «AIDA» (yBara - iHTepec — GakaHHSA — [if),
MOCTYIIOBO 3aMiHIOIOUH 11 Ha Gi/bII CK/IaZHYy Ta 6araTOBUMIpHY CTPYKTYPY NPUHHATTS pilleHb. Lle BUMarae BiJj miJnIpueEMCTB
BIPOBA/PKEHHS KJIIEHTOOPIEHTOBAHUX CTpaTeriH, IKi BpaXxOBYIOTb Pi3HOMaHITHI TOUKH B3aEMOJIi 3i cnoXkruBayaMH.

3. 3pocTaHHs KOHKYpeHIIil B yMoBax LudpoBoro cepepoBuia. lllnpoka gocTynHicTb 1udpoBUX KaHaIiB KOMYyHiKaLil
Ta HU3bKUU MOpIr BXOAYy Ha OHJIAHH-PUHOK IMpU3BEJNU A0 CYTTEBOrO 306i/bLIEHHS KiJIBKOCTI KOHKYPEHTIB Yy GiJbLIOCTI
CEKTOpiB eKOHOMIKH. Y TaKMX yMOBaXx MiJIMIPUEMCTBA CTUKAIOThCA 3 HEOOXIIHICTIO MOCTiiHOI afjanTarii Ta BJOCKOHAJIeHHS
MapKeTHHTOBUX cTpaTerii mpocyBaHHs. Oco6/IMBOro 3HaYeHHsI HAOyBa€ BIPOBa/PKeHHS IHCTPYMEHTIB ITMO0KOI aHAJIITHKHY,
CUCTEM COLiaJIbHOI'0 MOHITOPHHIY Ta MeXaHi3MiB onTuMizauii kiieHTcbkoro focBify (Customer Experience, CX). Bucoka
JIMHaMiKa 1[upoBOro pUHKY BUMarae BiJi KOMIaHii 34aTHOCTI oNepaTHBHO pearyBaTH Ha 3MiHU PUHKOBOI KOH'IOHKTYpPH Ta
aZlanTyBaTH 3MicT i GopMy KOMyHiKalL[iHHUX OBiJOMJIEHD BiZNIOBIJHO 10 aKTyaJbHUX O4iKyBaHb L[i/IbOBOI ayAUTODII.

4. BaxJIMBICTh aHAMITHKK y MapKeTHHIOBHUX pillleHHSX. Y cydacHOMY IMpPOBOMY cepeoBMILj, e KOPUCTyBaui
IO HSI CTUKAIOTHCS 3 BeJIMYEe3HO0 KiJibKicTio iHdopMaii, 3aranbhi Ta HeuiTko cdokycoBaHi MapKeTHHIOBI cTpaTeril 6isibie
He NpaniooTb epeKTUBHO. ToMy 3pocTae noTpeba y BUKOPUCTaHHI aHaJiTUYHUX IHCTPYMEHTIB, fIKi JjoloMaraloTh Kpalle
pO3yMiTH MOBeJiHKY CNOXUBAYiB i NpuiMaTH 06IpyHTOBaHi pimleHHs. CIoAM BXOAATH SIK 6a30Bi MOKAa3HUKH, HAIPUKJIAJ,
Kiika6esbHicTb pekyamu (CTR), BapTicTb 3anyyenHs kiaienTa (CAC) uu fioro goBrocrpokosa iHHicTb (LTV), Tak i cknagHimi
MeTOJM MNPOTHO3YBaHHS Ha OCHOBI aHaJli3y JaHux. 3rifHo 3 jJocaifpkeHHAM McKinsey, kommaHii, 1[0 aKTUBHO
BUKOPHUCTOBYIOTb aHAJIITUKY B MApKeTUHTY (MOPiBHSHO 3 ONIOHEHTaMH) y 2,6 pa3iB, HMOBipHillle, OTPUMYIOTb 3HAaYHO BULIUH
ROI [7]. e cBiAYUTB, 1110 aHAMITUYHUM NiAXif € KI040BUM paKTOPOM MapKETUHI'OBOIO yClixy B yMoBax 1judpoBoi TpaHcdop-
Marii. Takox aHaiTHKa ZjoIoMarae KOMNaHisAM He JIMIIe BiJicTeXyBaTH ePeKTUBHICTb KaMIaHiH, a ¥ MBUAKO KOPUTYBATH
TaKTHUKY, ONTUMI3yBaTH GI0/KeT, IPOrHO3yBaTU TeH/eH1lil i popMyBaTH nepcoHai3oBaHUMN AOCBiA /151 CIOXKUBAYIB.

5. Posnb mepxaBHOI mosiTHKM B nudpoBii TpaHchopmauii 6i3Hecy. YpsmoBi iHILiaTHBM 100 CTHMYJIIOBaHHS
nudposoi Tpancdopmariii 6i3Hecy (Hampukiaz, crpaTeris quoposoi TpaHcopmarii Ykpainu go 2030 poky [8]) cTBopiooTh
HOpMaTHBHI U opraHisaniiiHi nepeiyMoBU AJs1 BIpOBaJKeHHS LUGpPOBUX pilleHb. KpiM TOro, nocuawomTbCS BUMOTH 10
3aXHCTy OCOOUCTHUX JaHUX i Mpo30pocTi po6oTH KoMmaHiH (30kpeMa, 3rifHo 3 GDPR (3arasbHui perjiaMeHT PO 3aXUCT JaHUX
€pponeiicbkoro Cowo3sy) Ta 3aKkoHOM YKpaiHu «I1po 3axUCT NepcoHaNbHUX JJaHUX»). YCe 1ie BIJIMBAE HA MapKeTHHI: KOMIaHil
MaloTh BPaxOBYyBaTH HOBi IpaBuJia Ta 6yyBaTH B3a€MO/IIO 3i CIIOKMBAaYaMH Ha OCHOBI JIOBipH, eTUKH Ta Ge3NeKH.

TakyM 4uMHOM, BH3HaYeHi YMHHUKU GOPMYIOTh CepeJioBHINe, B IKOMYy BiZi0yBaeThbcs nudpoBa TpaHcdopmarlis
MapKeTHUHroBoi cTpaTerii. BoHM NpULIBUAIIYIOTH HEOOXiJHICTb MepexoAy A0 Cy4YaCHHUX, 'HYYKHX i MepCcOHasi30BaHUX
niaxoiB i3 3a/My4eHHAM UGPOBUX iIHCTPYMEHTIB /11 epeKTUBHOI B3aEMOZII 3i criokvBadyaMH. SKI0 KOMIIaHis He BCTUTAE
aJlanTyBaTUCA A0 LUX 3MiH abo irHopye ix, lie MoXke NPHU3BECTH [0 BTPATH MO3ULil HAa PUHKY Ta 3MeHILIEHHs JIOSJbHOCTI
CIIOKMBAYIB.

lludpoBi iHCTPYMEHTH NMPOCYBaHHS iCTOTHO PO3LIMPIOIOTH MOXJIMBOCTI KOMyHikauii mifnpuemMcTBa 3 LiTbOBOIO
ayauTopiero. Ix epeKTUBHICTL NosiArac B iHTePaKTUBHOCTI, BUCOKOMY PiBHI NepcoHaJisariii, onepaTMBHOMY 360pi JaHUX Ta
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MOXJIMBOCTI LIBUAKOIO KOPWUIYBaHHSI MapKeTHUHIOBUX [JiM y peasbHOMYy d4aci. /lo KJII0OYOBHX IHCTPYMEHTIB HaJexxaTb
couianbHi Mepexi «Facebook», «Instagram», «TikTok», email-mapketunr, SEO/SEM, BifeomapkeTuHr, yat-6oty, CRM-
cucteMH, aHamiThyHi nmaHesai (Google Analytics, Power BI), a Takox miatdopmu aBTomaTtu3anii (HubSpot, SendPulse,
GetResponse).

3acTtocyBaHHS UPPOBUX TEXHOJIOTIM [103BOJISIE MiANPUEMCTBAM 3ZiHCHIOBATH aZpecHy, THYYKY Ta aHAJITUYHO
OOI'PYHTOBaHY B3a€EMOJil0 3i crokuBadaMu. /I Hao4yHOI iMtocTpallii KJIOYOBHX BiIMIHHOCTEH MiXK TpaAMI[iHHUMHU Ta
LUPPOBUMH MMiJX0JaMHU 10 MapKETUHIOBOI CTpaTeril IpoCcyBaHHS AOLi/IbHO NPeACTaBUTH MOPIBHANBHY TabIUI0 (Ta6J1. 1).

Ta6smug 1. [lopiBHANIBHA XapaKTepUCTHKA TPpaguLiifHOI Ta BUPPOBOi MapKeTHUHIoBoOi cTpaTerii
NpPOCyBaHHSA NiANPHUEMCTBA
Kpurepiit Tpaguuiiina crpareris Ludposa cTpaTeris

Teneb6auenHs, aApykoBaHi 3MI, pazio, 30BHilIHS CouianbHi Mepexi, email-MapkeTHHT, KOHTEKCTHA

KomyHnikaniini kaHaiu

peksaMa pekJsaMa, caiT, MOGi/bHI AOAATKU
. . . . Bucokuii piBeHb N0/1iJly HAa CEIMEHTH, 3 yPaXyBaHHSAM
LlinpoBa ayguTopis Bes yiTkoro noziny Ha cerMeHTH . ' . .
NOBEe/IiHKOBHUX i JleMorpagiyHUX napaMeTpis
- . Bucokuii piBeHb nepcoHaizalii KOHTEHTY, I0BiJOMJIEHb
[lepconanizanis [IpakTHYHO BifCyTHS i
Ta NPONO3U LK
V. - . . MUTTEBUI ABOCTOPOHHIN 3B'130K, iIHTEpAKTHBHA
3BOpPOTHUH 3B’I30K OZHOCTOPOHHA KOMYHIKallisl, MOBiJIbHA peaKLis . .
B3a€EMO/if 3 ayAUTOPi€I0
. . . Y peasnbHOMY 4aci, 3 TOUHMM BUMipIOBaHHSAM
Mo>xIUBICTb aHAITUKU 06MexkeHa, ITicJisg 3aBeplLIeHHs KaMIaHil .
edeKTHBHOCTI 3a KOXKHIM €TaroM
'HyukicTb cTpaTerii Husbka, cksaiHa afganTtayis y npoueci peasisanii Bucoka, 3 MOXJIMBICTIO ONIepaTUBHOTO KOPUTYBaHHSA
BapricTb npocyBanns Bucoka, noTpe6ye 3HauHUX piHaHCOBUX pecypciB I'Hy4ka, JOCTYIIHA HaBIiTh /11 Masloro Gi3Hecy

mBHﬂKiCTb OXOIlIJIEHHA MuTTeBa, 3a YMOBH IIPaBUJIBHOT'O HaJIalLITYBaHHA

[ToBisibHA, 3a/1€XKUTD Bif MefianukIy

ayauTopii 1M GpPOBUX KaMNaHiK
[HTepaKTUBHICTb Husbka, ayauTopia nacuBHa Bucoka, KOpUCTyBay € aKTUBHUM yYaCHUKOM B3aEMOJIi
Oninka epeKTHBHOCTI CkJ1aZiHa, epeBaX<HO fAAKicHa YiTka, KiJIbKiCHa, 3acCHOBaHa Ha LUPOBUX NOKA3HUKAX

Jorcepeno: pospobaeHo agmopamu

3a3HavyeHa TabGJIMIA MiATBEP/KYE PpyHAaMeHTalbHi 3MiHM B MiAX0Jax A0 MapKeTHHIY BHACJiJOK IHdpoBisarliii.
Axmo TpaguLiiHi cTpaTerii 6y opieHTOBaHI NepeBaXKHO Ha MacoBe OXOIJIEHHS Ta iMimkeBul edekT, To LUdPpoBi Mozei
30CepeKYIOTbCA Ha iHAMBiAyasizauii, BuMiproBaHOCTI Ta e(eKTHBHOCTI KOXHOTO KaHasly B3aemogii. BiamosigHo,
NiAIPUEMCTBA, 10 NPArHyTh 36eperTd KOHKYPEHTOCHPOMOXHICTh Yy HOBHUX YMOBax, MOBUHHI aKTUBHO BIPOBA/XKyBaTH
MpoBi iIHCTPYMEHTH NPOCYBaHHS Ta alallTyBaTH CBOIO KOMyHiKalii{Hy Mo/IiTHKY 0 HOTpe6 Cy4yacHOro CIoXKHUBaya.

Y BignoBiAb Ha 3MiHU B IMPPOBOMY Cepe/IOBHUIL Ta MOBEAIHIII CIIOXKHUBaYiB ¥ MeXaX I[bOT'0 JJOC/iI?)KEHHSI aBTOPaMH
3aMpONOHOBAHO MoJesb IUPpoBoi MapKeTHHIOBOi cTpaTerii mpocyBaHHs. BoHa mo6yjoBaHa Ha CHUCTEMHOMY HiAXofi,
opieHTanil Ha cnoXMBaya Ta BUKOPUCTAHHI aHATITUKU. MoJie/ib BKJIIOYAE M'ATh B3AaEMONOB'SI3aHUX €TaMiB, 10 GOpMYHOTh
HnoCJiZ0BHUH nporiec 1ubpoBoi TpaHchopMalii MapKeTHHTY Ha mignpueMcTsi (puc. 1).

2. CermeHTalnis .
. . 4. InTerpanis .

1. Ananis nudposoi ayauTopii Ta . 5. OuiHOBaHHSA
IPUCYTHOCTI —>| nob6ynosanpodimo —> 3. GopmyBaHHs —> UHPOBHX KaHAIiB —>| edexTHBHOCTI Ta
Tpucy vA p KOHTEHT-CTpaTerii Ta peaJisaris S

nignpreMcTBa kiieHTa (buyer - onTuMizanisa
KaMIaHi#
persona)

Puc. 1. Moaesib nudppoBoi MapKeTHHIOBOI cTpaTeril npocyBaHHA. [Jycepeno: ChopmoeaHo agmopamu

Po3risHeMo 6ijbll IeTaJIbHO HaBe/IeHi BUIIE eTaly MO/JIeTi.

1. Ananis nudpoBoi npucyTHocTi miAnpueMcrsa. Ha 1iboMy eTani koMnaHis nepeBipsie, sik caMe BOHa Ipe/icTaBJeHa
B uudpoBoMy cepepoBulli. [IpoBoAuTbLCA aHai3 po6OTH calTy, nepeBipsETbCS piBeHb Horo onTuMisalii A/ MOMYKOBUX
CUCTeM, aKTHUBHICTb y coliMepexaXx, epeKTUBHICTb pekJsiaMy, HasgBHicTb CRM-cucTeMH Ta aBTOMaTH30BaHUX iHCTPYMEHTIB
MapKeTHHTY. TakoX OLiHIOEThCS Bi3HABaHiCTh 6peHly B iHTepHeTi, KiJIbKiCThb BiABilyBauiB, piBeHb KOHBepcCili Ta penyTanis
(Biaryxu, peHTHHIH, 3rafiki). MeTOI0 LIbOTO eTamny € BUSIBJEHHS C1a6KUX i CUJIBHUX CTOPiH LUPPOBOI MPUCYTHOCTI, @ TAKOXK
BU3Ha4YeHHs NOTeHLjaly [/ NOAA/IbIIOT0 PO3BUTKY.

2. CermeHTaLis ayguTopii Ta mo6ypoBa npoodinto kiaieHTa (buyer persona). EbekTuBHa cTpaTeris nepej6adyae TouHe
pO3yMiHHSA [ibOBOI ayauTOpil. [/ bOT0 3/[iHCHIOETHCS 6araTopiBHeBa CerMeHTallis HA OCHOBI JieMorpadiyHUX XapaKTe-
PHUCTHK (BIK, CTaTh, MiClle IPOXKMBaHHS), TOBEAIHKOBHX (4acTOTa MOKYIOK, peaKllis Ha peKJaMHi OBiZloMJIeHHs), TCUXorpa-
¢ivHux (LiHHOCTI, MOTHBALLi], CTUJIb XKUTTs) Ta reorpadivHux XxapakTepucTHK. [lics nporo ¢opMyoThbes npodisi ifeaqsbHUX
kiieHTiB (buyer personas), siki 03B0OJIAIOTh aaNTYBaTH KOHTEHT Ta KaHaJM KOMyHikanii 1o noTpe6 i 04iKyBaHb KOKHOTO
cerMeHTa.

3. PopMyBaHHS KOHTEHT-cTpaTerii. KOHTEHT € ssApoM 1 dpoBOTO MPOCYBaHHSI, TOMY CTBOPEHHS] KOHTEHT-CTpaTeTii
€ KPUTHYHO BaXJUBUM eTanoM. Ha ocHoBi Bu3HaueHUX ayAuTOpill i kaHaniB B3aeMofii GOpPMYIOTbCS KOHTEHT-IJIAHU 3
ypaxyBaHHAM ¢opmaTy (TeKkcT, Bifeo, mojkact, iHporpadika), miatdopmu (coumepexi, cailt, email), cTuawo noapaui
(indopmaTuBHMH, eMOUiMHUH, iMiJKeBHUH) Ta Ijinedl KoMmyHikanil (3asydyeHHs KJI€HTIB, yTpuUMaHHA, mpojax). Takox
BPaX0OBYETbCS KOHTEHT, CTBOPEHUI CaMMMU KOPUCTyBa4aMH, po6oTa 3 6J10repaMu Ta iHpr0eHCcepaMy, a TakoxK SEQ-KOHTeHT
JUIg TIOKpalleHHA NO3UILiH y NOIyKOBUX CUCTEMAX.

4. InTerpanis uudpoBUX KaHaliB Ta peasisdalis kamnaHii. Ha upoMy eTamni 3anyckaroTbCcsl MapKeTUHIOBI kaMnaHii
O0ZJHOYACHO 4epe3 Kijibka MdpOBUX KaHaJIB, TaKUX sIK nouykoBa ontumisanis (SEO), konTekcTHa peksaama (PPC), email-
PO3CHJIKH, collia/IbHI Mepesxi, push-moBizjoMIeHHs, BiZieo- Ta 6aHepHa peksaMa. Y ci MoBioMJIeHHS Y3ToKYIThCS MiXK C00010,
1106 CTBOPUTH LiiJlicCHe Bpa)KeHHs Npo 6peH/. Bro/»keT BUKOPUCTOBYETLCS THYUYKO, 3 MOXKJIMBICTIO HA/IaLITOBYBAaTH peKIaMy
JUISI IEBHUX IPYyN CHOXKUBAUiB (TapreTHHT) i HaralyBaTH Npo GpeH/, THUM, XTO BXe B3a€EMOJiAB 3 HUM (peTapreTHHr). s
3pY4YHOCTI IpOLeC aBTOMATU3YEThCS, 06 NiATPUMYBATU NOCTIMHUIN 3B’130K i3 ClIO’KMBaYyaMU Ha BCiX eTanax B3aeMoJii.

5. OuiHtoBaHHA edeKTUBHOCTI Ta onTumisanis. EdekTuBHicTb udPpoBOI MapKeTHHroBOi KaMmaHii MOTpi6GHO
KOHTPOJIIOBATH 3a JI0IIOMOI0I0 CUCTEMH KJIIOYOBHUX NMoKa3HUKIB edpexktrBHOCTI (KPI), mo garoTh 3Mory oniHUTH pe3ybTaTH
Ha KOXKHOMY eTalli B3aeMozil 3i cioxkuBadyamu. 3okpeMa, CTR (click-through rate) Bifo6pakae piBeHb 3asyuyeHHs ayAUTOPil
Ta JIeMOHCTPYE, HACKiJbKM NMpPUBAGJMBOI € pekaaMa JJjsA kopuctyBadiB. CAC (customer acquisition cost) po3BoJisie
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BHU3HAYMTH, CKIJIbKH KOIUTYE NiANPHUEMCTBY 3a/Iy4eHHs OJHOTO HOBOTO CIIOXKHMBAYa, 1110 BAXJIMBO /AJIs OL[{HKH peHTa0eJbHOCTi
ctparerii. ROI (return on investment) noka3sye 3arajsibHy epeKTHUBHICTb iHBECTHLIM Yy MapKeTHHT i Ja€ 3MOTry MOPiBHATU
BUTpaTH 3 oTpuMaHuUM npubytkoMm. LTV (lifetime value) oniHioe JOBrocTpokoBy LiHHICTBb KjaieHTa A 6i3Hecy, a CR
(conversion rate) nmokasye 4acTKy Bi/iBiZyBauiB, siki BUKOHa/IH Li/IbOBY Ait0 (HanpuKJ/aj, 3p06U/IM MOKYIKY ab60 3al0BHUJIN
¢dopmy). Kpim KinbKicHUX MTOKAa3HUKIB, BOJHOYAC MOXXHA BUKOPUCTOBYBATH SIKiCHI IHCTpYMEHTH OLliHIOBaHHS, 30KpeMa A/B-
TeCTYBaHHs JIJisl MOPIiBHAHHS eeKTHUBHOCTI BapiaHTIB peKJaMHHUX MaTepiasiB, TEIJIOBI KapTH MOBEAIHKH KOPHUCTYBayiB
(heatmaps) fJ1s1 aHa/1i3y B3aeMo/iii 3 KOHTEHTOM, a TaK0XK aHaIITU4YHI maTdopmy, Taki ik Google Analytics, CRM-cucremu.

3 orsiAZly Ha BUKJIaZleHe 3a3Ha4MMO, 110 3alPONOHOBaHa Mo/esb IUPPOBOi MapKeTUHIOBOI cTpaTeril NpocyBaHHA
YiTKO OMUCYE BCi OCHOBHI eTanu NPOCyBaHHs - Bif aHai3y udpoBoi MpUCYTHOCTI A0 OLLiHKYU pe3yJbTaTiB i BAOCKOHA/NEHHS
KaMnaHii. [i mpakTuyHa LiHHICTL moJifArae y 3faTHOCTI 3a6esNeyuTH LijlicHe po3yMiHHA, SK epeKTUBHO INpaljloBaTH 3i
CNoXKMBayaMH B OHJIaMH-cepesoBUIL, BPaXOBYIOUH SIK TeXHiYHi iHCTPYMEHTH, TakK i MOBeJiHKY CIIOKWBayiB. BUKopucTaHHSA
uiei Mozesti 03BOIUTh NiAIPHUEMCTBAM GiJIbII TOYHO GOPMYJIIOBATH MAPKETHUHTOBI 11iJi, eeKTUBHO B3a€EMO/JiSITH 3 L[I/IbOBOIO
ayJIMUTODPi€l0, ONTUMI3yBaTH BUTPATH Ta JOCATATH CTIKKUX Pe3yJIbTaTiB y KOHKYPEHTHOMY LIUPPOBOMY CepeJOBUIIL.

BucHoOBKH Ta NepCneKTUBU NoAAJIbIINX p03BiAOK

Y xoai focaigxeHHs uudpoBoi TpaHchopManii MapKeTHHIOBOI cTpaTerii npocyBaHHSA NiANIPUEMCTBA BCTAHOBJIEHO,
1110 BOHA € He JIMLIe TeXHIYHUM OHOBJIEHHSIM OKpeMUX KaHaJ/liB KOMyHiKalii, a 1 KOMIVIEKCHUM CTpaTeriYyHUM NpoLecoM, AKUI
OXOIVIIOE BCi piBHI MapKeTHMHroBOi JisiJIbHOCTI: Bifi aHa/liTUKK A0 B3aeMoJil 3 LisboBOI ayauTopiew. TpaHchopmaris
BilOYBaETbCsA MiJ, BIVIMBOM HHM3KH YWHHHUKIB: TEXHOJIOTIYHUX, MOBEJiHKOBUX, KOHKYPEHTHHUX Ta IHCTUTYLiHHUX, fKi
$opMyI0Th HOBY JIOTiKY GYHKLIOHyBaHHS MapKeTUHTY B LUGPOBOMY CcepeOBUIL.

3anponoHOBaHO KOHLENTyalbHY MoJeb IiudpoBoi cTpaTerii NpocyBaHH, 1[0 OXOILJIIOE II'AITh B3aEMOIOB A3aHUX
eTamiB: ayAUT LUPPOBOI MPUCYTHOCTI MiJIPUEMCTBA, CETMeHTALil0 ayAuTOpii Ta dopMyBaHHs KJIEHTCHKUX Npodiis,
pO3pOOKY KOHTEHT-CTparerii, iHTerpauniro quppoBUx KaHaIIB i 3amycK KaMIaHi#, a TakoX OLiHIOBaHHS epEKTUBHOCTI 3
oJaJbIlIOoI0 ONTUMIi3ali€lo. BoHa Ma€e NnpakTUYHY LiHHICTb JJI MiANPUEMCTB, SIKi IparHyTh 3JiHCHUTH CUCTEMHUH Nepexin
Jl0 HOBUX NIJXO/iB y KOMYHiKallii 3 pUHKOM.

[IpoBeeHe NOPiBHAHHA TPAAULIMHUX i 1MPPOBUX CTpaTeriii NpocyBaHHSA 3aCBiJYM/I0 NepeBaryu LUPpoBUX MiAX0AIB
3a TAKMMHU KPUTEPISIMH: epCOHai3allisl, IBUAKICTb 3BOPOTHOTO 3B’13Ky, aHa/IiTUYHA KEPOBAHICTh Ta THYYKICTh yIpaBJliHHS.
CaMe 1i XapaKTepUCTHKU 3abe3NeyyloTb GijJbLIly pe3yJbTaTHBHICTb MapKeTUHIOBUX aKTHBHOCTEH y JAMHaMiuHOMY
KOHKYPEHTHOMY cepeAoBHILi 1HPpPOBOI EKOHOMIKH.

TakuMm ynHOM, udpoBa TpaHcopMalliss MapKeTUHTOBOI cTpaTerii Mae po3rasaAaTrcs K HeO6XiJHUH KOMIIOHEHT
CTpaTerivHoro po3BUTKY HiANPHUEMCTBA, 110 JO3BOJISE aJAITYBAaTUCS [0 HOBUX YMOB QYHKI[IOHYBAaHHS PUHKY, MiABUILUTH
edeKTUBHICTb B3aeMOAII 31 ciokuBavyeM Ta MOCUJIUTH KOHKYpeHTHI no3uii. [loganbuii gocifakeHHs JOLiIbHO CIpsIMyBaTH
Ha po3pobKy Mojesell B ymMoBax LiHdpoBoi MapkeTHHroBoi TpaHcopmaril 3 ypaxyBaHHSIM piBHA LudpoBoi 3pinsocTi
nignpueMcTBa Ta iHTerpanii eKoJIOTiYHUX, eTUYHHUX | coljabHUX acneKTiB y nupoBi cTpaTerii npocyBaHHsI B KOHTEKCTI
KOHLIeMNLii CTa/I0ro MapKeTHUHTY.
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